




THE FORTY-FIFTH YEAR 


THE BANKERS MONTHLY 


VOL. XLV 





JUNE, 1928 No. 6 








SPECIAL FEATURES 


You can actually make money by reading at 
least the three articles marked with stars. 






Who Edits The Editor? 
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Od eae rations sree. Lue 


HE LARGE NUMBER OF BANKS now using 
the Illinois Merchants Trust Company for their Chicago business 
denotes the high esteem in which this institution is held in bank- 


ing circles—both in this country and throughout the world. 


ILLINOIS MERCHANTS TRUST COMPANY 


Capital & Surplus 45 Million Dollars 


CHICAGO 
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'Y Let us 


work tosether! 


It is a point of pride with 
everyone, throughout this 
large and friendly institu- 


ATION AL tion, to serve your interests 
so faithfully that your con- 

nection with “the First 
ce AN K in St. Louis’? may always 

, be pleasant and profitable 


to YOU. 


RESOURCES 
170 MILLION 


FIRST NATIONAL BANK 


Broadway—Locust— Olive 


St. Louis’ Largest Bank 


—IN ST. LOUIS 


REG. U.S. PAT. OFF. 


u confer a favor by mentioning THE JUNE, 1928 BANKERS MONTHLY when writing to our advertisers 
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~a tribute from MrVan Lear Black, the Banker-Aviator/ 


AST year the exploits of Mr. Black rang around 

the world. His flights over Europe, Africa 

and the Orient brought him international renown 
as an airman. 


His most daring route blazed a trail from London 
over Europe, Asia Minor, India, Burmah, Siam, East 
Indies. Some of the countries at which he touched 
are rarely heard of in America. Other points in his 
itinerary were completely off the track of travelers. 


Yet, wherever he went, Mr. Black found that the 
Helpful Hand of the American Express had been 
busy...arranging accommodations, reservations and 
supplies; smoothing the way and making arrange- 
ments for the expedition easier and more pleasant 
in a thousand and one different ways. 


The Helpful Hand is an invaluable travel service 
which automatically goes with American Express 
Travelers Cheques. It is an active, potent hand... 
always practical and dependable. It is ever ready 
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to assist travelers abroad at ports, depots and 
frontier points...supplying information, handling 
baggage and assisting where the need exists. 


Whether your clients travel in foreign lands or 
in America, the Helpful Hand is extended to them 
to the fullest extent if they carry 


dlr 


Am¥RICAN 


EXPRESS 
travelers Cheques 


[ Steamship tickets, hotel reservations, itineraries, cruises | 


and tours planned and booked to any part of the 
world by the American Express Travel Department 






























































































































































































































What South Dakota Does 


UE to the activity of the 
South Dakota Bankers As- 
sociation in repealing the guar- 
anty law, it has saved the banks 
of South Dakota sufficient money 
in one year to pay their dues for 30 
years. 

Due to its activity in the question, 
the banks in South Dakota are now 
paying taxes on the money and 
credits basis which is four mills as 
compared with the 3% or 4% it cost 
formerly. By inauguration of the 
campaign for reduction of interest 
rates on time deposits, it has saved 
the banks from %2% 
to 144% a year on 
time deposits. 

By making a sur- 
vey of interest paid 
on county funds, the 
interest rate was re- 
duced from as high 
as 4% to % of 1%. 
By advocating and putting in 
force a charge for cashing cream 


checks, the banks were able to 
handle these items at a_ small 
profit rather than a loss. The 
association has put on a cam- 


paign for service charge and over 
half the banks in the state have 
adopted this charge which brings in 
a revenue in one month which pays 
the dues for one year—dHarry M. 
Griffith, Pres., South Dakota Bankers 
Association. 


Cost of Membership Quickly 
Saved 


UR association has saved the bank 
more than the dues we pay every 
year in the reduced cost of fidelity 
and depository bonds. Through the 
activities of the association in organ- 
izing and equipping the state vig- 
ilantes, composed of more than 3,000 
men in 100 of the 105 counties of the 
state, we have been able to, in a 
measure, control the robbery situa- 
tion and have at least reduced the 
hazard to such an extent that the in- 
surance companies write our busi- 
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Association Membership 


Is It Worth What It Costs? 


Four Bankers Back 
Their Opinions 


With Facts 


ness at a less rate than a great many 
other states are having to pay. 

The association has been able to 
serve our bank through the legal de- 
partment, which, on a number of 
ceeasions has been worth more to us 
than the dues we pay. 

In addition to these direct benefits, 
we have the advantage of the pro- 


The Bankers Monthly 


Round Table of Discussion 


tection which the legislative com- 
mittee gives all the banks.—H. S. 
Buzick, Vice Pres., The Sylvan State 
Bank, Sylvan Grove, Kansas. 


Advantages 
of Association 


Membership 


Keeps your bank pro- 
gressive. 


. Widens your horizon. 

. Provides many bank- 
er friends. 

. Gives you other 
bankers’ ideas. 

. Provides legal aid. 
Cares for legislative 
needs. 

. Provides all the ad- 
vantages of group 
action. 

But these are not all. 
There are dozens more. 








A Clearing House of Ideas 


HE association furnishes, as 
it were, a clearing house for 
ideas on general banking prob- 
lems. The present era of bank- 
ing is one in which the bankers 
would do well to stand shoulder to 
shoulder in this age of falling rates, 
drastie tax problems, changing bank- 
ing practices, chain banking, and 
many similar problems. It is with 
a view to ‘‘clearing and distilling” 
ideas on the above problems that the 
greatest worth comes from various 
associations in my opinion and I be- 
lieve this factor to be of increasing 
importanee. There 
are many other ways 
in which the asso- 
ciation renders a 
service which is of 
great value to the 
bank and while it is 
probably not a thing 
that could be es- 
timated in dollars and cents, it has 
a value which is worth more than 
can be estimated on that basis.— 
tt. E. Driscoll, Vice Pres., South 
Dakota Bankers Association. 


Group Meetings Helpful 


HE indirect benefits derived from 

membership in the Ohio Bankers 
Association are of great value. 

Having been an officer in our state 
association for years, I know of many 
things that our committees and of- 
ficials have done which have not been 
advertised but have at the same time 
been of much value to the members. 
It seems to me that the greatest 
benefits are derived from the meet- 
ings of the smaller units, these units 
being guided in a degree from the 
head office. Through these meetings, 
where frank talks are frequently 
held, cooperation usually results and 
as soon as there is a certain degree 
of cooperation, fellowship always 
follows and desired results are 
usually aecomplished.—A. B. Taylor, 
Pres., The Lorain County Savings 
Trust Co., Elyria, Ohio. 
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Main Banking Room—now under construction 
Upon the completion of this build- 
ing, thousands of Union Trust Com- 
pany clients will find ‘“‘An Old 
Friend in a New Home”. And the new home 
will enable the Union Trust Company to extend to 
those friends a broader and more efficient service 


First Trust Company in Detroit—Friend of the Family 
Griswold at Congress Street 
DETROIT 
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EADY cooperation and seasoned 
judgment, based upon the experi- 

ence of more than sixty years, account 
in no small measure for the enduring 
relationships between this bank and its 
correspondents. The comprehensive 


service upon which these relationships 
are based is described briefly in a book- 
let, copy of which will be mailed gladly 
upon request. 


FIRST NATIONAL 
BAN Kor CHICAGO 


FIRST TRUST AND 
SAVINGS BANK 


Frank O. Wetmore, Chairman Resources Exceed 
Melvin A. Traylor, President $450,000,000.00 
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America’s Gigantic Motor 


“One man’s guess for the future is as good as another’s. 


The Great Middle Wes 


For myself, I am content 


to believe that in the next few decades the greatness and the financial inde- 
pendence of this region will be a matter, not of addition, but of multiplication”. 


T is commonly said that 
the Middle West or the 


Mississippi Valley 
richest land area 


world. And this statement 
is easily defensible. 
criticised, it is for its incompleteness 
—its failure even to sketch the gigan- 
tic natural and economic forces that 
are at work building up the Middle 
West to a future which few men have 
the hardihood to predict. 
swift sentences I should like to take 
you with me down through the years 
that lie in back of the present pano- 


ramic development. 


There were no automobiles—no 
railroads—no highways. 
eled on foot, on horseback and by 
boat. ‘‘Iron men in wooden ships”’ 


they were, those 
pioneers who land- 
ed first along our 
eastern shores and 
followed unflinch- 
ingly up those 
amazing river ar- 
teries, the St. Law- 
rence, the Hudson, 
the Chesapeake 


System, the Mis- _ 


Sissippi, to appear 
as by magic in 
such spots as De- 
troit, Green Bay, 
Duluth, Memphis, 
St. Louis, Vin- 





If it is to be 


In a few 


Men trav- 






By CRAIG B. HAZLEWOOD 


Vice President, Union Trust Co., Chicago 
Vice President, American Bankers Association 




















HE Middle West has grown in age, in wealth, and 

in self reliance. Typical of this great region and 
closely associated in its upbuilding are the three states 
that are so alike—lllinois, Iowa, Wisconsin: Illinois, 
the borderland where the hardwood forests meet the 
prairies; Wisconsin, where the lakes and the pine 
woods abound; Iowa, where the corn is said to grow 
as tall as trees. 

All are states of about 56,000 square miles—evenly 
matched and balanced in size like the pistons of a 
gigantic motor. 





eennes, Keokuk and Fort 
Dearborn, now Chicago. 

At the time of the Revolu- 
tionary War, a mere hand- 
ful of hardy, vigorous peo- 

ple along the Atlantic Seaboard were 
developing America’s most accessible 
resources. 

Where development begins, there 
the reservoir of capital is likely to 
develop and persist. And so, as the 
accumulation of capital went on in 
the Colonies and in the Union, funds 
for investment focused at New York, 
while those whose enterprise had pro- 
duced this capital took their muskets 
and axes to come west over the Wil- 
derness Road, up the Great Lakes, 
down the Ohio, up the Mississippi. 

It is not so much that the East with 


its funds and its 
men has developed 
the West, as that 
the same racial 
stock developed the 
East, deposited 
their capital there, 
and went on and 
developed the Mid- 
dle West. 

The Middle 
West has grown in 
age, in wealth, and 
in self reliance. 
Typical of this 
great region and 
closely associated 


















































































































































































































































in the upbuilding of the Middle 
West are the three states that are so 
alike in many things—Illinois, Iowa, 
Wisconsin: Illinois, the borderland 
where the hardwood forests meet the 
prairies ; Wisconsin, where the prai- 
ries and the pine woods meet; Iowa, 
where the corn is said to grow as 
tall as trees. 

All are states of 
square miles—even- 
lv matehed and 
balanced in size 
like the pistons of 
a gigantic motor. 
Illinois assumed 
statehood in 1818; 
Iowa in 1846; Wis- 
consin in 1847— 
only 81 years ago. 
So there are many 
men living who can 
remember when 
two of these three 
states were terri- 
tories still sternly 
contested by wild 
tribes. 

Throughout 
these years, great 
tides of capital 
have been flowing 
into the Middle 
West to meet the 
requirements of 
our road building, 
our railroad build- 


about 56,000 


city. 





















It was yesterday 

That the Indian hunted 
The buffalo and deer 
Where today electric trains 
Rival the fleet-foot roebuck 
In dashing to the river 


And back again into the country. Tomorrow forty stories will 


It was yesterday 

That man built his cabin 
On the river bank 

Where water travel 

Was faster and more secure 
Than overland trekking. 


It was yesterday 

That astute merchants 

Reared with stone and steel 
Gigantic monuments — 
Beehives of human industry— 
The office buildings of a great 


It was only yesterday they built; 
And they built for generations 


broken down. With present immi- 
gration restrictions and result-mul- 
tiplying inventions, the East no 
longer enjoys the advantages that 
once came from the monopoly of 
cheap labor. The coal and natural 


resource regions of the West have 
now been opened up and found to 
average as good or better than those 
which so long gave the East an in- 





Leadership 


mean little. 


torn down 


enterprise. 


And so we learn that, 
To save ourselves from 
The great crowd of “average 


citizens,” 


actor — 


The cautious ones who wait, 
The ones who hesitate till 
proven facts are old. 


But how puny is man! 

How much like toys 

Are his brain children 

In the eyes of men tomorrow! 


Such small buildings will be 


While they are yet new 
To make way for more daring 


We must think and act 

Far ahead of “modern.” 
“‘Modernist”’ and “‘modernistic”’ 
Are terms that fit the slow 
































ing, our shipping, 
our industries, our 
agriculture, 


yet to come— 
So they thought. 


But he who will lead 
Will have no friends, 





valued at $20,000,000—in 1925 their 
value was approximately five billion 
dollars, an increase of 25,000 per cent! 

Chicago’s wholesale trade for 1926 
approximated $5,000,000,000 and 
her retail trade bordered upon $2. 
000,000,000. [Illinois is rapidly 
climbing into leadership among the 
industrial states in value of output. 

Speaking in terms of agricultural 
production and 
natural wealth, 
present figures 
stagger the imag. 
ination while 
searcely suggesting 
the possibilities of 
the future. 

Over 91 per cent 
of Ilinoisand Iowa 
land is arable. 
Here are concen- 
trated the ideal 
habitat of corn and 
hogs, two of the 
nation’s most val- 
uable products. 
And _ Wisconsin 
maintains its posi- 
tion, stride for 
stride, through the 
wonders of its 
dairy and live 
stock industry. 

I need not tell 
you that with more 
men, more money, 
more machinery, 
more mouths to 
feed, more leisure 









































‘neice But today— Because his work will be 
publie utilities and — >: (aaa that seemed Far beyond the comprehension 
colossa 


other vast projects. 


But there are 





Are razed to the street. 
Thirteen stories were not enough. 


Of the “‘average” crowd. 
His friends will come tomorrow. 
They will understand his work 


with its insatiable 
demands for more 
comforts, the de- 










Forty stories now rise in their 





















































































































































unmistakable  e v- place. 
idences that the 
Middle West is dete. 
standing on its 


own feet, is build- 
ing up its own fi- 
nancial reservoir, 
and from Chicago 
as the chosen city, 
closely in touch 
and sympathy with the spirit and 
enterprise at the heart of the con- 
tinent, is solving its own financial 
problems and reaping its own re- 
wards. 

Steadily driving west, the center 
of population is now only 175 miles 
from Chicago. Lagging slightly be- 
hind, the center of manufacture is 
in our sister state, Ohio. The center 
of industry, however, is within a few 
miles of Chicago. 

Handicap after handicap is being 





10 





The skyscraper of yesterday 
Is too small now—and out of 


Today builders proudly boast: 
“The world’s largest building,” 
““Man’s epochal achievement.” 


of his brain. 


His recompense— 


unborn. 


surmountable advantage. 

In such matters as import and ex- 
port, the education and the enter- 
prise of Middle Western banks is 
winning acceptance for the inland 
bill of lading. 


Industrial Development of the 
Middle West 


What the Middle West is doing in 
the creation and accumulation of 
wealth is an epic in itself. Chicago’s 
manufactured products in 1860 were 


After those are gone be 
Who now fail to see the vision 


The progress of generations still 


John Y. Beaty 








velopment of these 
three states can be 
multiplied in the 
decades immediate- 
ly ahead. 


Anyone who has 
motored up and 
down these three 
states must sense 
something of the 
great development which is taking 
place. The unrealized possibilities 
of the open spaces and the abundant 
natural resources speak for them- 
selves. 

We have reached a stage in the 
development of this great inland 
empire when the problem is integra- 
tion and cooperation. No longer does 
a man go out to his work single- 
handed with axe on shoulder. No 


longer does the dollar go out single- 
(Continued on page 36) 
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management 


bank’ s 


count is a scientific pro- 
cedure and must be based 
on adequate analysis of 


the bank’s business. 


HE setting up and 
of a 
investment ac- 


































Mr. Taylor is chairman 
of the education com- 
mittee of the Investment 
Bankers Association of 
America and is chairman 
of the board of Taylor, 
Ewart & Co. Inc.,Chicago. 


Middle West Investing 


“E.ROM little towns of 
1.000 to 3,000 in- 
habitants in our state, 
$15,000 to $25,000 a month is going 
into investment securities.”’ 

That assertion was made recently 
by an able Kansas banker, a man of 
keen analytical power and of many 
years experience in buy- 
ing bonds. I have re- 
peated it here because it 
seems to me to picture 
more vividly, than could 
mere figures and tabula- 
tions, the growth of in- 
vestment in the Middle 
West. At the time the 
remark was 
made, the Kan- 
san was calling 
on an old friend, 
a Chieago bond 


man, who ex- 
pressed amaze- 
ment which 
brought the fol- 
lowing reply 
from the Kan- 
San: 


‘*There’s 
nothing start- 
ling in my rath- 
er casual com- 
ment on a plain, 
economic fact, if 
you will stop 
thinking of the Middle West in terms 
of 40 years ago and of the invest- 
ment business throughout its states 
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The new board of trade building in 
Chicago at the head of La Salle Street. 


By BENJAMIN F. TAYLOR 


as you first knew it in the early nine- 
ties. The first generations that set- 
tled the Middle West have long since 
gone and each succeeding generation 
has added a bit to the region’s wealth 
until the accumulation 
has gradually become 
enormous. 

‘‘The first generation 
of the Middle West paid 
largely for its primary, 
fixed capital by borrow- 
ing from the older East. 
Throughout the years, for 
one example, 
the money that 
went to the East 
in insurance 
premiums has 
come back in 
policies paid off, 
estates have been 
built up and 
through its 
steady develop- 
ment, the Middle 


West has at- 
tained an _ in- 
vestment sur- 
plus. 


‘‘Now it can 
and does lend a 
great deal of 
money to itself, as well as to other 
parts of the country and to foreign 
enterprise. Moreover, its predom- 





inantly agricultural com- 

munities are recognizing 

the lesson in diversifica- 
tion and are no longer so prone to 
center investing so- largely upon 
land. That development alone is 
adding stability to the agricultural 
communities. 

‘‘T do not mean to say that all 
Kansas towns are in the investment 
class that I have mentioned. Many 
are not, but the number representing 
those in that class is very substantial. 
It would be much larger if the rep- 
utable investment bankers could de- 
velop an effective method of mer- 
chandising sound securities to small 
investors in the smaller communities, 
and that applies to the entire Middle 
West, as well as to Kansas.’’ 

When I first started to set down 
my observations of the growth of the 
investment business in the Middle 
West, I had in mind to begin with 
my experiences beginning in Chicago 
in the early nineties and then to bols- 
ter up the discussion with figures 
showing the volume and increase in 
new originations and distribution of 
capital issues in the Middle West 
and the growth of savings deposits, 
building and loan associations, life 
insurance and the farm mortgage 
business in the different states. 

The paucity of adequate data 
available made this ambitious task 
disappointingly wearisome, at first, 
and then admittedly impossible. 
(Continued on page 40) 
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1. A mellow beauty 


2. Richness increases 
with age 


DDISON, in one of the numbers 

of the ‘‘Spectator,’’ tells a fanci- 
ful story about visiting in a dream 
the huge hall of state of the beautiful 
queen ‘‘ Publick Credit.’’ She is de- 
picted as sitting on a golden throne 
surrounded by great piles of gold 
and silver. The queen is extremely 
temperamental and highly sensitive 
to sudden changes of popular favor; 
so much so, indeed, that she changes 
color and expression with each wave 
of unrest in the money marts. At 
such times, the piles of gold and 
silver turn to paper and even her 
surroundings become dismal. 

Such a fate may be in store for the 
bank that occupies a shabby, old- 
fashioned building; the successful 
financier fully understands the value 
of an imposing banking room. 

One of the more important of these 
factors, the successful banker real- 
izes, is the impression conveyed by 
his banking room. As a result, bank- 
ing quarters these days are seldom 
commonplace and rarely cheap. 


Playing a stellar role in this 
achievement of impressive banks is 
one of the oldest and best of all 
building materials, marble. It has 
a serene beauty that is sufficient in 
itself. It gives an impression of per- 
manency ; that it will stand for cen- 
turies, changing only to become 
richer and more mellow. 

Marble has a pleasing texture, 
also. It is available in an unlimited 
variety of colors, both in monotones 
and in the elaborately veined species, 
making it adaptable to almost any 
scheme of decoration or character 
of architecture. 
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. Available in unlimited 


Many new bank buildings have been inspired 
by the articles in The Bankers Monthly 
promoting Buildings and Improvements 


Beauty Increasing With Age 


The Advantages of Marble For Bank Buildings 


variety of colors 


. Easily cleaned 


By JOSEPH S. HILL 


Editor “‘Through the Ages” 


But the advantages of marble for 
bank interiors do not end with the 
dignity and beauty of its appearance 
—-not by any means. Marble not 


HE educated man is the 

man with certain sub- 
tle, spiritual qualities 
which make him calm in 
adversity, happy when 
alone, just in his dealings, 
rational and sane in the 
fullest meaning of that 
word in all the affairs of his 
life-—Ramsey MacDonald. 


only suggests stability and per- 
manency; it is actually one of the 
most enduring of materials. It is 
far more than interior finish; it is 
an integral part of the building. 

A marble floor, for instance, 


properly laid, will last a lifetime and 


require practically no attention other 
than the usual cleaning. Such a 
floor will retain, to a very great ex- 
tent, its original appearance, because 
it is non-abrasive. Constant foot- 
steps serve to give it a dull polish. 

The ease with which marble is 
kept clean is an important factor in 
its ultimate durability and economy ; 
and its imperviousness to stains of 
all kinds only serves to accentuate 
this particular feature. 

As a wall surface, it is both dis- 
tinctive and sanitary. The older-day 
suggestion of painted plaster no 


5. An aid to lighting the room 
. Economical over a period 


of years 


longer has the approval of the 
thoughtful banker, and he finds in 
the more enduring marble an answer 
to his demand for a material of a 
higher standard. It is no exaggera- 
tion to say that fully 75% of the bet- 
ter banks today line their banking 
rooms with marble that will literally 
last through the ages. 

In such rooms as these it is natural 
to continue the marble scheme to in- 
clude the screens and the columns, 
and frequently the check desks and 
the conveniently placed benches. 

Adequate illumination of banking 
rooms is often one of the chief prob- 
lems of the architect and here again 
nature has come to the aid of the 
harassed designer. For polished 
marble is naturally highly translu- 
cent, diffusing the light and afford- 
ing well-lighted working spaces. 

Possessing as it does these prac- 
tical advantages in addition to its 
primary virtues of stability and dig- 
nity, marble repays the bank which 
selects it. For its psychological ef- 
fect upon the public, alone, it is 
worth far more than its price; when 
it is considered that it is also one of 
the most economical and enduring 
of building materials, the price be- 
comes of even less importance. 

Examples of intelligent selection of 
marble for banking premises are not 
hard to find. One of the most notable 
that comes to mind is the Union 
Trust Co. of Cleveland, which boasts 
of what is claimed to be the largest 
banking room in the world. This 
remarkable area is built in the shape 
of the letter ‘‘L’’, with the shorter 
side extending along Ninth Street 

(Continued on page 49) 
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A Masterpiece In Marble 


A picture no customer can forget 


It is said that this stairway in the banking room of The 
Union Trust Co. of Cleveland is one of the most artistic- 
ally beautiful pieces of work in modern architecture 
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Time 
Loss by accident 
Interest on clearings 


Air Mail Saves 


By COLONEL PAUL HENDERSON 


Vice Pres. and Gen. Mgr. National Air Transport, Inc. 


A= transportation is not a thing 
of the future, as many people 
suppose because of the lack of proper 
information on the subject ; it is here 
today. 

Time is valuable. To mankind it 
represents life, and in business if 
represents money. And the air mail 
stands ready to serve all those to 
whom the saving of time is impor- 
tant, either in business or in a per- 
sonal transaction. 

The month which has just passed 
marked the tenth anniversary of the 
establishment of air mail service in 
the United States and for that mat- 
ter in the world as the original line 
in this country was the first air line 
to be operated on a regular schedule 
anywhere in the world. It seems 
fitting and proper at this time to 
review the achievements made in the 
field of commercial aviation. 


The Beginning of Commercial 
Aviation 


In 1917, the post office department 
secured an appropriation of $100,000 
for an experimental air mail route 
and this appropriation made pos- 
sible the inauguration on May 15, 
1918 of the New York-Washington 
route which was operated for over 
three years successfully. Schedules 
were maintained and the service was 
performed with a regularity and cer- 
tainty that exceeded the expecta- 
tions of even the staunchest advo- 
eates of air transportation. 

The experiment was so successful 
that in 1919 the service was extended 
to provide for an air mail route link- 
ing New York with Chicago by way 
of Cleveland. In the following year, 
service was inaugurated on the trans- 
continental air mail route between 
New York and San Francisco. This 
was not a through service, however, 
mail being flown only in daylight 
hours and then placed on railroad 
trains at night. 


While this helped to expedite the 
handling of cross country mail, it was 
realized that no real savings in time 
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High Points In 
Air Transport 
Development 


Air mail service established 
ten years ago (May 15, 1918). 
America was first to operate 
an air line on regular sched- 
ule. 


Air mail route between New 
York and Chicago established 
in 1919. 


Air mail route from coast to 
coast established in 1920. 


Day and night flying started 
July 1, 1924. 


Mail first carried by contract 
lines early in 1926. 

All air mail now carried by 
contract. 


Air mail now sent to every 
post office in the United 
States. 
(Some offices, of course, are reached by 
using railroads or stages for part of the 
trip.) 
All cities of 50,000 and over 
are to have direct air mail 
within the next 10 years. 


Air mail planes fly 20,288 
miles every 24 hours and 
more than half of this is 
night flying. 


could be effected until night flying 
was commenced. During the latter 
part of 1923, and the first half of 
1924, experiments were carried on and 
the lighting of the transcontinental 
airway as far west as Salt Lake City 
was pushed to completion and on 
July 1, 1924 through day and night 
fiying was started. 

The next forward step in the de- 
velopment of the service was taken 
when the postmaster general was 
authorized by law to enter into con- 
tracts for the transportation of mail 
by aircraft. This led to the organiza. 
tion of several private companies in- 
cluding ours and the establishment 
of several contract lines early in 
1926. The post office department 
had pioneered and experimented 
with the air mail. 


Contract Flying Begins 


By establishing and maintaining 
the service through the early years 
until its practicability was made ap- 
parent to the general public, and 
with sufficient interest stimulated in 
aeronautics so that adequate capital 
was attracted to the air transport 
industry, the government further 
advanced aviation and air transpor- 
tation in general by retiring from 
the field and arranging, after com- 
petitive bidding, for the private con- 
duct of the various air mail routes in 
the country. 

The last line to be given up by the 
Post Office Department was the one 
between New York and Chicago 
which was taken over by this com- 
pany on September 1, 1927, the 
western half of the transcontinental 
air mail route having been let out 
under contract in the _ previous 
month. 

Practically every large city in the 
United States is now served by air 
mail direct and air mail reaches 
every postoffice in the country as it 
is earried as far as possible by air- 
plane and then forwarded as ex- 
peditiously as possible from the neat- 
est airport by train or stage to des- 


(Continued on page 59) 
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Stronck 
Definitions 







LICIES determine 
the objective and the 
means to reach the 
objective, but they are 
unavailing unless the or- 
ganization can effectively 
apply them. 
Administration is the 
function concerned in the 
determination of policy. 
Management is the 
function concerned in the 
execution of the policy. 


Organization is the 
process of so combining. 
the work of individuals, 
or groups, as to provide 
the best channels for the 
efficient, systematic, posi- 
tive and co-ordinated ap- 
plication of the available 
effort. 


Administration defines 
the goal; management 
strives toward it; organ- 
ization is the machine of 
management in its 
achievement of the ends 
determined by adminis- 
tration. 





















































ORESO than in any other or- 
ganized business, the success of 

a bank is dependent upon the char- 
acter and ability of its personnel. 
The human element enters very 
largely into the net profits equation. 

The objective of personnel admin- 
istration is to select and develop in- 
dividuals so that there is ever present 
sufficient ability to ideally fill every 
position called for in an ideal organ- 
ization plan. 

One test of the ability of an or- 
ganization is applied through the 
taking of an ‘‘inventory’’ of the 
capabilities of the present members 
and thereby determining whether or 
not there is sufficient capability 
available to fill effectively all of the 
“‘key’’ positions called for in an 
ideal organization plan. 

The chief executive should have an 
ideal plan before him and institute 
personnel administration policies of 
a nature which will select, and train, 
individuals in a manner so they will 
develop characteristics which will 
make them capable to effectively fill 
all of the positions called for in the 
ideal plan. ; 

The management and operative 
activities of every institution are 
composed of a number of typical 
jobs. The problem is one of iden- 
tifying these jobs, relating them to 
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Personnel 
Administration 


Principles 
Analysis 
Standards 
Policies 


Methods 


Examples 


tak 


By H. N. STRONCK 


Senior Partner, H. N. Stronck & Co., Consultants to 
Banks and Bankers 


each other and classifying them ac- 
cording to their importance. Such 
a classification affords the only means 
for definitely analyzing a personnel 
situation and through which uniform- 
ity of compensation can be attained 
for like work. It simplifies the task 
of selecting and placing employes, 
determining courses of training and 
promotion and budgeting labor re- 
quirements. 


The subdivisions of the clerical 
groups are dependent upon the: 
1. Training and experience 
2. Personal qualifications. 3. Ed- 
ucational requirements necessary 
to qualify for the work involved 
in each group. 


The supervisory and specialists 
groups are determined by rating the 
work of the department supervised 
and the importance and scope of the 
technical work performed by special- 
ists. The rating scale gives weight 
to various factors, such as, technique 
of work, size of department, relations 
with other departments, management 
problems, importance of the jobs in 
the department, ete. 

After the work has been thus clas- 
sified and grouped, the individuals 
are placed in the various groups ac- 
cording to classification or rating 
given to the work which they per- 
form. The salary per month and 
date of employment are shown. 





Highlights 
On 


Administration 








HE human element 
enters very largely in- 
to the net profits equation. 









The chief executive 
should have an ideal or- 
ganization plan. 






Select and develop in- 
dividuals that will fit into 
an ideal plan. 







Basic rates of compen- 
sations should be uniform 
for the same class of work. 


Salary ranges should” 
provide for an absolute 
minimum, an absolute 
maximum, and interme- 
diate rates. 














The objective of per- 
sonnel administration is 
to increase the percentage 
of seasoned employes. 






Certain fundamental principles 
must be applied in order to obtain 
equity and uniformity as to salary 
rates. These are: 1. Basic rates of 
compensation should be uniform for 
the same class of work. 2. Basic 
rates of compensation should be 
relatively right for the various 
classes of work. 3. The salary 
ranges should provide for an abso- 
lute minimum, an absolute maximum 
and intermediate salary rates. 


The minimum should be that com- 
pensation to which an employe is en- 
titled immediately upon his engage- 
ment. <A lower rate than the mini- 
mum will usually not attract em- 
ployes of the right calibre for the 
job. The maximum should repre- 
sent the limit of usefulness which an 
employe, no matter how experienced 
he is, may reach in a given position. 
The intermediate rates should make 
possible a regular progression from 
a minimum to a maximum, as the 
employes’ proficiency, and hence the 
value of his services, increase. 

The ‘‘standard range,’’ shown on 
the illustration, is based upon the 
above factors, together with an an- 
alysis of the wage situation within 
the city where the institution is 
located. The ‘‘minimum’’ is set suf- 
ficiently high to attract the ‘‘cream’’ 
rather than the ‘‘average’’ or below 
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average. The maximum of one 
group becomes the minimum of 
the next higher group. Individ- 
ual variations from the standard 
salaries are clearly shown by this 
type of analysis, and in the an- 
alysis, each case is thoroughly 
studied to determine what policy 
or method has permitted this 
variation to occur. 

One of the chief causes of 
variations is the annual raise 
policy in effect in so many banks. 
Under this method, the salaries 
of practically all employes are 
increased once a year and at the 
same time. As a result, the sal- 
ary rate of many employes who 
have been with the institution a 
great length of time, but whose 
work has not changed, automat- 
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The Acid Test 


1. Classify the work of the in- 
stitution into groups of like 
job value. 

. Place the various officers and 
employes into these groups 
according to the value of the 
work performed 

3. Set up standards of value for 
each group of work. 

4. Indicate the variations of 
salaries from these standard 
ranges. 

5. Apply a seasoning factor to 
each group of work. 

6. Determine the degree of sea- 
soning of the organization. 
The practical application of 
this type of analysis applied to 
the operations of a commercial 
bank with a personnel of 126 
individuals, is shown on the 

accompanying chart. 


bo 





ically become forced out of line 
with the value of the work per. 
formed. 

In the illustration, the stand. 
ard salary range for specialist 
and supervisory classes is not 
shown. These groups are repre. 
sented largely by officers and in 
evaluating their salaries, other 
factors besides the value of the 
technical work which they per- 
form must be taken into consid. 
eration. As for instance: The 
value of the technical work of 
two loaning officers may be iden- 
tical, but one officer may have 
developed far more business 
than the other and hence is of 
greater value to the institution. 

In determining his value dif- 
ferential caused by business de- 

(Continued on page 59) 
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Members of the Chicago Stock Exchange on the trading floor of its new quarters the day they were opened. The visitors’ balcony 
is anew feature. The Exchange has about three times as much room as formerly. Recent reports show an increased use of its facilities. 





Call Money In Chicago 


A daily market for surplus bank funds subject to call 
and at an immense saving to Middle-West banks 


ANKERS everywhere in the Mid- 

West ought to be interested in 
the fact that a call money market 
has been established in Chicago. For 
many years the only call money mar- 
ket in the United States was in New 
York. That situation caused hun- 
dreds of millions of dollars to flow 
into Wall Street yearly and gave 
New York its unique position in the 
financial world. 

Oftentimes, over a period of many 
years, financial men and _ brokers 
would remark that a call money 
market should be established in 
Chicago but always pessimists bobbed 
up with the ery that Chicago ‘‘ wasn’t 
big enough.”’ 

Realizing that Chicago would al- 
ways be at a disadvantage in finan- 
cial operations until such a market 
was established, a survey was started 
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By R. ARTHUR WOOD 


President, Chicago Stock Exchange 


How The Call 
Market Works 


BANK has surplus funds 
~*+ that should be draw- 
ing interest, but these 
funds may be needed any 
day. It reports the amount 


to the call market and a 
loan is made. This loan 
may be called any day ex- 
cept Saturday provided 
notice is given before 11.30 
A.M. Interest is calcu- 
lated daily and paid at the 
end of the month or when 
the loan is closed. 





a few months ago to determine 
whether Chicago might have any 
worth-while amount of surplus 
money available for this purpose. 


It was ascertained that approx- 
imately $200,000,000 of Chicago 
money was at work in the call money 
market in New York! 


That was enough to know. Soa 
quick call and time money market 
was established in Chicago on Feb. 
16, 1928, through the cooperation of 
the governors of the Chicago Stock 
Exchange and the presidents of the 
loop’ banks. 

This market has as its point of 
contact between the bankers and the 
brokers a so-called ‘‘money post’’ or 
‘money desk’’ which is in charge of 
an employe of the exchange. The 
method of operation is simple to the 
extreme. The desk serves the ex- 
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T IS significant, I believe, that of 

the 309 stocks listed on the Chicago 
Stock Exchange, only 59—or one in 
every five—is listed also at New York. 
It is also significant that of the 59 
stocks with duplicate listings, 57 were 
originally listed in Chicago while only 
two were originally listed in New York. 
These two are of the most recent list- 
They are railway stocks, repre- 
senting the sort of enterprises which 
have given the Middle-West its growth. 
I believe the listing of these stocks here 
indicates a trend toward the seeking of 
capital in this part of the country—a 
further tribute to the fundamental 
soundness of the idea which gave The 
Chicago Stock Exchange its birth. If 
it is continued—and I believe it will be 
—this tendency will give The Chicago 
Stock Exchange and the Middle West- 
ern financial market in general such 
encouragement as it never had before. 


L. A. DOWNS, 


President of the Illinois Central Railroad 


ings. 





change members and the lending 
banks merely in a clearing capacity. 

When a bank has a certain amount 
of money to loan, it informs the 
money desk of that fact. When a 
broker desires a loan, he informs the 
money desk. In that way, the bor- 
rower and the lender are brought 
together without delay. The final 
negotiations for the loan are ear- 
ried on directly between the brokers 
and the banks. 

The rate for call loans is the same 
as the rate in New York; Chicago 
following in that matter at least for 
the present, and so the execution is 
simple. This new form of credit, it 
should be understood, in no way dis- 
turbs the credit facilities previously 
enjoyed by the brokers of Chicago 
but is an addition to that credit 
which places the investment houses 
here on an equal basis with similar 
institutions in New York insofar as 
eredit facilities are concerned. 

It serves both the banker and the 
broker ; the banker, because it is a me- 
dium through which surplus funds 
are loaned here in Chicago ; the broker 
beeause as a borrower he is placed 
on terms equal to those of brokers 
in New York. As the use of this 
form of credit increases, it is need- 
less to say, additional facilities will 
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of necessity be added 
by the Chicago Stock 
Exchange. 

Let us figure out 
what $200,000,000 in 
Chicago money at 
work in the call 
money market in New 
York means to. Chi- 
eago. Four per cent 
interest on $200,000,- 
000 for one year is 
$8,000,000. Five per 
cent of that $8,000,- 
000 goes to the New 
York ageney making 
the loans. That is 
$400,000. 

Besides that, if the 
eall money market in 
Chieago develops as 
it is bound to, the 
Chieago banks ean be- 
come the agencies 
placing such loans 
and will receive a 
commission on eall 
loans made here for 
outside correspondent 
banks. Thus the Chi- 
cago Stock Exchange 
is building up a sys- 
tem that means added profits to the 
banker. 


Call Market Will Help Finance 
Middle West 


Mid-West banks can get their 
money to Chieago quicker than they 
can to New York. A saving of time 
means a saving of interest money. 
Chicago is the natural place for plac- 
ing Central Western money. 

Besides that, if the $200,000,000 
of Chicago money loaned in New 
York is put to work in the Chicago 


market, there will be that much 
more money available here for the 
development and 
use of railroads, 


public utilities, 
manufacturers and 
industries of every 
kind. 

It would help 
not only these in- 
dustries, but would 
also help the loop 
banks, the subur- 
ban banks, the in- 
vestors, and the 
borrowers. Bringing back to Chicago 
a sum totaling $200,000,000 will be a 
most important factor in the further 
crowth and development of the city 
and its surrounding territory. 








A trading post on the stock 
exchange. 


Promotion Of Life Insurance 
Trusts 


The Union Trust Co. of Detroit 
learned that it is wise to educate jn. 
surance companies first and ens. 
tomers afterwards. This knowledge 
was obtained through the use of 
questionnaire. The questionnaire 
was sent to all insurance managers 
in Detroit and simply asked the 
opinion of each one as to lump sum 
settlement, their ideas about trust 
companies, and how best to form life 
insurance trusts, and what their feel. 
ings were towards the Union Trust 
Co. 

When these questionnaires were 
returned, the bank knew what con- 
cerns were its friends and which ones 
needed edueation on life insurance 
trusts. Some of the replies were 
rather startling and helped consider. 
ably in mapping out programs for 
the development of this phase of the 
business. The questionnaires showed 
without a doubt that the bank could 
get farther by educating the insur. 
ance men first to the advantage of 
life insurance trusts, and the public 
afterwards. 

On the basis of this knowledge, the 
bank employed a man to devote his 
whole time ealling on insurance sales- 
men, to make friends and to find out 
where he could do the most good for 
the insurance business. Meetings of 
insurance men were arranged for 
and they were given instructions in 
groups. 


Bankers Entertain 
Vigilantes 


The members of the Shiawassee 
County Bankers Federation of Mieh- 
igan were hosts recently to the vigi- 
lantes of the county m a banquet 
held at 
Following the ban- 
quet the vigilantes 
elected officers and 
made arrangements 
for frequent target 
practice. 

This is 
the things that 
keeps the vigilantes 
interested in their 
work and also 
serves as good ad- 
vertising to bandits. When bandits 
know that men are keeping in trim 
to fight them, they look for other 
fields to conquer where the bankers 
are not so wide awake. 


Owosso. 


one of 
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Lunches for 45 employes are prepared in this kitchen every day at a tremendous saving to the bank. 
A money-saving much more than offsets the cost of lunches which are served free. This saving results 
from gains in interest on transit items. 


$10,000 A Year Profit ~~: 
On Free Lunches 


O say that we serve 45 lunches a 
day to our employes without cost 
to them and at the same time earn a 
profit for the bank seems paradoxical, 
yet it is true. There is a saving in 
time, an inereased interest in the 
work but actual profit from the more 
prompt clearing of from $300,000 to 
$400,000 daily turnover. The in- 
terest on this amount, even for the 
few hours involved, more than pays 
for these meals which are served in 
our sanitary basement restaurant, 
from a kitchen right in connection. 
One of the other big advantages is 
increased loyalty to the firm, closer 
application to individual tasks, 
greater fellowship and cooperation. 
We have also found that the oe- 
easional half day off because of a 
minor illness is almost a thing of the 
past. Our men and women receive 
well-balanced rations and nourishing 
food according to Hoyle. That is, 
the daily menu is first prepared by 
the cook and this is then passed on 
by either Morris Weil, president of 
the National Bank of Commerce, or 
myself. We don’t assume to know 
much about the scientific preparation 
and serving of food, but rather want 
to make sure that the diet is well 
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By BYRON: DUNN 
Cashier, National Bank of Commerce, 
Lincoln, Nebr. 


balanced every day of every week. 

Several years ago Mr. Weil read 
an article about an Eastern bank 
which used somewhat the same 
methods, but a charge was made for 
the meals. It oceurred to him that 
meals might be served without charge 
and by the time negotiations were 
under way for the new building 
which we entered January 1, 1924, 
the idea had been worked out in de- 
tail. In fact, the architectural plans 
and specifications provided for three 
rooms in the basement for just this 
purpose. One is the main dining 
room, 16x24 feet; another, the kit- 
chen, 8x14 feet, while a third room 
of adequate size was arranged be- 
neath the vault room stairs for gen- 
eral storage of canned goods, veg- 
etables and other supplies purchased 
in quantities. 


Serving Arrangements 
Are Simple 
The basement also contains, be- 
sides the vault rooms, rest rooms for 
both men and women and is reached 





by a flight of steps at 
the back of the bank. 

It is surprising how 
little equipment is 
really needed to con- 
duet the restaurant. In 
the dining room are 
three tables. Two of 
them seat nine people 
while the other seats 
eight. They are ranged 
across the room with 
plenty of space for the 
two waiters to move 
baek and forth, to and 
from the kitchen. 

As a rule, only two 
tables are served at one 
time. This leaves one 
table unoceupied, and 
facilitates the removal 
of the first diners and 
the replacement of the 
second group. 

dining 


decorated with 
pictures. There 
is also a book 
case, a side- 
board and a 
ehina closet. 
Just inside the 
entrance door hangs a bulletin board 
upon which are posted news items 
and announcements of mutual or 
general interest. 

The kitchen has good equipment 
and is inexpensively operated with 
only a reasonable amount of cost in- 
volved. There is the white enamel 
stove, six burner type, with three 
ovens and a warming oven. This is 
against the east wall. At the south 
end are the sink and a small work 
table with two other tables also in 
the room. There is a direct passage- 
way from one end of the room to the 
other and into the dining room, thus 
minimizing waste motion. 

There is no choice of food and 
while everyone is served all he wants, 
the different dishes are pre-arranged. 
The person who is too particular and 
wants something else is simply out 
of luck for that particular meal. But 
many months of experience have 
shown that any complaint of this 
sort is exceedingly rare. 

Here is a list of the food served 
during a typical week. 

Monday 

Veal loaf, baked potatoes, pickled 

beets, pumpkin pie (home made), 


(Continued on page 71) 
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J uly Bank Windows 


ARTHUR L. BOWEN 


Window Decorator, State Bank of Chicago 











Two windows from the idea book 
of a bank window display man 


ff IBERTY’’ has been the theme 

for the most emotional songs 
composed by man. There is no bet- 
ter day or time than the Fourth of 
July—Independence Day, the day 
of ‘‘Liberty,’’ on which to take ad- 
vantage of this fact, to draw anal- 
ogies ’twixt one’s own independence, 
financially, and the gaining of na- 
tional independence. 


A Simple Independence Window 


The large sign and ‘‘smoke burst,’’ 
as shown in illustration number one, 
are cut out of wallboard. They can 
be done separately or in one piece, 
but two pieces will produce a better 
effect. A little air brush work is 
needed to bring out the roundness 
of the ‘‘burst.’’ This effect can also 
be obtained with a brush. The flames 
should necessarily be finished in yel- 
low and red. The lettering on the 
‘**Fourth of July’’ sign should be in 
red also, with a triple border of red, 
white and blue stripes. 

The cut-out of caption and ‘‘burst’’ 
should be hung from the top of the 
window by dark invisible wire. A 
suitable floor covering can be made 
out of blue crepe paper with a num- 
ber of stars cut out of silver paper 
spread over the top. Blue velour 
tuffed is also effective, especially 
when overhead lighting is used, for 
the sheen along the top of the tufts 
is then emphasized. If crepe paper 
is used for the floor covering, it can 
consistently be used for a background 
also. Should your window have no 
background, then fasten a rod or 
strip of wood across the back for the 
time being and attach your back drop 
to it. From the ‘‘smoke burst,’’ run 
streamers of paper (red or white, or 
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both, one inch to two inches wide) to 
placards on which should be your 
brief messages lettered in a clear 
style. The following copy is sug- 
gested : 


‘‘Thrift is the price of personal 
independence. The first requisite, a 
savings account.”’ 


‘We celebrate this month the an- 
niversary of the signing of the Dec- 
laration of Independence and do 
honor to that brave band of men 
whose determination won for us the 
greatest victory recorded.”’ 


‘< July 4th, 1776. The Birth of Our 
Country.”’ 


A second idea is along a semi- 
humorous line. A wall-board cut- 
out, as shown in illustration number 
two would serve ideally as a center 
piece. Almost any show card writer 
will be able to do such drawing as 
needed. Don’t fail to have the mes- 
sage on the cut-out lettered in script. 
The copy might be something like 
this: ‘‘I hereby resolve to save a 
dollar every week...... ”? In place 
of the comic cut-out, an enlarged 
photo or drawing of the famous 
‘‘Liberty Bell’’ might be used. 


The Layout for Window 
No. 2 


For the average size bank display 
window, I think such a center piece 
would be about 21% feet by 3 feet or 
thereabouts, especially if you intend 
to place it on a plateau. The placard 
placed directly below and in front of 
the center piece should bear copy 
similar to the following: 

‘‘Sign Your Declaration of In- 
dependence, It’s easy to begin—One 


Dollar will do it. 
next July. 
today.”’ 

As wording for the side cards, use 
such material as 

‘*Let us, as we assemble on the 
birthday of the Nation resolve that 
our children shall have cause to bless 
the memory of their fathers as we 
have cause to bless the memory of 
ours.—Edward Everett.’’ 

Perhaps one of the most dignified 
and yet simple types of display is 
that in which use is made of a beau- 
tiful large American flag of real 
quality. Of course there are a nun- 
ber of ways of arranging such a dis- 
play. To be correct from a stand- 
point of flag etiquette, however, 
there are only two ways. The first is 
to use a flag attached to a pole. 


Be independent 
Start a savings account 


How To Drape The Flag 


Gold fringes or eagle tops and such 
trimmings are not in order. Simply 
allow the flag to drape naturally. A 
pleasing effect can sometimes be 
secured through introducing a little 
motion by placing a small electric 
fan in a concealed corner and run- 
ning it at a low speed. The slow 
ripple of motion in the flag will strike 
you as being beautiful, I am sure. 

If a flag on a pole is not used, then 
your alternative is to hang a fiag 
across the back of your window. Do 
not tie back or arrange in a draped 
manner. The stars should be on the 
upper left hand when seen from the 
street. In displays of this type, it is 
especially essential that good quality 
plush or velour be used to cover the 
floor (that is, unless your floors are 
beautiful in themselves). 
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Independent Bankers 


«PD UT a new danger. appears 

in the excess of fluence 
of the great man. His attrac- 
tions warp us from our place. 
We have become underlings and 
intellectual suicides.’’— The 
foregoing words of the beloved 
philosopher, Oliver Wendell 
Holmes, never expressed an ob- 
servation with more potent ap- 
plication than would be the case 
if they had their first expression 
in these days. 

What is the matter with our 
times?’—Are we living in a 
bloated prosperity?—What is 
the matter with credit? Is it 
bloated values? Have we be- 
come so accustomed to hugeness 
in its every characteristic that men 
with the experience and ability are 
not able to realize that business and 
ratios have outgrown terms and cus- 
toms of the ordinary commercial 
transaction ? 

Parrot like, in business and society, 
we learn to imitate quickly. We 
trust ourselves to suggestions with- 
out investigation or study as to their 
beneficent effect or their practical 
application. Save that it be huge, 
we apparently care not—but huge it 
must be. Our adula- 
tion viewed from a 
competitive angle must 
be nourished with huge 
buildings, huge capital, 
huge officialdom. Men 
have lost their capacity 
to estimate integrity or 
worth unless you loom 
in gigantic form. 

We of the great Mid- 
dle West have within 
those boundaries some 
of the greatest and 
most dominating insti- 
tutions in the world. 
From the character of 
their product and their 
Service they are re- 
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Independent Banking 
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There is an independence in 
the great Middle West that 
that come 
with the only recommenda- 


shuns customs 


tion that they are the prac- 
tice in the old world which 
has never yet known the 
peace and prosperity of the 


great Middle West. 


By ISAAC N. POWELL 


President, Washington Park National Bank, Chicago 


garded as the 
makers of a mon- 
opoly which can, 
in that character, 
better serve its 
constituents. 
This comes from 
the continuity of 
a service that is 
pretty generally 
used by the entire 
population. For 
instance, such as 
telephones, power, 















They Have 
Built Up 
Prosperity 
In The 
Middle West 


light, water, gas, railroads and 
manufacturing. 

Banking, however, is largely 
a personal service and seldom 
meets two problems that are 
identical. Judgments are re- 
quired that in all probability in 
no two instances could the same 
logie be brought to bear upon 
the merits of the situation. A 
surgeon could not be created 
into a monopoly, neither could a 
physician, a lawyer, nor an en- 
gineer. Their minds cannot play 
upon more than one problem at 
a time as the conditions which 
they are required to consider 
are different practically in each 
instance. They can _ observe 
principles and benefit by their 
experience in the application of 
those principles, but they can- 
not adopt a rule which will prove 
workable or apply to all prob- 
lems any more than one pair of 
shoes could be made of one size 
for every man and woman. 

The Middle West with its great 
manufacturing, its 
great comniercial, its 
great financial and ag- 
ricultural businesses, 
must be approached 
from a different atti- 
tude than that which 
would prevail on either 
seacoast of our coun- 
try. In this great ter- 
ritory there reside 
minds that govern 
social as well as com- 
mercial actions and are 
more deeply grounded 
in a merit of principles 
to which they are de- 
voted than will be 
found possibly in any 
other part of our coun- 


Whether it was done purposely or not, the building of the Stock try. 
Yards National Bank at the Union Stock Yards, Chicago, typifies in- 
dependent banking in the Middle West for it is a replica of Independ- 
ence Hall in Philadelphia. 


There is here a loyal- 
ty to the early prin- 
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ciples of our government that is un- 
spoiled by contacts with other coun- 
tries that are so intimately found in 
We 
have an abiding faith that our ex- 
perience in government has been well 
earned and deserves our allegiance. 
New innovations in education, busi- 


ness or 


our country’s great seaports. 


sociology will not be cor- 
cially received in this territory un- 
less in harmony with the fervor of 
our country’s annals. 

Here 


learning : 


institutions of 
thousands of sons 
and daughters have grown up with 
an intense love for the traditions of 
Gur country and with a respect and 
lovalty for its guideposts. These 
they would be reluetant to give up 
or forego, and substitute therefor 
commercial practices and social and 
civic conditions of countries that 
have not vet learned the art of liv- 
ing in and comfort 
without the aid of armies 
and laws that foment fierce 
antagonisms and wars. 

There is an independence 
that exists in the great Mid- 
dle West that will shun ecus- 
toms that come only with the 
recommendation of their 
practice in the Old World 
which has never yet known 
the peace and prosperity’ of 
the great Middle West. 

It is possible to have chain 
stores, chain el- 
evators, chain 
railroadstations, 
chain telephone 
and telegraph 
stations. The 
rules for the con- 
duct of these 
businesses may 
be printed and 
possibly not 
changed for a 
number of vears, 
and the public 
would be well 
served. But 
where individ- 
ual judgments 
must be brought 
to bear upon in- 
dividual  situa- 
tions, no two of 
which in all 
probability are 
alike, the opera- 
tion of chain or 
branch banks would not serve the 
greatest public good. 

Independent banking with its local 


are great 


many 


peace 
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officials, directors and stockholders, 
is guided by a higher regard for its 
clientele than is possible in the ease 
of branch banking where such per- 
sonnel and ownership is alien to the 
community. We of 
this territory will not 
quietly give up a 
method that has built 
us so strong and pros- 
perous, that has a first 
hand knowledge of 
our needs, that has a 
record and_ knowl- 
edge of our integrity 
and substantiability. 

There is nothing 
more powerful than credit influence 
in controlling populations. No in- 
fluence is more insidious when once 
fastened upon a community. It can 
dictate governments. In fact, it has 
been told in recent months that this 
influence has 
boasted of its 
ability to even 
elect a gov- 
ernor. 

We have 
learned the 
independence 
that comes 
from the 
many and dif- 
ferent kinds 
and charac- 
ters of crops 
and products, 

















The new skyscraper now being built for the Foreman Banks. 
It will be the largest bank building in Chicago. 


and it will therefore be more difficult 
to impose upon the communities of 
the Middle West a banking system 





ANKING is 
largely a 
personal service 
and seldom meets 
two problems 
that are identical. 


that feeds up institutions and de. 
moralizes the individual. Commn. 
nities cannot grow and be prosperous 
where individual effort is cast aside, 
and the people will not continue to 
feed a mammoth that 
destroys initiative and 
places commerce over 
men. 

The World War 
suddenly and tremen. 
dously plunged us 
into commercial and 
social conditions 
which our country 
had never before ex. 
perienced. We did 
not realize that in the struggle for 
business we were compromising with 
fundamentals and principles that 
might demoralize some of our great 
classes of trade. We, who were proud 
of our ecivie and commercial achieve. 
ments and were able to maintain our. 
selves in peace and plenty in defiance 
of all the marplots of the world, find 
ourselves adopting the methods and 
principles of those nations that were 
at each other’s throats. 


The Danger In Mammoths 


Hugeness demands its victims. If 
we are going to be a nation of mam- 
moths and a country where none but 
the tall timber may be observed, 
what will become of our youth, and 
what hope can they have to enjoy 
the results of their education and re- 
coup themselves for the 
made in its achievement. 


sacrifices 


It is governmental wisdom that we 
should have monopoly in our rail- 
roads and in our great public utili- 
ties, but it produces an entirely dif- 
ferent situation when our govern- 
ment undertakes to create a credit 
influence that can become so power- 
ful as to even defy the government 
that gives that influence its power to 
operate. 

Theories will ever be a matter of 
controversy and anybody can proph- 
esy. Yet anyone who can read and 
knows how to study the events of 
history can estimate what will hap- 
pen to this country if we are placed 
under the same kind of a banking 
oligarchy that exists in Canada, Eng- 
land, Germany, France, Italy and 
in other countries of the Old World. 

We want our great men and our 
¢reat institutions but we do not want 
them if in getting them we must 
degenerate into a nation of intellee- 
tual and commercial pygmies. 
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FEAR 


| 


— 


AITTING in on a luneheon with 
two bankers the other day, | 
heard accounts of unfortunate bank- 
ing policies based upon fear, the like 
of which I have often heard before. 
“We bought out a neighborhood 
bank not long ago,’’ said one of them, 
‘and our directors were afraid that 
unless all of the officers were re- 
tained, much of the business would 
be lost because of the change in 
ownership. Accordingly, the presi- 
dent was retained at a salary of 
$12,000 a vear. 


Fear Raised Management Cost 


‘*A little later we bought out an- 
other neighborhood bank near to the 
first one and with the same fear in 
their hearts, the directors retained 
the president of that bank to be co- 
manager with the first one at a salary 
of $10,000 a year. Thus, for the 
management of this one bank, we pay 
$22,000 a vear when a $5,000-a-year 
manager ought to be able to do all 
these two men are doing.’’ 


On another occasion, I was visit- 
ing a bank executive in his office 
when one of his associates brought in 
a letter. As he read it, he scowled 
and then he smiled. ‘‘ Well, if they 
will take the chance, I suppose we 
should. I don’t want to let that cus- 
tomer get away from me.’’ 


Rules Broken To Save Business 


Then he explained to me that a 
bank in a neighboring town needing 
a little surplus cash had sent a note 
to be discounted on which the bank 
could not furnish a statement and 
which the bank would not endorse. 
My friend had refused to accept this 
collateral and now the bank was 
writing for its return stating in the 
letter that another bank in the same 
city would accept it as it stood and 
would grant the loan at a lower rate. 


My friend was afraid to let the 
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It retards the 
development of 
too many banks 


The 
Editor’s 
Viewpoint 


By JOHN Y. BEATY 


Some bankers retard the growth of their 


10. 


11. 


12. 
13. 


banks because they are afraid— 


a 


. Afraid to lose an account even though it is un- 


profitable. 


Afraid to change an interest rate unless all other 
banks make the same change. 


Afraid to share responsibility for fear some one 
else will get part of the credit. 


. Afraid to start a building program until after all 


competing banks have built new buildings. 


Afraid to advertise certain facts about the bank 
believing competitors will use them in soliciting. 


. Afraid to exchange credit information on the 


grounds that other banks may take away 
borrowing customers. 


Afraid to protect the bank against holdups, 
depending upon the insurance to cover possible 
losses. 


. Afraid to ask for a new statement from prominent 


customers. 


. Afraid to refuse the rediscounting of notes taken 


by prominent customers, the makers of which 
are unreliable or at least unknown. 


Afraid to ask directors to call on prospective 
customers. 


Afraid to invest in money-saving equipment 
when such an investment would interfere with 
a dividend payment. 


Afraid to refuse to employ a relative of a director. 


Afraid to discharge an inefficient employe because 
of his acquaintanceship among business men. 


other bank do this business with his 
correspondent, and so he took a 
chance which he knew no bank should 
take. Furthermore, he made the loan 
at a lower rate than would yield his 
bank a profit. 

I have been present so many times 





when fear was driving a banker to 
something he knew very well was en- 
tirely wrong that I am beginning to 
think that we need to encourage each 
other to resist the temptation to al- 
low ourselves to be governed, even in 
small eases, by fear. 
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A Few Prominent Leaders In} 















ARTHUR REYNOLDS 


Pres., Continental National Bank and 
Trust Co., Chicago 


GEORGE WOODRUFF 


Vice Chairman, National Bank of the | 
Republic, Chicago 





MELVIN A. TRAYLOR 
Pres., First National Bank, Chicago 





JOHN W. O’LEARY 
Vice Pres., Chicago 





H. A. HAUGAN ere 0. H. HAUGAN 
Chairman of the Board, State Vice Chairman, State Bank 
Bank of Chicago of Chicago 








E. H. REYNOLDS WALTER KASTEN GEORGE W. WILSON 


President, Peoples Trust and Savings President, First Wisconsin National President, Mercantile Trust Co., 
Bank, Chicago Bank, Milwaukee St. Louis 
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Middle Western Bank Progress 














LUCIUS TETER JOHN G. LONSDALE WALTER W. SMITH 





: : Pres., National Bank of Commerce : . : 
President, Chicago Trust ee - ’ President, First National Bank 
Company St. Louis. Second Vice Pres., A. B. A. in 86 Leule 





EDWARD BUDER 
Vice Pres., Mercantile Trust 
Co., St. Louis, Pres., Missouri 

Bankers Assn. 





J. SHEPPARD SMITH 


Pres., Mississippi Valley Trust Co., 
St. Louis 


EDWIN G. FOREMAN, Jr. 
Vice Pres., Foreman Banks, Chicago 














—— 

FRANK 0. WATTS EUGENE M. STEVENS GEORGE M. REYNOLDS 
; ' Shairman of the Board, +s Chairman of the Board, 
Dey First National Bank in Pres., Illinois Merchants Trust Co., Continental National Bank 


St. Louis Chicago and Trust Co., Chicago 
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Attorney 

Tax expert 

Office manager 
Security analyst 
Personnel manager 


Chemist : 


ETROLEUM played such a con- 

spicuous role in the World War 
that the minds of many men in va- 
rious businesses were awakened to 
the importance of this commodity. 
They discovered that the wheels of 
industry both literally and _ figur- 
atively will not turn without the 
products of petroleum. And at the 
close of the war a still more startling 
condition existed in that it was gen- 
erally considered, both in the oil in- 
dustry and outside of it, that the 
natural reservoirs of crude oil were 
almost depleted. 

Pursuant to these conditions an 
energetic Middle Western banker 
sent a capable geologist to investigate 
the oil fields of Europe. 

The writer is not interested in the 
geologist’s report of the petroleum 
possibilities of Europe but he is in- 
terested in the fact that the geolo- 
gist met a young German chemist 
who reported that he had been mak- 
ing petroleum from lignite. This 
greatly interested the geologist be- 
eause in the.first place he was look- 
ing for petroleum and in the second 
place he was aware of extensive de- 
posits of lignite in the United States. 


A Chemist Prevents A 
Bad Investment 


He returned enthused with the 
idea of producing petroleum from 
American lignites and presented his 
ideas so forcefully that the banker 
called a conference to consider the 
possibilities of the idea. In this con- 
ference were representatives of the 
fertilizer and petroleum industries 
as well as three chemists. The fer- 
tilizer men were there because am- 
monium sulphate was a by-product 
of the process. 

Among the chemists was one petro- 
leum chemist. He did not favor the 
idea ; first because there was still the 
possibility of obtaining sufficient 
petroleum for present needs from the 
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By HARMON E. CORY 







cround and second because he was 
certain in his own mind that oil 
bearing shale would be worked for 
petroleum before lignite. For the 
oil shale had a higher yield of oil 
per ton of raw material processed 
and the oil shale industry is an old 
established industry in Scotland. On 
the other hand, petroleum from lig- 
nite was a German war-time measure 
due to a lack of other sources of 
erude petro- 
leum. 

The chemists 
present voiced 
the opinion 
that this proe- 
ess which was 
a German war- 
time necessity 
would not sur- 
vive in open 
competition in 
the United 
States. Con- 
sequently, no 
money was in- 
vested in the 
process. Since 
then, the coun- 
try has _ re- 
ceived a flood 
of oil from the 
earth and even 
shale has been 
developed to the point where one or 
two companies are producing petro- 
leum from it. But lignite has not 
given up its oil. 

I do not believe that the opinions 
voiced by the chemists in the confer- 
ence just related were the one isolated 
factor which prevented unprofitable 
expenditure of money, but I am con- 
vineed that they aided materially in 
balancing the equation toward a cor- 
rect solution. As every banker knows 
there are many factors which enter 
into modern business and not the 
least among these is the effect of 
chemistry upon industry. 


A new addition to the 
bank’s staff of experts 
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Officers’ quarters in the new building of 
the Equitable Trust Company, New York. 
The window screen is typical of the artistic 
spirit to be found throughout the building. 











Since 


the Great War both the 
chemist and the banker are facing 
a new industrial condition. To the 
former comes the challenge to in- 
terpret his specialized knowledge in 
terms of present economic problems, 
while to the latter comes the neces- 
sity of adding chemists to his al- 
ready long list of conferees. For an 
important factor in American busi- 
ness in the future will be the illum- 
ination which 
the chemist 
brings to many 
dark problems. 


Handling 
New 
Accounts 
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We have two 
assistant cash- 
iers who open 
new accounts 
on a special de- 
posit ticket, in 
triplicate. The 


ee ee PE ee) on re 
’ ~ t . " 


original goes 
@ Amenye to the _ book- 
keeping de- 
partment and 


is filed as a 
permanent rec- 
ord; the pink sheet goes to the 
eredit department, and if special 
attention is needed on the account, 
such a notation is made by the officer 
opening the account and when the 
copy reaches the credit department 
they make the proper inquiry and a 
permanent credit file is opened in 
that department; the third copy is 
sent to the new business department. 

The officers in charge of that de- 
partment analyze each account very 
carefully and in most cases write 
special letters, thanking the cus- 
tomer for the account and calling his 
attention to the other departments 
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The Farmers and Merchants Bank, of Williamsburg, Ohio. Fully equipped with 
Safety Bandit-Resisting Fixtures 


This bank has a waiting list for its 
safety deposit boxes 


THe Farmers and Merchants Bank, of Williamsburg, 
Ohio, writes of Safety Bandit-Resisting Fixtures: “They 
certainly do add to the appearance of the bank, and give us 
a feeling of security and safety. 

“We consider the installation of these fixtures the best 
improvement we have ever made. They have been a fine 
advertisement for the Bank. Since installing them we have 
had an increased demand for safety deposit boxes, and at 
present every box is full and we have several customers 
waiting for an opportunity to secure one.” 

This endorsement is typical of the satisfaction that 
Safety Bandit-Resisting Fixtures are giving to more than 
420 banks throughout the country. Not one has lost a 
dollar through hold-up since their installation. Employees 
can face the most wicked-looking automatics without 
a shadow of danger. Not only are the glass partitions 


bullet-proof —deal-trays and wickets are bandit-resisting as 
well. Gun-ports (two of which can be seen in the illustra- 
tion above) permit persons in the cage to open fire on 
bandits without exposing ,themselves. 

Safety Installations are handsome, and they definitely 
add to the appearance of your bank. This tangible evidence 
of the safety of their funds inspires your depositors with 
the utmost confidence. Many Safety equipped banks re- 
port greatly increased deposits as well as increased demand 
for safety deposit boxes. 

Safety Installations in no way interfere with the trans- 
action of business between customer and employee, or with 
conversation. Both old and new banks can readily be 
equipped. Write direct or to your nearest distributor for 
complete information about Safety Bandit-Resisting Fix- 
tures, and how you can have this installation in your bank. 


Distributed by 


The Wm. Inglis Wire & Iron Works, 960 Harper St., Detroit, Mich. 
Bank Safety Company, 6 Anthony Building, Muncie, Ind. 
St. Louis Bank Bldg. Equipment Co., 9th and Sydney Sts., St. Louis, Mo. 
Globe Wire and Iron Works, Milwaukee, Wis. 
T. F. McGann Sons Co., 114 Portland Street, Boston, Mass. 
Kramer Woodworking Co.,20th and Indiana Ave., Philadelphia, Pa. 


Dietrich Bros., 220 Pleasant Street, Baltimore, Md. 
Safetee Bank Fixture Co., Adena, Ohio 
Robt. A. Wright & Co., 1005 Liberty Avenue, Pittsburgh, Pa. 
Karl Hansen Co., Inc., 117-135 N. Robertson St., New Orleans, La. 
Southern Wire & Iron Works, Atlanta, Ga. 
H. M. Wade Manufacturing Co., Charlotte, N. C. 


Bank Service & Equipment Co., Box 41, Abilene, Texas 





WE CAN MAKE YOUR BANK BANDIT-PROOF 





Tue Sarety CorporRATION, -4DENA, OHIO 
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Banking Transactions 


Commercial Letters of Credit 
Collections Foreign Exchange 
Investment Securities | 


Bullion and Currency 
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| ' 52 Cedar Street, New York 

















A TEST Proved THE BANKERS MONTHLY To Be 


“The Best Bankers Magazine In The Country” 


FTER a trial subscription we are convinced 

that you have the best bankers magazine 

in the country and we enclose herewith our 
check covering subscription for two years. 


CHARLES M. BELNAP 


Battle Creek, Mich. 
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Readers will confer a favor by me 


of the bank. It is the general prae. 
tice of our bank for the officer open. 
ing an account to see that the cus. 
tomer is properly introduced to the 
other officers of the bank, so that he 
will be known at any time he desires 
to transact business. 


For closed accounts, we have a spe- 
cial report which goes to the officers 
in charge of the new business de. 
partment from the bookkeeping de- 
partment, with all information per- 
taining to closed accounts. The sit- 
uation is thoroughly analyzed and 
when we think it wise to do so, we 
either write or see the person closing 
the account at once and then make 
a special report on the customer 
which is read by all of the officers of 
the bank, and it is filed in the new 
business department as well as in 
the credit files—Alva G. Marwell, 
vice president, Citizens and Southern 
Bank, Atlanta, Ga. 





JAMES R. LEAVELL 


Vice President, Continental National 
Bank and Trust Co., Chicago 


Credit Position Of Japan 


The April Bulletin of the Insti- 
tute of International Finance con- 
ducted by the Investment Bankers 
Association of America, in coopera- 
tion with New York University, bears 
this title and is a very thorough 
study of Japan’s financing. It should 
be in the hands of every banker in- 
terested in foreign financing of any 
sort. It can be obtained by address- 
ing the Institute of International 
Finance, 90 Trinity Place, New York 
City. 
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A superlative new, moderately priced 


lodd machine to serve every modern business 
The new 


CENTURY 
PROTECTOGRAPH 


Srurpy, speedy and a revelation in conve- 
nience! Simple, perfect in performance, and 
amazingly easy to operate! Adaptable to prac- 
tically every kind of business or personal docu- 
ment! Designed and built to Todd standards 
—finest materials, superior craftsmanship and 
exclusive features of design and construction 
developed by Todd in twenty-nine years’ 
experience. 

There never has been another check protec- 
tor so entirely suitable ‘to general business 
needs. Business offices, banks, industries, re- 
tail merchants, public utilities and other check 
users will find in this new Todd machine an 
instrument far superior to the ordinary mod- 
erate-priced check writer. It saves time with 
its extraordinary speed and easy visibility. It 
is better built, makes a better imprint, can be 
used with more variety of forms. Is sold at a 
price that makes it the greatest value ever 
offered in a check writer of moderate cost. 

The only way to judge this remarkable new 


Features of the new Century 
Protectograph 


. Finely balanced working parts give remarkable speed 
and ease of operation. Handle can be operated with 
one finger. 

. Greater visibility—indicators can be set with amazing 
speed and accuracy. 

.An exceptionally clear, deeply shredded two-color 
imprint. 

. Prefix character is interchangeable. Can be made to 
read “Exactly,” “Certified,” ‘“‘Paid,” or can be re- 
placed by individual name or indemnity number. 


. Easily adapted to take checks of all description— 
single, voucher, in sheets, small payroll and dividend. 
Can be used for certifying, receipts, stock certificates, 


Protectograph is to see it operate. Have a 
Todd representative demonstrate it in your 
gffice. Or mail us the coupon for further infor- 
mation. The Todd Company, Protectograph 
Division. (Est. 1899.) Rochester, N. Y. Sole 
makers of the Protectograph, Super-Safety 
Checks and Todd Greenbac Checks. 








partial payment forms, price tags, refund slips, drafts, 
all negotiable instruments, practically any business or 
personal document that must be amount-written. 

. The payee line can be crimped, if desired. 

. Built throughout of special metals, with all working 
parts hardened and ground. Has superior inking 
facilities. 

. Unusually attractive in appearance, finished in nickel 
and two colors of enamel. 

. Three models: Seven bank, eight bank, and nine bank. 
. Embodies all Todd superiorities developed through 


twenty-nine years of experience, but is surprisingly 
low-priced. 


THE TODD COMPANY 
Protectograph Division 
1137 University Ave., Rochester, N. Y. 


Please send me further information about the 
new Century Protectograph. 


Name 








Address———_—— 


Business 
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Price: $87.50 plus 
transportation (higher 
in Canada). Other 
Protectograph models 
from $22.50 to $425. 
Liberal time pay- 
ments. Used ma- 
chines accepted in 
partial exchange. 
































Bank Profits 


] Bill Wilson Tries 
| To Find Out 


ILL WILSON is a vice president 

now and tellers look at him with 
awe and envy. But at the stage of 
his career described here, he was the 
newest employe of the Gibraltar Na- 
tional Bank and the general impres- 
sion about him was that while he 
might know something about adver- 
tising and commercial selling, the 
chances of his ever being worth his 
salt in banking were remote, to say 
the least. And Bill Wilson still 
thinks of his talk at the City Club 
with ‘‘Old Man Hardy,’’ the head 
paying teller, as his real initiation 
into banking. 


occasion, with the president. He 
had met the officers, individually 
and in a body. He had heard dis- 
tinct words of caution from Mr. 
Avery, the eashier. But, up to this 
point, the awe and mystery of bank- 
ing had been the main thing with 
which his preceptors and been bent 
on impressing him. 

To Mr. Hardy there was nothing 
awesome and mysterious about it. It 
was a job—a nerve-wracking, risk- 
taking, heart-grinding, soul-killing 
job. A job where checks, deposit 
slips and currency were the con- 
stantly whirring machinery out of 


He had conferred, on more than one which human satisfaction or dissatis- 











UNDERWRITERS OF 
REAL ESTATE AND CORPORATION 
BOND ISSUES 


JOHN R. LONGMIRE, Vice Pres. and Bond Officer 
BENJAMIN F. FRICK, JR., Assistant Bond Officer 
EDGAR L.ROY - - = Assistant Bond Officer 
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No. 5 
in the 
Bill Wilson 


Series 


By R. E. PORTER 


faction emerged, as the final product, 


‘*Mr. Avery’s been telling me,”’ 
said Bill, as soon as the order was 
given, ‘“‘that the commercial depart- 
ment is about 5% real commercial 
accounts and 95% nuisance cus. 
tomers. That makes your job sound 
like a pretty rough one. Is it?” 


‘*Rough enough,’’ grunted the 


Bill Learns Why 


Some Accounts Are 


Expensive 


Bill—How big does an ac- 
count have to be before we 
can make money on it? 


Mr. Hardy— No special size. 
We can make money on a 
$100 balance that stays put 
and never checks. We can 
lose money on a $20,000 bal- 
ance with a $100,000 credit 
line if it draws enough checks, 
runs a big enough float, and 
takes up enough time of 
steen - thousand - dollar men 
like Avery and Moderwell, 
straightening out its tangles 
and angles. 





older man, ‘‘but it isn’t Avery’s pets 
that make it any easier for me or for 
the bank. And it isn’t 99 out of 100 
of the small accounts that make it 
hard. Some people think just be- 
cause they’ve got an account in this 
bank that they can ride it to death, 
make it do all their bookkeeping, 
supply them with stationery when- 
ever they want it, answer every busi- 
ness question that they ought to look 
up for themselves and be darned 
glad to do it—in return for a bal- 
ance that disappears between the 
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ITH a touch of the mystic and a dash of magic 
there is springing up in New York City a 
hitherto unheard of thing. The bank among the 
clouds! 

Under one roof, in one of the most prominent 
buildings in the Grand Central Zone. architects are 
converting an entire floor into a model of the modern 
American bank. Here, to aid bankers to keep in 
constant touch with the development of physical 
bank things, will be shown the newest in exterior 
and interior bank construction. Behind the very 
latest in bank counters will be exhibited every known 
modern time saving appliance of benefit to the 
banking industry. 

In a separate exhibit hall will be the latest in 


The Bank among, the Clouds’ 





advertising displays for every banking need. There 
will be all sorts of electric sign displays, bank 
window displays, Christmas and Thrift Club dis- 
plays, a complete bank library, a ladies’ rest room, 
a gentleman’s smoking room and even a futuristic 
room. 

This will be a permanent exhibit, designed for 
and open to the banking fraternity every day of the 
year for free inspection. Trained and courteous 
attendants will answer your questions and explain 
the working of every exhibit. 

As admittance will be by pass only, we suggest 
that you write us now, for as many as you will re- 
quire. Free permanent passes will be mailed to 
you just prior to our opening. 


ATTENTION, manufacturers, service houses, dealers and others: Space in the Bankexposi- 

tion, even in advance of general announcement, has been taken by some of the leading 
concerns in America. Now, while many desirable space-positions are still available is the 
time to get in touch with us concerning display of your products o services. A request will 


bring complete information, promptly. 
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BANKERS EXPOSITION 


owned and managed by Bankexposition, Ltd. 
J. MAXWELL GORDON, Managing Director 


11 W. 42nd St. 
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This is No. 1 Stenographer's chair 
(swivel)—genuine Spanish leather up- 
holstering; hair padding; Rubroid oil-less 
casters; standard olive green finish; 
height, 17 inches to 21 1-2 inches. 











CIENTIFICALLY 


correct seating 



















costs no more and in- 
creases the efficiency 
of office or factory 
workers. Let us send 
you our catalog and 


prices on the 
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Manufacturers 


Guardian Life Building 


Saint Paul, Minnesota 











Guardian Reaches Top of 
New Building 


MILES—cheers—roses—the song 

of the rivet hammer—the flag 
flung to the breeze 670 feet above 
where Indians roamed not so long 
ago. 

Here you see Fred T. Murphy, 
and Robert O. Lord of the Guar- 
dian Group of Detroit at the 
formal ceremony of driving 
the last rivet in the topmost 
beam of the new 47 story 
Greater Penobscot Build- 
ing in the financial dis- 
trict of the Motor City. 
Mr. Murphy is chairman 
of the board of the 
Guardian Detroit 
Bank, Mr. Lord is 
president of both the 
bank and the Guar- 
dian Trust Co. 

Mr. Murphy is 
probably happy 
because of the 
near completion 
of this newest 
and greatest unit of Penobscot 
Buildings owned by the Simon J. 
Murphy estate, while Mr. Lord is 
anticipating the occupancy by the 
Guardian Group of extensive quar- 
ters in this building in the fall. 

Unless one visits Detroit frequent- 
ly, he is apt to be confused by the 


first and the fifth of every month.’’ 
‘‘Are those the borrowers or the 
personal account crowd ?’’ asked Bill. 
‘*Some of them one, and some the 
other,’’ was the reply. ‘‘What dif- 
ference does it make to the bank 
whether a customer borrows or not, 
I‘d like to know, if he borrows at the 
lowest possible rate, keeps no bal- 
anees worth mentioning, shoots a 
thousand checks a day through the 
works, doesn’t cash up when his loans 
are due and keeps on writing in for 
miscellaneous credit information 
about his customers and for recom- 
mendations to his prospects? He can 
be just as much of a nuisance and 
just as much of a loss as the woman 
who deposits her $100 housekeeping 
allowance the first of each month and 
draws it all out by the third. Can’t 
he ?’’ 
‘*Oh, I suppose he ean,’’ said Bill 
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ever-changing sky line, apt to be 
amazed at the phenomenally rapid 
and steady growth and expansion in 
all lines. Within one block of the 

Guardian’s new quarters two 
other financial institutions are 
erecting buildings aggregating 

67 stories in height. 

Although but ten months 
old, the growth of the Guar. 
dian Bank has been such that 

its new quarters will be 
ready none too soon. It 

is the dominant unit in a 

unique group, the first of 

its kind in Detroit, the 
other units of which are 
the Guardian Trust 

Co. of Detroit and the 

Guardian Detroit 
Co. 

Some idea of the 
new building is 
obtained from the 

fact that the 

Aeroplane Bea- 
con, on the base of which the men 
who are raising the flag are standing, 
will be 12 feet in diameter. Its rays 
will be visible for 60 miles. 

Further details of the new quar- 
ters are not available at this time 
but will be given our readers at an 
early date. 


in his best conciliating tone. ‘‘But 
tell me about the sort of customers 
that make the job worth while.”’ 

‘*Easy enough,’’ said Mr. Hardy 
through his vegetable soup. ‘‘The 
sort of customers this bank wants, 
and ought to have more of, are the 
kind that stay away from it until 
they really need bank service, and 
then handle it the way they handle 
any other concern they deal with. [ 
mean, expect it to deliver bank serv- 
ice in good shape and then go about 
its business and deliver some service 
to its other customers. 

‘‘Banks aren’t supposed to pay 
over-drafts. Why should we have 
some customers that we’ll take over- 
drafts from, and some that we won’t! 
Banks aren’t supposed to own stock 
in a business concern. Why should 
we carry permanent loans in the 
commercial department? Banks 
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; j EVENT PLACE 
n | June 6-9 California State Bankers Convention Pasadena 
e © June 7-8 South Dakota State Bankers Convention | Sioux Falls : 
0 June 7-9 Virginia State Bankers Convention |Old Point Comfort 
e June 7-10 (District of Columbia Bankers Convention | Montauk Beach, 
9 | |Long Island, N. Y. 
: June 11-12 ‘Oregon State Bankers Convention | Gearhart-by-the-Sea 
S June 18-15 National Ass’n of Mutual Savings Banks |Swampscott, Mass. 
P. June 14-15 |West Virginia State Bankers Convention | White Sulphur Springs 
it June 14-16 |Washington State Bankers Convention Longview 
e June 15-16 ‘Connecticut State Bankers Convention | Manchester, Vt. 
t June 18-20 American Institute of Banking Convention Philadelphia 
a June 18-20 (Iowa State Bankers Convention |Cedar Rapids 
f June 18-20 (Minnesota State Bankers Convention Breezy Point Lodge, Pequot 
‘ June 18-22 (Michigan Bankers Convention Steamer “‘Noronic” to Owen 
e Sound, Parry Sound and 
i ' _ Mackinac Island 
June 19-20 North Dakota State Bankers Convention 
: June 19-20 (Idaho Bankers Convention Boise 
' June 19-21 (South Carolina State Bankers Association 'Myrtle Beach 
‘ June 20-22 Illinois State Bankers Convention Rock Island 
* June 22-23 (Colorado State Bankers Convention | Troutdale in the Pines 
e June 22-23 |Utah Bankers Convention |Ogden 
e | June 23 Maine State Bankers Convention | Belgrade Lake 
| June 25-27 |New York State Bankers Convention | Upper Saranac 
7 June 26-27 (Wisconsin State Bankers Convention | Milwaukee 
y, July 8-12 {Financial Advertisers one-day session with the Detroit 
“ International Advertising Association 
July 10-11 |North Dakota Bankers Convention Dickinson 
Sept. 3 'Wyoming Bankers Convention Yellowstone Park 
: Sept. 3-4 ‘Montana State Bankers Convention Yellowstone Park 
2 Sept. 7 |Delaware Bankers Convention Rehoboth 
n | Sept. 12-13 |Kentucky Bankers Convention Louisville 
| Sept. 17-20 Financial Advertisers Convention | Utica, N. Y. 
. | Sept. 19-21 (Indiana State Bankers Convention Gary 
Oct. 1-4 A. B. A. National Convention Philadelphia 
it Oct. 8-9-10 |Morris Plan Bankers Association | Richmond, Va. 
Ss Oct. 26-27 Arizona State Bankers Convention | Globe 
Nov. \Nebraska State Bankers Convention 











aren’t supposed to handle payroll 


{Omaha 








accounts and nuisance accounts for 
collecting five thousand $3.20 checks 
on country towns, without inactive 
balances enough to compensate. Are 
they ?’’ 

It seemed impossible to get Mr. 
Hardy onto the pleasant side of his 
job, if it had a pleasant side, but Bill 
tried once more. 

“Of course, they’re not all like 
that, are they ?’’ 

“‘No thank heaven, Only a few of 
them are like that or no bank could 
run its business. And the teller’s 
cages would be monkey cages or 
padded cells,’’ was the rejoinder. 

“The fact is that all the grief 
comes from mighty few of the cus- 


tomers. I could tell the Chief about, 
well, say 300 accounts to throw out 
of this bank. That would take care 
of most of the trouble, and they 
wouldn’t all be small accounts either, 
you can bet your hat. But what 
would be the use?’’ 

‘Of course,’’ suggested Bill, ‘‘if 
we make big money out of an ac- 
count - - ”’ 

‘*Big money, nothing,’’ the pay- 
ing teller interrupted. ‘‘We lose 
money on every one of them.”’ 

‘*How big does an account have 
to be before we can make money on 
it ?’’ 

**No special size. We can make 
money on a $100 balance that stays 
put and never checks. We can lose 
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Growing 


" in quality of serv- 
ice as well as in 
the capacity to give 
it...in the will to 
do as well as in the 
strength to do it 
... in breadth of 


facilities as well as 


in size and assets. 
“4 


Complete Banking 
and Trust Services 


CHICAGO 
TRUST 
COMPANY 


LUCIUS TETER JOHN W. O'LEARY 
President Vice-President 


CHICAGO 
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a bank on a bank. 







Customs duties. 









foreign exchange. 


of travel funds. 


Association. 


oe TOM 


Remember these points 
about A-B-A Cheques 
1. They are the Travel Cheques of the 
American Bankers Association. 
2. They are bankers cheques, drawn by 


3. They are certified, and hence legally 
acceptable in payment of U. S. 


4. As two-name paper they are often 
accorded preferential treatment in 


5. They provide, at reasonable cost, 
complete insurance against the loss 


GUAM 








Whether it’s the Southern Seas or the 
Oriental Bazaars that attract you—or just 
London or Paris, Quebec or New York— 
there’s one credential you shouldn’t be 
without. As the travel cheques of the 
American Bankers Association, A°B-A 
Cheques are known and freely accepted 
throughout the civilized world. 


Bankers Trust Company, N. Y. 
Agents for the Issuing Banks 


AMERICAN BANKERS ASSOCIATION 
A: B- A Certified 


TRAVEL CHEQUES 


BUY THEM FROM YOUR OWN BANK 







HE BANKERS MONTHLY is the best looking magazine that 

comes to my desk. It contains meat from cover to cover 
and should be read by bankers up and down the length and 
breadth of the land. Enclosed is a check for $5.00 covering 
a year’s subscription to this magazine. Please send it to 
me under personal cover. This subscription is made be- 
cause of the merits of the publication and because I find 
articles written by many of my friends made when I was a 
member of the executive council of the American Bankers 
Through the medium of THE BANKERS 
MOonrTHLY I am able to keep up with what some of these 
men are thinking about which is worth a great deal to me. 
—W. T. Triplett, vice president, Spokane & Eastern Trust 
Co., Spokane, Wash. 


Readers will confer a favor by mentioning THE JUNE, 1928 BANKERS MONTHLY when writing to our advertisers 


money on a $20,000 balance with a 
£100,000 credit line if it draws 
enough checks, runs a big enongh 
float, and takes up enough time of 
‘steen-thousand-dollar . men, like 
Avery and Moderwell, straightening 
out its tangles and angles.’’ 

‘*Do many of them do that ?’’ 

**Enough of them do. The real 
business of this bank comes to it from 
about six men on its board of diree. 
tors. They give it their own, and 
keep men like themselves depositing 
with us and borrowing from us, 
Then there is a certain amount of 
good business that the officers have 
gone out and got, and the balance of 
it is mainly riff-raff—stuff that drift. 
ed in here on its own steam because 
no other bank would go after it, or 
beeause some other bank had thrown 
it out the window.’’ 


Accounts Should Pay Out 
Or Get Out 


‘*What would you do about it all, 
Mr. Hardy ?’’ 

“‘Do about it?’’ said Mr. Hardy 
attacking his pie as though it were 
the body of a prostrate foe. ‘‘I’d 
make it pay out or get out. I’d be 
game to tell a fellow what the bank 
expects of him, whether his balance 
was fifty dollars or fifty thousand. 

“If he didn’t mend his ways, I’d 
be game to give him a cashier’s check 
for that balance, big or little. What's 
more, I’d look the commercial de- 
partment over, find out the kind of 
accounts that are making money for 
it. Then I’d stick on my hat and go 
and get some accounts like that, in- 
stead of flinging my arms around 
every account that comes in on its 
own steam, and telling myself, ‘I got 
it for the bank.’ Of course, you 
needn’t say I said all this.’’ And 
there Bill Wilson saw his oppor: 
tunity. 

‘*All right, Mr. Hardy,’’ he re. 
plied. ‘‘I’ll suggest to the president 
that, before he pays any attention to 
the current account situation, he 
have a list laid on his desk of every 
account that fails to show a profit.’’ 

‘‘Huh!’’ came the interruption. 
“Try and do it! Nobody knows 
which ones show a profit and which 
don’t. We ought to have cost an- 
alysis, and I understand we are going 
to get it some day, but even then it 
wouldn’t tell the story unless it 
showed how much officer-time each 
account was requiring.”’ 
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ST. LOUIS-The Gateway 


T. LOUIS, geographically and strategically 

the Gateway to the Southwest, is the financial 
capital of an agricultural empire greater than all 
continental Europe. Through it ebbs and flows a 
money tide which represents the major share of 
America’s corn and cotton, its livestock and its total 
farm production. These contribute millions upon 
millions annually to the country’s productive wealth. 


The seed, machinery, tools, equipment and nearly 
everything that has to do with the ceaseless and 
expanding current of life and business, find their 
main source in St. Louis, supply headquarters for 
all this region. Thus its Financial Institutions are 
at once a gauge and accelerator of the 
Southwest’s commercial life. 


Through long association with this progress and 
development, the Mercantile Trust Company has 
an intimate knowledge of conditions throughout 
this territory. Our facilities are at the service of 
banks and bankers, corporations and business men. 
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The Personal factor 


in Correspondent relations 


Tue Bank of America aims 
to mellow the purely routine 
handling of correspondent 
transactions with an element 
of personal interest. 


... Each detail is executed by an 
eficient man who inherently 
is friendly and desirous of pleas- 
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and I find them instructive. 
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A Constant Student of Banking 
Bankers Monthly His Textbook 


I READ THE BANKERS MONTHLY with a great deal of 
I think the articles 
are pertinent and well written 


























LAWRENCE H. WHITING 


President Boulevard Bridge Bank, Chicago 
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mendation on building up the busi- 
ness of the commercial department, 

‘*Memo to Mr. Moderwell: 

‘**Before suggesting any advertis. 
ing plans for the commercial banking 
department and before restoring any 
of the suspended advertising which 
has been done, with that department 
in view, I suggest : 

1. Cost analysis, showing the 
amount of profit or loss for each 
account. 

2. Depositor analysis showing 
connections of each depositor with 
other depositors and other depart- 
ments of the bank. 

3. Source analysis, showing the 
officer responsible for the opening of 
each account and his contact with it 
previous to and after its opening. 
This should show also the amount of 
time spent in officer-service and char- 
acter of officer-service required by 
the depositor.’’ 

When Mr. Moderwell referred this 
memo to Mr. Avery, it came back 
with the succinet endorsement: 
‘“None of Wilson’s business.”’ 
P. W. A. But it went into the presi- 
dent’s special ‘‘bring-up”’ file and 
bore fruit in the course of time, as 
you shall see if you keep on follow- 
ing the Bill Wilson series. Bill Wil- 
son forgot it, for the time being, in 
the fascination of studying the Gib- 
raltar National’s savings depart- 
ment, a study that you will hear 
about in the next issue of THE 
BANKERS MONTHLY. 





America’s Gigantic Motor 
(Continued from page 10) 
handed. Through vast funds of 
capital, harnessing armies of men 
and modernized industrial and agri- 
cultural equipment, new riches are 
being discovered in our rivers, our 
forests, our lands, our factories. 
Whence will this capital come? 


Middle Western Capital 


First let us measure the inflow of 
capital to our Middle Western banks. 

In 1918, reporting banks of the 
Federal Reserve System in Illinois 
had banking resources of $2,600,- 
000,000 ; in 1927, $4,740,000,000. 

In Iowa, the resources of report- 
ing banks increased between 1916 
and 1927 from $998,000,000 to $1,- 
004,000,000. 

In Wisconsin, reporting bank re- 
sources increased from $648,000,000 
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in 1918 to $1,108,000,000 in 1927, 

To the economist and the banker, 
the flow of finances might be mapped 
like the flow of rivers. And just as 
the Mississippi system brought about 
the peopling of the Middle West and 
earried their products to market, so 
there is now flowing into Chicago 
great streams of capital from the 
entire Middle West, only to flow out 
again to serve the financial needs of 
this great region. 

Chicago has over 200 individual 
banks and it is important to note that 
the Chicago money market has de- 
veloped from industrial initiative 
entirely without the element of 
branch banking. Its banking units 
are privately owned and managed 
and actively competing. Its Federal 
Reserve Bank is the second largest 
of the 12 regional banks, and with 
1335 member banks, has a larger 
number than any other. 


Financial Importance of 


The Central West 


In population, the 7th Federal Re- 
serve District leads the New York 
district by approximately 2,500,000 
people. Chicago’s banking resources 
aggregate $3,025,000,000, excluding 
the agricultural credit banks, the 
Kederal Reserve bank, insurance 
companies and building and loan 
associations. If these be included, 
the total approaches $5,000,000,000. 

Practically one-third of all the 
banks in the country keep balances at 
Chicago. If these figures mean any- 
thing in the present, think of their 
implication for the future. 

Additional evidence of the Middle 
West’s financial greatness is found 
in the development of actual under- 
writing operations in the Chicago 
area. As late as 1913, Chicago firms 
offered bonds to the amount of only 
$3,500,000. Contrast this with the 
year 1926, when 80 banks and in- 
vestment houses with main offices in 
Chieago offered bonds to the amount 
of $257,000,000 and joined with firms 
in other cities in the retailing of 
$1,200,000,000. 

Chieago financial institutions now 
underwrite bond issues in every sec- 
tion of the country and in all of the 
principal foreign countries of the 
world. Retail distributing offices are 
maintained in such foreign lands as 
Japan, South Africa, India and 
Australia. The Chicago money mar- 
ket is world wide in its influence. 

Let me close by picturing the pos- 
sibilities for increased cooperation 











between our Middle Western banks 
and their natural financial center, 
Chicago. 

It is not Chicago alone that is go- 
ing ahead in this remarkable growth, 
with 20 and 40 story buildings, with 
yast new traction lines and suburbs, 
and with hundreds of millions of 
dollars in building year by year. It 
js not Chicago alone, but also Illinois, 
Indiana, Iowa, Michigan, Wiscon- 
sin, Ohio—this great rich Mississippi 
Valley, which is sharing in this good 
fortune. 

Because Chicago is the hub in this 
richest valley in the world, Chicago 
is a great city and will some day be 
our greatest city. Because the city 
with its great enterprises attracts 
the brawn and brain of thousands.of 
towns and farms, Chicago is what 
she is. 

We in Chicago have our great 
problems, fundamentally akin to 
those of the entire Middle West. The 
size and the rapidity of the growth 
of our city have of themselves created 
a problem new in history. But we 
are conscious of the destiny of Chi- 
cago. We realize that from the time 
of the first pioneers the greatness of 
Chicago has had its roots through- 
out the vast Middle West. Our 
future is bright in proportion as the 
development of these states is great. 

What Middle Westerner can gaze 
upon the new Chicago sky line with- 
out a thrill—without realizing that 
here is a city boundless in energy, 
initiative and imagination. 

No one can contemplate Chicago’s 
greatness as a railroad terminal— 
with 23 great trunk lines terminating 
here, including practically two-fifths 
of the country’s mileage—without 
recognizing the destiny of this city. 


Granary and Meat Supply 
of Nations 


Surely here is a city that lies at 
the crossroads of the world. From 
the great agricultural section of 
which it is the heart there flow in 
those supplies which make it the 
granary and the packing center of 
many nations. Its position along 
the business trade routes and _ its 
strategic advantages for the assem- 
bling of raw materials and the dis- 
tribution, of finished products make 
its leadership inevitable. 

Let us then think of the Middle 
West and of Chicago just as we 
would think of a business enterprise. 
There are the early years when the 
Struggle for survival is intense. 
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$11,100,339 


of New Trust Business 
in 78 Days 





HE Union Trust Company, South Bend, 
Ind., has just received more than Eleven 
Million Dollars of profitable New Trust Busi- 
ness as a result of a 78-day training of its 
personnel in banking salesmanship. 


In addition, more than $1,100,000 in new 
Depositing Accounts, Bond sales, and Real 
Estate Loans were obtained. This plan used 





No professional solicitors 
No premiums or gifts 

No additional advertising 
No syndicated materials 





The results were so successful that the Union 
Trust Company is continuing the plan on a 
permanent basis. 


Would you like to know how this bank se- 
cured $11,100,339 of Trust Business and 
$1,100,000 of other business? 


T HARRIS SMITH & COMPANY 
231 South LaSalle Street 
CHICAGO 


HE Park Bank has been a subscriber to THE BANKERS 
MONTHLY for some time and this magazine has 
proved a medium not only of interest to me but of 
genuine help that enables me to keep in touch with 


banking activities all over the country, and I always 
look forward to the new issues.— 


G. A. ORTMAN, 


The Park Bank, Baltimore, Maryland 
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Gradually the period of heavy bor. 
rowing tapers off. There is a gain ip 
momentum. The results of intensive 
work and carefully guarded good. 
will begin to show in black on the 
ledger. Then follows the time when 
capital accumulates rapidly and ever 
more rapidly. Finally comes the 
period when there is a surplus to be 


HOMER A. MILLER 


President, Iowa National Bank, 
Des Moines, Iowa 


invested for the diversification of 
risk and gain in many directions. 
Once an enterprise is ‘‘ over the hill,”’ 
as the saying goes, accumulation 
often becomes spectacular. 

It is in this position that we now 
find Chicago and the Middle West. 
One man’s guess for the future is as 
good as another’s. For myself, I am 
content to believe that in the next 
few decades the greatness and the 
financial independence of this region 
will be a matter, not of addition, but 
of multiplication. 


Middle West Investing 


(Continued from page 11) 
Further, the dry figures of the past 
contain little of interest beside the 
live, present-day problems of the in- 
vestor and the investment securities 
dealer. 

Current history reveals four weak 
spots in the investment structure of 
this great central region. One of 
these lies at the investment banker’s 
door, another is chargeable to the 
commercial banker; the remaining 
two, to the industrial and financial 
illiteracy of the public. Beyond a 
brief reference to historical back- 
ground, it seems more important to 
discuss present aspects and problems 
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of sound bank and personal invest- 
ment than to dig, tiresomely per- 
haps, into the past. 

New York, the greatest financial 
eenter of the country, had the rail- 
road securities market when the bond 
business began to take form in Chi- 
eago, St. Louis, and other Middle 
West cities. There was little oppor- 
tunity for the newer country in that 
direction. Likewise, the Middle 
West was still largely in the borrow- 
ing stage. 

Dealers in farm mortgages were 
placing their paper in the East. 
The industrial development, as com- 
pared with today, waS an infant. 
Public utilities were yet to reach 
the importance that enabled Chicago 
to obtain leadership in financing that 
form of enterprise. 


Interesting History 


Naturally the earlier investment 
bankers of the Middle West built up 
their business around state and 
municipal issues. The newer grow- 
ing communities required capital. 
The Middle West bond business was 
very largely the buying of their 
issues and finding a market for them 
in the East. The central region had 
not then attained an investment sur- 
plus that would enable it to supply 
a market for these securities, as it 
does today. 

In this development such names 
as William C. Little of St. Louis, 
S. A. Kean, N. W. Harris, George 
Lewis and A. B. Leach of Chicago 
stand out among the few who may 
be described as the fathers of the 
bond business in the Middle West. 

One of the outstanding achieve- 
ments of this period was the notable 
work of the late William C. Little in 
connection with defaulted municipal 
issues in Missouri. A number of 
communities in that state had issued 
bonds in support of anticipated rail- 
road building. From adjusting of a 
majority of these defaults, and later 
all of them, the municipal bond busi- 
ness received valuable impetus. 

Although up to 1900, the activities 
of Middle West bond men were still 
quite largely the buying of origina- 
tions of the central regions and mar- 
keting them in the East, two develop- 
ments were apparent. One was the 
gradual increase of bond buying in 
the Middle West by banks and other 
institutions and by individuals. The 
other was the advancing economic 
condition of the central area, where- 
by its communities were enabled to 
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This Book Free To 


Bank Executives 


HOUSANDS OF BANKERS in every 

section of the country have first hand 
knowledge of The Collins Service. Others, 
we feel sure, will welcome an opportunity 
to learn more about this organization that 
‘was the first to furnish a comprehensive 
advertising service to banks, and is today 
the largest in its field. 





“PRESTIGE and PROFITS” 


is the title of an attractively printed book 
that tells some rather interesting facts 
about the Collins organization and what it 


is doing for progressive bankers. 


This book is intended for bank executives 
only, and will be mailed promptly on 
request. 


THE COLLINS SERVICE 


Financial Advertising 


1518 Walnut St., Philadelphia, Pa. ; | 
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refund their loans at successively 
lower rates and thus effect a con- 
siderable saving to themselves. 

By 1903, as I recall it, the New 
York houses were sending represen- 
tatives in increasing numbers to the 
Middle West, not alone because its 
development was a valuable field for 
originations but also because it was 
steadily becoming a larger buying 
market. Within the last few years a 
significant trend has developed in 
that Middle West and Western in- 
vestment banking houses have estab- 
lished branches in New York in in- 


creasing numbers. The voluntary 















































NATIONAL SAFETY PAPER 


and involuntary reasons for this I 
shall discuss in this article. 

After the panic of 1907, the bond 
business grew in what I may de- 
scribe as a large way. It is a com- 
mon experience that individuals and 
peoples turn to sound investments 
after a speculative spree. With the 
depression of 1913, there was a 
slack period from which we had 
seareely recovered when the World 
War in 1914 brought on another 
lull. This lasted only a few months 
and was followed by great activity 
in the investment business until the 
United States entered the war. 


CHECK UP 
on YouR CHECKS 





There are plenty of strictly “purchas- 
ing man” reasons for specifying La 
Monte Safety Paper for your checks. 


But the main reason is that a La 


Monte check reflects the quality of 
your banking service. It looks as if 
it’s issued by an alert, vigorous, 
modern bank that is paying attention 
to details. Dignified. Distinctive. 
Substantial. One of those intangible 
but important things that creates 


prestige and makes customers. 


La Monte Safety Paper with its 


characteristic wavy line is the recog- 
nized standard in checkpaper. It is 
used by over 60 percent of the banks 
of New York, Boston, Philadelphia, 
Chicago, St. Louis, Detroit, Cleve- 
land and San Francisco and by 
thousands of the good banks in 
smaller towns. George La Monte & 
Son, 61 Broadway, New York. 


LA MONTE 


. 
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Until the close of the war, the com. 
mittee on capital issues properly 
held a leash on originations and that 
part of the bond business that could 
not get into uniforms gave its efforts 
to selling Liberty bonds and to other 
war work, or found more profitable 
jobs. Previous to the war, however, 
there were a number of notable 
changes in the principles and prae. 
tices of the investment business. 

In municipal issues the term issue 
was rapidly giving way to the more 
economie and dependable _ serial 
issue; the tax rate limit, to the debt 
rate limit. The utilities had _ at- 
tained a place in the sun. The land 
bank system had instituted the be- 
ginning of nation-wide economy in 
long-term agricultural credit. The 
reserve bank system had provided 
the strongest banking structure in the 
world and had changed the nature 
of bank secondary reserves or in- 
vestment accounts. 


Growth Stimulated 


A huge expansion in the invest- 
ment business followed the close of 
the war. The nation had to catch up 
in its building program, in new con- 
struction, utilities and in state and 
municipal enterprises. In addition, 
the United States, now become the 
world’s ereditor nation, was called 
into a new field of financing, that of 
foreign governments and industries. 
I’urther, the post-war depression 
brought to the investment banker the 
added work of helping thaw out 
frozen credits, refunding short-term 
credit into long-term obligations. 

Virtually in all lines of business, 
excepting the rails which had been 
sadly crippled by governmental con- 
trol and were to require several 
years to bring them up to the present 
high standard of efficieney and earn- 
power, there was wide activity. It 
necessitated the bond houses enlarg- 
ing facilities and personnel as never 
before. 

Previous to the war, they had dis- 
tributed annually something like 
$#2,000,000,000 of new capital issues 
in a world market, because Europe 
was then buying substantial amounts 
of American securities. After the 
war, the new capital issues increased 
to $7,000,000,000 a year and then, 
in 1927, to more than $9,800,000,000, 
virtually all of which had to be dis- 
tributed in the home market. 

To my mind, the investment busi- 
ness has done a remarkably prompt 
job in handling this greatly increased 








yolume, from the standpoint of ac- 
tual distribution. As to efficient 
merchandising, it has not done so 
well. This is one of the four weak 
spots in our financial structure. For 
at least two years, the business of 
distributing worthy new issues has 
made very skimpy profits, if any. 
The reasons for this are many and 
complex ; the ultimate result that the 
reputable investment business is pre- 
vented from giving comprehensive 
service to the small investor and also 
toa number of banks which need that 
service in their feverish search for 
abnormally high yields. 

It is true that the war popularized 
bond investments, through the sale 
of Liberty bonds, but it did not 
change the hard fact that the baby 
bond is an economic loss to the dealer 
and to the borrower and is therefore 
impracticable. So far the attempts 
of securities dealers to take a page 
from merchandising success in other 
lines of business and apply install- 
ment selling to the investment busi- 
ess has worked out poorly. 

Baby bonds and installment sell- 
ing in the investment business fall 
largely into the class of free service 
to the public for advertising pur- 
poses. Even the buyer of a $1,000 
piece once a year is searcely worth 
cultivating except in the hope of in- 
creased business, bond profits are so 
narrow. Under these conditions, 
protecting the buying power of the 
community by directing its savings 
into sound channels is exceedingly 
difficult and there is much unneces- 
sary loss. 


Weak Spots In The Business 


The public does not realize the 
nature of investment, that often 
there are different stages, savings ac- 
counts, life insurance, and home own- 
ership before the stage of sound 
bonds and stocks may be reached. I 
have heard it said that it is easier to 
sell a doubtful security than a sound 
one. I believe this is probably true; 
financial illiteracy makes it so. 

The second weak spot in our in- 
vestment structure concerns the in- 
Vvestment account of banks. In far 
too many smaller banks these invest- 
ment accounts are not entirely sound 
banking. When we consider that 
billions of dollars are tied up in these 
accounts, that assertion is vitally im- 
portant. One of two men, or both— 
to typify the situation—are respon- 
sible when a bank’s investment ae- 
count is improperly set up or man- 


aged. One is the banker in charge 
of the account, and the other is the 
bond man who sells securities to go 
into that account. 

One or all of the following reasons 
may be at the bottom of this condi- 
tion. One is ignorance or eupidity 
on the part of one or both men. An- 
other is an unsound competitive 
situation wherein a bank is paying 
too high rates on “deposits and seeks 
to remedy this condition by obtain- 
ing a high yield from the investment 
account through a sacrifice of essen- 
tial liquidity. 

The setting up and management 
of a bank’s investment account is a 


MODERN 


scientific procedure based on ad- 
equate analysis of the bank’s busi- 
ness. It’s purpose is to augment 
the soundness and earning power of 
the bank. There is ample latitude 
and quality in bonds and commer- 
cial paper to fit any proper invest- 
ment account, as to diversification, 
safety and justifiable yield. But if 
the investment account is diverted 
from its proper function, to include 
a large element of chance and dis- 
proportionate yield, the situation is 
not healthy. Too often this element 
or the personal attractiveness of a 
long-price bond salesman with a four 


(Continued on page 47) 


BANKING 


UCH advancement in banking as the use of air 
mail, the twenty-four hour transit service, 
banking by mail, a bond market available through 
private wires to many large cities, radio broad- 
casting, a mail department, scientific credit rating, 
machine bookkeeping—these things are all very 


modern in banking. 


The Engineers National Bank employs these 
agents of speed and accuracy, which contribute 
to sound methods and practices that have made 


for safe banking. 


Backed by the Brotherhood of Locomotive 
Engineers, a large and successful organization 
covering sixty-five years of faithful service, affords 
additional protection and security. 


ENGINEERS NATIONAL BANK 


OF 
St. 


CLEVELAND 


Clair Avenue and Ontario 


Broadway and East 55th Street 
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Industrial Loan Rules of 
Our Largest Bank 


It is reported that the National 
City Bank of New York, the largest 
financial institution in America, has 
organized a department to handle 
loans ranging from $50 to $1,000, 
the interest to be 6% and no further 
fee to be charged. 

The co-maker system is the one to 
be used and the plan will be. built 
somewhat along the lines of those 
used by most industrial banks. To 
begin with, the bank will centralize 
this part of its work at only one of 
its branches—the one at 42nd Street 


& Madison Avenue. The signatures 
of two responsible co-makers will be 
asked for on each note. The notes 
will run for a year, the borrower 
making weekly deposits in a com- 
pound interest account on which he 
receives 3%. 

It is announced that the object 
of this new department is to round 
out the services of the bank so that 
smaller depositors may be served as 
well as the larger ones, both from 
the standpoint of deposit service 
and borrowing service. 


This is an experiment that will be 
watched with a great deal of inter- 
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est. The plan, of course, has beep 
successful for smaller banks, but go 
far, the extremely large banks haye 
not taken up with the plan. It seems 
quite likely that the new department 
will succeed just as well as the ae. 
cepting of savings deposits from 
thousands. Some of the larger banks 
may now have thousands of bor. 
rowers as well as thousands of savers, 

Coincident with this announee. 
ment come announcements from 





F. K. McPHERSON 


Vice Pres., First Wisconsin National 
Bank, Milwaukee, Wis. 


other large banks that similar plans 
are being inaugurated. 

The useful purposes for which ap- 
plications for personal loans will be 
considered have been listed by the 
National City Bank as follows: 

Miscellaneous—consolidating ur- 
gent debts; buying a bond; repaying 
a friend for loan; repaying unsatis- 
factory loan. 

Family needs—paying educational 
fee; meeting insurance premium; 
providing emergency clothing; pay- 
ing cost of sickness; paying funeral 
expenses. 

Home improvements—remodeling 
house ; improving sanitation ; protect- 
ing property by painting; installing 
electricity; installing heating sys- 
tem. 

Personal emergencies—clearing 
medical expenses; paying dental 
bills; meeting hospital charges ; pay- 
ing for operation. 

Property charges—making up 
small balance of mortgage; meeting 
assessments for paving, ete; paying 
special or delinquent taxes. 

The personal loan department 
notes among its requirements that 




















p- 


ip 
1g 
1g 
at 
at 


es 


Se 


} 
is 
t 





the borrower has resided in New 
York for one year; is at least 21 
years old; has been steadily em- 
ployed at the same place for at least 
six months and that present employ- 
ment seems permanent and further 
that he may not contract for other 
joans while the National City loan is 
running without first consulting 
with the bank. 

Each co-maker is_ individually 
liable as well as jointly responsible 
for the full amount owing the bank. 
If the borrower fails to pay, the co- 
makers are required to pay the entire 
unpaid balance of the loan, plus any 
penalties. A co-maker may be a fel- 
low employe, office manager, em- 
ployer, partner, merchant, profes- 
sional man, relative, anyone of good 
character and satisfactory earning 
power. Ownership of property, 
while not essential, is a desirable 
qualification. The bank protects the 
co-maker by ascertaining the re- 
sponsibility of the applicant before 
granting the loan and by promptly 
notifying the co-makers in case com- 
pound interest deposits are not made 
on time. 

Punctual and prompt deposits are 





M. E. HOLDERNESS 
Vice President, First National Bank, 
St. Louis 


absolutely essential and required. 
A “late’’ charge of 5 cents per $1 
will be made for any deposit not 
made on the agreed date. For in- 
stance, if a deposit of $5 is due on a 
certain day and payment is not 
made until later the ‘‘late’’ charge 
will amount to 25 cents. 

_ Persistent delinquency will make 
it necessary for the bank to notify 
the eo-makers and take proper legal 


steps for collection. The record of 
prompt deposit will govern the 
granting of future loans. 


The American Exchange Irving 
Trust Co., New York, has announced 
the appointment of George W. Berry, 
vice president, to take charge of the 
company’s Flatbush office, at Flat- 
bush Avenue and Linden Boulevard, 
Brooklyn. In his new post, he will 
retain supervision of the Brooklyn 
office, 350 Fulton Street, where he 
has been in charge for the last five 
years. 

Mr. Stanley T. Wratten, assistant 
vice president in the company’s out- 


‘ 


of-town office, in the Woolworth 
Building, will join the official staff 
of the Brooklyn office. Albert D. 
Rerry, assistant vice president, suc- 
ceeds to Mr. Wratten’s post in the 
out-of-town office. 





As to the position of a bank ad- 
vertisement—if it appears in the 
financial section, the number of 
readers reached is practically limited 
to the investing- public. The average 
individual whom the bank wishes to 
reach must be caught on the wing. 

If read at all, the bank’s message 
has to be on the news pages.—Mary 
B. Reeves. 


Attractive Shades make | 
Attractive Offices 


A New Denver Office Building 
Quickly Rents 100% with Other 
New Buildings Competing 


*‘Athey Company, 
6161 W. 65th Street, 
Chicago, Illinois. 
Gentlemen: 


The Athey Shades which you 
installed in the Security Building 
have been in use nearly a year 
and we take pleasure in advising 
you that they are giving excellent 
service. We feel that they have 
many advantages over the old 
fashioned window shade and over 
inside blinds and we are glad that 
we selected Athey Shades. 

The Security Building was 
opened for tenants on January Ist, 
1927. The building is now 100 
per cent rented, notwithstanding 
the fact that there is an unusual 
amount of office space available 
in Denver owing to the fact that 
several large buildings were con- 
structed and opened for occupancy 
just prior to the completion of the 
Security Building. We feel that 
the location of the building, the 
convenient arrangement of the 
office space and the attractive ap- 
pearance, both inside and out, 
are responsible for this gratifying 
showing. We think it is only fair 
to state that Athey Shades con- 
tributed to the attractive appear- 
ance and all the tenants are 
pleased with them. 


Very truly yo 

BOSWORTH “CHANUTE, 
LOUGHRIDGE & Co. 
By Arthur H. Bosworth” 


Ideal 
for 


Buildings. 


ATHEY 
COMPANY 


6161 W. 65th St. 
Chicago, Ill. 


Representatives in 
all principal cities 
and in Canada 


PERENNIAL WINDOW SHADES 
Cloth Lined Metal Weatherstrips 
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ATHEY PERENNIAL WINDOW 
SHADES are beautiful in texture 
and appearance. They lower from 
the top and raise from the bottom, 
instantly adjustable to shade any 
part of the window. They cannot 
flap out the window to become 
soiled or torn. 


shades 
Office 
Building, Ho- 
tels, Schools, 
Hospitals, 
Factories, and 
Municipal 


Bosworth, Chanute, Loughridge & Co., Owners 
A. D. Wilson & Co., Managers 
Fisher & Fisher, Architects 


















Equitable Trust Building 





in Paris 





Interior of new building in Paris of Equitable Trust Co. of New York 


O better serve its many customers, 

many of whom make Paris their 
headquarters for European touring, 
the Equitable Trust Co. of New York 
has just moved into a six story build- 
ing of its own in Paris which is com- 
pletely equipped with all American 
banking facilities. 

It is said that the American safe 
deposit vault installed in this build- 
ing is the first on the European Con- 
tinent. The vaults were built by the 
York Safe & Lock Co. of America 
and they have both the European 
and American system of boxes. 


By means of a system of mirrors, 
it is possible to stand at the top of 
the vault and see underneath and 
all around the lower tier. The upper 
tier is exposed to an observation 
baleony. The lower floor of the 
vault is for the use of customers and 
entrance is gained by means of a 
private elevator from the main floor. 
The second floor of the vault has a 
separate entrance and is used for 
the company’s own securities. There 
are modern coupon rooms and also 
rooms for storing records of the 
larger Paris companies. 


HELP YOU 


Syou are interested in a new 
Bank Building - Remodelin 
fae many od uarters- Vau. 
and Vault Eq t- Interiors 
and Bank S. 


Boer 


SEND FOR IT / 


We are Specialists in 


eguipin Bankin 


Our preliminary s 


the desig 
rooms and Bank Buildings. 
Ce, ey ay- 
outs - exterior and interior skei 


, construction and 


es and cost estimates 


is yours without obligation. 


L.D. Lacy COMPANY 
BANK. BUILDINGS 


SYNDICATE TRUST BLDG. 





ST. LOUIS,MO. 
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There is also a trunk storage vaylt 
with a separate entrance through 
which large articles may be stored 
without entering the main banking 
room. The travel and customers’ 
mail departments are especially wel] 
developed. There are also depart. 
ments providing public stenographie 
service, cable service, information 
service, shopping service, and so on, 
A New York Stock Exchange firm js 
represented by officers in the building 
where stock quotations are received 
from New York every 15 minutes, 


A Manual On The Law Of Bills 
Of Lading 

In recent years there has been 
created both by statute and judicial 
decisions a considerable body of law 
relating to bills of lading which ean 
be found only by diligent search in 
many volumes. But now informa- 
tion on this subject can be had in 
one volume which has been compiled 
by Ernest W. Hotchkiss, assistant 
treasurer of the Grand Trunk Rail- 
way System and chairman of a com- 
mittee on bills of lading of the Rail. 
way Treasury Officers Association. 

The 300 pages are divided into 
15 chapters and eight appendices. 
A complete index makes it easy to 
get the facts on any point quickly. 

A Manual On The Law Of Bills 
Of Lading and Contracts of Ship- 
ment by Ernest W. Hotchkiss. Pub- 
lished by The Ronald Press Co., New 
York City. Price $5. 


Yields Of Bonds And Stocks 


A tabulation of yields with coupon 
rates from 314% to 8% and prices 
from 45 to 130. Stock yields are 
tabulated from 2% to 12% and for 
prices from 30 to 180. This is a book 
arranged somewhat like interest 
table books and gives the answer 
immediately and accurately. 

When you contemplate the pur- 
chase of bonds, you can estimate 
their value in earning power quickly 
with this tabultion. If you are con- 
sidering making a change, you cal 
figure accurately the benefits, if any, 
by comparing the earning power of 
the different securities under consid- 
eration. 

Yields Of Bonds And Stocks by 
Johnson, Stone, Cross, and Kircher. 
Published by Prentice-Hall, Inc. 
New York. 280 pages. Price $8. 
Vest pocket edition $5. 
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Middle West Investing 
(Continued from page 43) 

or five-point profit decide committ- 

ments for the bond aecount. 

The third weak point is what 
Henry R. Hayes, president of the 
Investment Bankers Association of 
America, deseribes as the tariff walls 
against long-term credit among 
most of the states. By this I mean 
that the numerous, diversified, un- 
equal and continually changing tax 
and regulatory laws of the different 
states adds a huge and unnecessary 
expense to the interchange of long- 
term credit necessary for public and 
private enterprise. To my mind, 
this condition is one of the outstand- 
ing economic evils of our times. 
There is a great need for uniformity 
in our tax and regulatory laws. 
The public is mainly responsible for 
this condition, because the public 
mind has not kept pace with the 
progress of modern finance and in- 
dustry. 


The East’s Importance 


This country has always main- 
tained a determined policy against 
the concentrating of dominating 
financial power in one central bank 
or within a narrow area. Our Na- 
tional Bank Act, our Reserve Bank 
System with 12 widely separated 
central banks, and in some degree, 
the passing of the first and the see- 
ond United States banks, are ev- 
idence of this sturdy policy. 

With our Reserve Bank System 
we undoubtedly have the strongest 
banking system of any country in 
the world. Yet, despite the fine tradi- 
tion of widely distributed financial 
power we now have in this country 
a very real force that is tending to 
concentrate financial power within a 
narrow area in the East. This force 
exists in the widely-different, un- 
equal and constantly changing tax 
and regulatory laws of the various 
states. 

As I have said, a number of Middle 
West and Western investment houses 
have established offices in New York 
in recent years. One of the appar- 
ent reasons for this is that New York 
is the great capital market of the 
nation and there is an advantage in 
having close contact with New York. 

Another reason, not so apparent 
however, is that New York and sev- 
eral other Eastern states do not dis- 
criminate against the free flow of 
capital, as do a number of Middle- 
West, Western, and Southern states, 





FE W of us can 
resist the cor- 
diality which is 
expressed by a 
well composed en- 
trance. The en- 


Expressing 





trance illustrated 
is that of the 
National Bank 
of Schwenksville, 
at Schwenksville, 
Penna. 


eur True Self 


} yd fine building—whether a hotel, an office building, a 
bank—is one more bit of evidence that America is growing 


sounder and truer. 


Fine things are seldom created until there 


is a demand for them on the part of people who are willing to pay 


the bill. 


The real creator of a building is not the architect but the owner 


who ordains that it shall be built, who appreciates it and who wants 
it badly enough to pay for it. It is the bankers who inspire fine 
bank buildings, not the architects. Architects are the interpreters 
of the bankers’ aspirations. Art and Architecture have flourished 
only where there oe been fine taste to support them. Beautiful 
and sound buildings arise only when men with monéy have the 


discrimination to demand beautiful and sound buildings. 
That is why the public congratulates the banker—not the archi- 
tect—for the beauty and excellence of his building. That is why 
eople are eager to know of a fine building “who owns this build- 


ing,’ not “who designed it’? 


TILGHMAN MOYER COMPANY 


The Design, Construction and Equipment of Bank Buildings 
ARCHITECTS .« ENGINEERS 


OR those bankers who want to know more 

about the psychology and the economics of 
Bank Buildings, we recommend the little book, 
“Building the Bank for Business.’ In it you 
will find the reasons why so many banks are 
deciding to build new butldings. 

And you will find, set forth in the business 
man’s own language, the cardinal principles 
upon which rest the successful bank building. 

A copy of the book will be mailed to you at 
no obligation. Simply mail the coupon. 


TILGHMAN Moyer ComPANy, Allentown, Pa. 


Gentlemen: Without obligation, please mail 


me a copy of “Building the Bank for Business.” 


Name: nee a 
Address: . Ss 


























Registered Mail Envelopes 


Hece Envelope Company 
Chicago, Ill. 
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“It does seem as if each month’s number of THE BANKERS 
MONTHLY is better than the last.” 


Vice Pres., Lycoming Trust Company, Williamsport, Pa 


EDWARD LADLEY 





_— 





“Some men would use carrier 
pigeons to save the post, were 


they sure of their return.”’— 
PETER HECO 












and it often is easier and more profit- 
able for Middle-West dealers to mar- 
ket their worthy securities in the 
Kast than in their home communities. 

That condition can ultimately 
mean but one thing, cheaper capital 
for the businesses of those Eastern 
states and more expensive capital for 
the businesses of other states, if the 
system of non-uniformity and in- 
equality in tax and regulatory laws 
is allowed to continue in so many of 
the other states. 

Since the adoption of the first Blue 
Sky Act, in Kansas in 1911, there has 
been a great improvement in the 
‘‘workability’’ of these laws. Of 
perhaps greater importance in the 
effort against fraud, there has been 
trained in many of the states a small 


corps of efficient officials, variously 
known as ‘‘Blue Sky’’ officers or 


security commissioners. On _ the 
whole, these officials are men of high 
integrity and ability and they have 
done much in lessening the traffic in 
fraudulent securities. They have, 
however, been and are greatly handi- 
capped by inadequate laws and by 
the failure of the legislators and the 
public alike to realize that the office 
of securities commissioner is one of 
the most important in the state and 
that the office should receive much 
greater support and be kept free of 
polities. 

All the states except two now have 
laws especially designed against 
fraud in the sale of securities. 
Among these 46 different enactments 


Attention to Details 


HIS bank has innumerable facilities you 
probably would never require but they 
‘are here in case you do. Thousands of credit 
files, prompt collection service, complete in- 
vestment information, are only a few of the 
ways in which we are able to serve you. 


We are equipped to give you prompt in- 
telligent service even in the smallest detail. 


The Foreman National Bank 
The Foreman Trust And Savings Bank 


La Salle and Washington Streets, Chicago 


RESOURCES EXCEED 100 MILLION DOLLARS 
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can be found almost any imaginable 
device, including sound, effective 
legislation and visionary, ineffective 
acts, so that the honest municipal or 
business enterprise seeking capital 
never knows from day to day what 
the different tax and regulatory 
laws are going to impose on its 
worthy securities, if offered in the 
different states. 

The fourth weak spot is the wide 
degree of financial and industrial 
illiteracy of the public. I have re. 
ferred to this in the immediate fore. 
going and also in alluding to the dif. 
ferent stages in the proved, economic 
scheme of investing; namely, say- 
ings accounts, life insurance, home 
ownership and sound securities. 


Gambling Instead of Investing 


Today in a large office building 
owned by a great investment institu- 
tion, an elevator operator joyfully 
remarked that he had made $85 in 
three weeks betting on a kind of 
lottery that was based on the stock 
market. In the barbershop of the 
same building, a barber showed me 
a lottery card similar to that of the 
elevator operator. That is an ex- 
treme example, to be sure, but it is 
in a degree, typical of the gambling 
virus that runs through the country 
and that is often misnamed specula- 
tion and investment. 

Both the commercial and the in- 
vestment banking businesses have 
long since become more than busi- 
nesses. They are likewise professions, 
representing a high degree of spe- 
cialized training. This the public 
does not realize. Nor does it appre- 
ciate that the future prosperity de- 
pends to a great extent on the wise 
handling of the nation’s capital sup- 
ply. 

In all our efforts to combat fraud 
and to inculeate sound banking prin- 
ciples, the one essential basis is that 
all banking in its different fields con- 
stitutes a professional service, and 
the public in the wiser use of its 
money should learn to counsel with 
the dependable professional. 


Beauty Increasing With Age 
(Continued from page 12) 
for 224 feet, including a rotunda at 
the intersection of the two arms of 
the ‘‘L’’; and the Chester Street side 
stretching at right angles for 310 
feet—truly a magnificent spectacle! 
The room spreads 50 feet wide be- 
tween great marble pillars which rise 
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An exterior of limestone encloses 
a commodious and well arranged 
banking room equipped with every 
modern banking convenience. Two 
floors of offices and a corner shop 
will bring to the building a chosen 
group of professional and business 
men, also affording opportunity 
for later expansion of the bank- 
ing departments. 








to a height of four stories along its 
sides; and overhead a transparent 
dome, 82 feet above the floor, sur- 
mounts the rotunda. 

At one end of the Chester Street 
lobby is a marble stairway that adds 
a refining note of rhythm to an im- 
pressive vista that has been char- 
acterized by ‘‘massive arches broad 
and round.’’ Certainly, in the words 
of Wordsworth, ‘‘They dreamt not 
of a perishable home, who thus could 
build.’’ And it is significant that 
the architects, Graham, Anderson, 
Probst and White, of Chicago, car- 
ried out this inspiring design almost 
entirely in marble—Tennessee for 
floors and Travernelle for all the 
standing marble. 

Turning from the immensity of 
this double-lobby, we find down in a 


Feperat CoMMERCIAL AND Savincs Bank, Port Huron, Michigan 


UFFINGER, FOSTER & BOOKWALTER 


INCORPORATED 


ARCHITECTS 
BANK EQUIPMENT & VAULT ENGINEERS 
221 WEST 57th STREET 
NEW YORK 
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little town in Georgia, Dalton by 
name, an example of a treatment 
where economy was necessarily of 
the utmost importance—but economy 
that was based on a period of years 
rather than over a brief span of 
months. Here, in the quarters of 
the Hardwick Bank and Trust Co. 
is a typically modest small-town 
banking room, such as may be found 
in any one of these United States. 
But the dinginess and shabbiness of 
former years has given way to a 
pleasing brightness, a crisp cleanli- 
ness that is suggestive of a lively, 
up-and-doing banking efficiency thor- 
oughly in keeping with these modern 





Read “Beauty Increasing With 
Age” beginning on page 12 





days of radios and peace conferences, 
of model ‘‘A’’ Fords and Lind- 
berghs. And here, too, we are struck 
by the fact that the selected material 
was marble, for floor, bank screens 
and check desks, a_ light-toned 
cloudy-veined Cherokee from the 
quarries of the State of Georgia it- 
self. 

In the Northwestern National 
Bank of Portland, designed by Fred- 
erick Westcott, a local architect, Ver- 
mont Mariposa Marble was employed 
exclusively, but the material is in 
itself so interestingly varied of sur- 
face and markings (one finds a wealth 
of fine veinings suddenly accentuated 
by an outburst of heavy splotchings 
in the most unexpected manner) 
there is no necessity for the introduc- 
tion of any further enlivenment. 
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As your Chicago 


Michigan 
al 
Washington 


stearate 


The Peoples Trust and Savings Bank offers 
you the facilities of a progressive institu- 
tion with every banking department— anda 
genuine interest in serving you extensively. 


PEOPLES TRUST 
AND SAVINGS BANK 


OF CHICAG 
EARLE H. REYNOLDS, President 





DIFFUSELITE BLINDS 


msoN Dirrusetire Burnps admit just as much light as 
desired, preventing glare and eye-strain. By tilting the 


slats, air 


affording free ventilation without fear of papers blowing off 
desks. Their appearance adds diginity to any decorative scheme. 
Recommended by Illuminating Engineers. 


Write for 32-page Catalogue No. 47 
Tue J. G. Witson CorporaTION 
MORRIS 8S. TREMAINE, President 
11 East 38th Street 


Established 1876 


Readers will confer a favor by mentioning THE JUNE, 1928 BANKERS MONTHLY when writing to our advertisers 


Scientific Diffusion of 


Improved Banking Conditions 
In Northwest 


A recent statement made by the Fed. 


eral Reserve Bank of Minneapolis, shows 


that the country banks in the Ninth 
Federal Reserve District have made ay 
increase of $9,000,000, or nearly 1% jp 
deposits; an inerease of $43,000,000, o, 
13% in investments; a decrease of $40. 
000,000 or 5% in loans; a decrease of 
$5,000,000 or 40% in borrowings; and 
a decrease of $4,000,000, or 12%, jy 
holdings of “other real estate.” 
During 1927, 142 country banks sus. 
pended operations because of financial 
difficulties. These banks had deposits 
totaling $33,000,000. However, the re. 


port shows that this is the smallest nun- 
ber of banks and the smallest deposit 
total of failed banks in any year, since 
The average of deposits per bank 


1922. 





C. HOWARD MARFIELD 


President, The Bank of America, 
hicago 


in the Ninth Federal Reserve District 
has gained. The previous year’s av- 
erage was $448,000; 1927 set an average 
of $476,000. 


ow 


Light and Air 


from opened windows is forced upward, 


New York City 
Offices in principal cities 
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State Banks May Hold 
Public Funds 


Congress has amended the 
Federal Reserve Act by adding 
a new paragraph which reads 
as follows: 

‘All banks or trust companies 
incorporated by special law or 
organized under the general laws 
of any state, which are members 
of the Federal Reserve System, 
when designated for that pur- 
pose by the secretary of the 
treasury, shall be depositaries 
of public money, under such 
regulations as may be prescribed 
by the secretary; and they may 
also be employed as financial 
agents of the government; and 
they shall perform all such rea- 
sonable duties, as depositaries of 
public moneys and _ financial 
agents of the government, as may 
be required of them. The sec 
retary of the treasury shall re- 
quire of the banks and trust com- 
panies thus designated satisfae- 
tory security, by the deposit of 
United States bonds or other- 


Consolidation In 


Richmond 


The directors of the American 
National Bank and American 
Trust Co. of Richmond have 
unanimously decided to recom- 
mend to the stockholders of both 
institutions the consolidation of 
the business into the American 
Bank and Trust Co. of Rich- 
mond, Va. The enlarged com- 
pany will have a capital of 
$3,500,000, surplus and profits 
of $1,700,000. This will give the 
bank the largest capital of any 
bank in this section of the coun- 
try. 

The American Bank & Trust 
Co. will have membership in the 
Federal Reserve System and the 
enlargement of the powers of the 
state institutions by state law 
and the very favorable attitude 
of Congress in amending the 
Federal Reserve Act for the 
benefit of the state banks makes 
it no longer necessary or desir- 
able, think the officers of this 


















wise, for the safe keeping and SOLOMON A. SMITH > institution, for large institutions 
prompt payment of the public Pres., Northern Trust Co., Chicago to remain in the national bank- 


money deposited with them.’’ ing system. 








His remodeled building 
- illustrates what can be 
done with an alteration pro- 
ject. 





The problem was to take 
a portion of the two story 
building housing a depart- 
ment store and arrange the 
first floor for the bank, allow- 
ing the department store to 
still occupy the second floor. 






The entire project was 
handled on our ‘‘Complete 
FARMERS STATE BANK . ? 
VALPARAISO, IND. Service plan and both the 
C. L. JEFFERY, Pres. A A. HUGHART, Cash. 
owners and ourselves feel 


that very satisfactory results 


GEO. W. STILES COMPANY were obtained. 


159 E. ONTARIO ST., CHICAGO, ILL. 
H, FREDERIC BECK, Supervising Archt. 








Designed, Constructed © Equipped By 
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(GARARD TRUST COMPANY 


Capital and Surplus $3,500,000 


INVESTMENT SECURITIES 
TRUSTS— ESTATES 


a 


Originators, Wholesale and Retail Distri- 
butors of Public Utility, Municipal, 
Industrial and First Mortgage 
Real Estate Bonds 


39 SOUTH LA SALLE STREET, CHICAGO 










Creative Construction 
COUPLED WITH 


Organized Ability 





Reteee pr 


has built Goop wit for our organ- 
ization, as indicated by the fact this 
is our second contract in Shawano, 
Wisconsin during the past year. 
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W: HAVE earned the good will of a large number 
of bankers through our service, and we would 
like to earn yours by building or remodeling a bank 
for you. 






An estimate based on a study of your particular 
requirements will in no way obligate you and our 
‘guaranteed cost’’ form of contract will be interesting. 






BOND-HUBBARD COMPANY 


BANK BUILDERS 
1461 First National Bank Bldg. CHICAGO 
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New Officers For Bank of 


America 


The Bank of America Nationa] 
Association of New York announces 
the election of a new director and vice 
president, W. H. Snyder, who js 
vice president and director of the | 
Bancitaly Corporation and hereafter 
will be identified with the New York 
office of that organization. He is 
also a vice president of the Bank of 
Italy, California, and was, prior to : 
his coming to New York, manager of 
its credit department as well as vice 
chairman of its general finance com. 
mittee. 

Before his association with the 
Bank of Italy, Mr. Snyder was in 
the service of the California State 
Banking Department for a number 
of years. He has a long record of 
banking experience and was respon- 
sible for the organization and de- 
velopment of the loan examining sys- 
tem employed by the Bank of Italy. | 

C. W. Banta, elected vice president | 
of the bank, resigns a similar posi- 
tion with the Wells Fargo Bank & 
Union Trust Co. of San Francisco. 

P. J. Hebard, is a new assistant 
vice president of the Bank of 
America National Association. He 
was formerly assistant cashier of 
that institution, and has executive 
charge of the bank’s promotion work 
in New York City. 


| 





GAYLORD S. MORSE 


Assistant Cashier, State Bank of 
hicago 


The Boulevard Bridge Bank of 
Chicago announces the appointment 
of James A. Donovan as manager of 
its bond department. Mr. Donovan | 
has been associated with the invest | 
ment house of Whiting & Company. 
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TT INE SET 


Allard Smith President of; 
Cleveland Chamber 


of Commerce 


Allard Smith, vice president of 
The Union Trust Co. Cleveland, was 
elected president of The Cleveland 
Chamber of Commerce. His election 
follows upon a number of years of 
intensive work on behalf of the 
Chamber as chairman of its Indus- 





ALLARD SMITH 


trial Development Committee. Un- 
der his direction, during 1927, 8,000 
representatives of Cleveland indus- 
tries were brought together at four 
large industrial meetings at Cleve- 
land’s great Public Hall, a move- 
ment which culminated last summer 
in Cleveland’s first Industrial Ex- 
position which lasted for 23 days, and 
had an attendance of 65,000. 

Growing out of this exposition 
came the creation of a separate In- 
dustrial Department of the Chamber 
of Commerce with its own personnel 
under the direction of Earle Martin, 
Cleveland’s industrial commissioner. 

The new president of the Chamber 
declared that the husbandry of in- 
dustry was the most important task 
to which the Chamber could devote 
its energies, saying that firstly, the 
Chamber must give every possible 
aid to present Cleveland factories, 
and secondly, compete strenuously 
and courageously with other cities 
for new industries. © 


Thomas F, Chamberlain was elect- 
ed chairman of the Chicago Federa- 
tion of the Illinois Bankers Associa- 
tion at its annual meeting. 


Time Lock Robberies Checked 


Through an agreement among the 
banks of Chicago, the time locks on 
vaults are now set to be opened after 
the entire force of employes has ar- 
rived at the bank. Also, arrange- 
ments have been made for policemen 
to be on guard at the time the locks 
are opened. 

Apparently this has checked if not 
fully stopped the robberies which 
were carried out by kidnapping the 
employe who opened the vault and 
holding him until the time the vault 
was to be opened. The robbers then 
secured as much cash as possible, 
usually a very large haul, and es- 





eaped before the other employes ar- 


rived. 

This is a helpful and important 
example of what banks can do in 
changing the methods of operation 
to make their vaults more safe. 

Ideals are like stars: you will not 
sueceed in touching them with your 
hands, but like the seafaring man on 
the desert of waters, you choose them 
as your guides, and following them, 
you reach your destiny. — Carl 
Schurz. 


We all know that half our accounts 
lose the bank money—the trouble is we 
keep it a secret from the depositors. 


SOUTH SIDE TRUST CO. 
St. Louis, Mo. 


(under construction 


Gris new typestructure with the banking quarters 
Zi on the second floor, is the first of its kind west 
of the Mississippi. This building was designed and 
is being erected and completely equipped by the 


St. Louis BANK BUILDING & Equtp. Co. 
9th & Sidney Sts., St. Louis, Mo. * 7 7 Wrigley Bldg., Chicago, IIL 


Write for our comprehensive booklet, “Preliminary Service for 
Contemplated Bank Buildings.” It is gladly sent gratis upon request. 
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PROTECTION 


Against Bandits 
and High Taxes 


Furnished Wisconsin Bankers 


66PPXHEY helped everyone his 

neighbor: and everyone 
said to his brother, Be of good 
cheer.’” These words are the 
embodiment of the general law gov- 
erning man in all of his social, politi- 
eal, economical, and spiritual rela- 
tions. 

Gregarious by nature, man gathers 
into settlements, towns and cities. 
Common interests draw men into 
community of 
thought, unity of 
action and mutual 


helpfulness. Com- 
mon interest has organization. 
created our schools, tive. 


our churches, our 
governments and 
our business organ- 
izations. Individ- 
uals engaged in the 
banking business in 
Wisconsin discov- 
ered that they had 
a common interest 
and formed the 
Wisconsin Bankers’ 
Association for the 


HE Wisconsin Bankers’ 
Association is a service 
It is coopera- 
It exists for the 
achievement of ends which 
its members deem mutually 
advantageous. Its activities 
are directed by its member- 
ship to help solve those 
problems which are common 
to its members. It can live 
only if it serves. That banker 
is a better banker who gives 
of his strentgh and ability to 
his neighbor banker and we 


¥ 





By NORMAN T. GILL 


Cashier, State Bank of Reedsburg, President, 
Wisconsin Bankers Association 


break it must die, 

‘‘As the creeper that girdles the 
tree trunk, the law runneth forward 
and back— 

‘‘For the strength of the pack is 
the wolf and the strength of the 
wolf is the pack.’’ 

If banking in 
Wisconsin was to 
grow, it was neces- 
sary that the bank- 
ers of Wisconsin 
should have an or- 
ganization and the 
Wisconsin Bank- 
ers’ Association 
was formed more 
than 30 years ago 
and has been one 
of the strong busi- 
ness organizations 
of Wisconsin from 
the time it began 
to function. 

The mechanical 


purpose of mutual ' believe that the business of make up of the 
advancement. banking in Wisconsin is bet- Wisconsin Bank- 

We recall the ter by reason of the coopera- ers’ Association is 
words, ‘‘All for tive efforts of the bankers of as follows: There 
one and one for Wisconsin organized under 18a central office in 
all,,"> and ‘‘In the name of the Wisconsin Milwaukee with a 


union there is 
strength.’’ Then 
there are the words 
of the German who said to his com- 


panions ‘‘Ve muscht togedder hang , 


or ve vill hang each by each.’’ 
Kipling teaches the lesson of co- 
operation—the futility of personal 
effort unless supported by the effort 
of others. 

‘“Now this is the law of the jungle 
—as old and as true as the sky 

‘‘And the wolf that shall keep it 
may prosper, but the wolf that shall 
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Bankers’ Association. 


paid secretary, as- 
sistant secretary, 
protective man- 
ager, and three stenographers. The 
president, vice president, and treas- 
urer are elected by the membership 
at the annual convention. The work 
of the association is carried on prin- 
cipally by the paid employes; assis- 
ted by the elected officers and com- 
mittees appointed by the president. 
The work is directed by an execu- 
tive council of 12 members, nine of 
whom are elected by the membership 





and three serving by virtue of 

the offices they hold in the 

association. The state is divided 

into groups which have their 
own officers and hold their own 
meetings, and into counties which 
also have their own officers and hold 
their own meetings. The group 
organizations and county organiza- 
tions are assisted by the parent or- 
ganization and are tied into the 
parent organization by certain rights 
and privileges. From this brief ex- 
planation it can readily be seen that 
an effective relationship exists be- 
tween the individual member and 
the state association. 

It is the endeavor of the executive 
council of the Wisconsin Bankers’ 
Association to direct the activities 
of the association workers towards 
those things that are of greatest 
benefit to its members and for the 
good of the banking business, always 
having in mind that a banking insti- 
tution is a quasi-public service insti- 
tution and that the public is entitled 
to the best service possible in con- 
formity with sound banking prac- 
tices. 

While there are many activities 
worthy of mention, I will mention 
only the major ones. With the de- 
velopment of the automobile and the 
building of better roads came the 
bank robber. 

To combat his activities, the pro- 
tective department has been helping 
to organize in each county a group 
of voluntary deputy sheriffs, reg- 
ularly appointed, and equipped with 
guns and ammunition. These men 
may be called by the county sheriff 
at any time to assist in capturing 
criminals. In Wisconsin, these of- 
ficers of the law are called ‘‘Vig- 
ilantes’’ because of the similarity of 
purpose and activities to the vigilant 
organizations of the horse-thievery 
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ANNOUNCING 
A New No. 10 Rate Plug-Type 


National Vault Door | 
—AT A PRICE THAT WILL SURPRISE 


A door with conspicuous massiveness and beauty to 
satisfy the increasing demand for a vault door taking 
the lowest insurance rate, without the usual cost 


You won't find these features in any competitive 
door without paying hundreds of dollars extra 


, : Wider clear openings to vault, with 

a Polished steel hinges. 6. flat step, giving imperceptible rise 
a Cie Gide: ati. 3 tibul from banking room into vault. 

wi uieenugh nnn as ee vj Yale and Towne combination and 

3 Compressor system-housings ma- * time locks as standard equipment. 

* chined from massive castings. This insures permanent service on 


‘ ; National equipment by the largest 
4. Three-inch solid ornamented bolts. _ service organization in the country. 


5 Positive gear-type bolt work, oper- 8 Weight, 17,000 lbs. and up, depend- 
* ating smoothly without effort. * ing upon necessary vestibule depth. 





ESTABLISHED 1883—45 YEARS AGO ce = yO? ‘SE CHECK (W) AND MAIL ss 


| 
THE NATIONAL SAFE i fierssscissee” 
AND Lock CoMPANY | a complete information on 


| 
| 
| 
| 
GENERAL OFFICES—2345 EAST 69th STREET your new vault door. _ 
Also, on the following: 
| 
| 
l 
| 
| 


po 


WORKS—EAST 69th TO 70th ST., AND PENNSYLVANIA R. R. 


I 

| 

| C Send 40-Page Book! 

-Page et 
CLEVELAND, U.S.A. | & Bank Vault Doors (© Vault Systematizers 
ARCHITECTS BLDG. TOWER BLDG. BALDWIN & BURKE SAFE co. | Cl Daylight Robbery) Mirrored Partitions 
101 Park Ave. 6 N. Michigan Ave. 1800 South Main St. | © Vault Linings O Chests 
| © Grille Partitions OC Paneled Ceilings 


E ALL NCI CITI : 
SALES ENGINEERS QUICKLY AVAILABLE IN PRI PAL CITIES C Safe Deposit Boxes () Vault Lockers 
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days. The organization of the ‘‘ Vig- 
ilante’’ has been going on quite 
rapidly and will probably cover prac- 
tically the entire state in one or two 
more years. 

Another problem that has been 





LAWRENCE H. WHITING 


President Boulevard Bridge 
Bank, Chicago 


perplexing the bankers of this state 
is the duplicate borrower. This 
situation has been at least partly 
caused by the broader acquaintance- 
ship which came with good roads and 
automobiles. Bankers found that 
some of their borrowers were making 
loans from several banks in several 


towns. To meet this problem, the 
‘‘county credit bureau’’ plan of 
eredit information was adopted. 


County credit bureaus are now in 
operation in many counties and other 
counties are preparing to start them. 

For many years, bank stock in 
Wisconsin paid excessive and un- 
equal taxes compared with other 
capital. The Wisconsin Bankers’ 
Association in conjunction with the 
Milwaukee Clearing House Associa- 
tion and some individual banks began 
in 1923, the fight to secure a ‘‘square 
deal.’’ 

This program was finished when 
the Supreme Court of the United 
States rendered its decision in the 
Hartford Bank Case in 1927, and 
when the legislature passed a bank 
tax bill in 1927, to tax banks on their 
net incomes as other corporations 
are taxed in Wisconsin. The suc- 
cessful termination of this program 
was perhaps the greatest single serv- 
ice the Wisconsin Bankers’ Associa- 
tion has performed for its members. 


The past seven or eight years have 
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been trying times for bankers of the 
Middle West. There have been many 
bank failures. There is a tremen- 
dously dramatic situation in the 
story of Belshazzar’s feast. Many 
bankers had seen the ‘‘ Writing on 
the wall.’’ In order that the bank- 
ers of Wisconsin should be saved 
from this experience, the Wisconsin 
Bankers’ Association some two years 
ago began an educational program 
for its members, which was intended 
to forestall the serious trouble that 
seemed to be coming. 


Some Association 
Accomplishments 


This program included the setting 
up of secondary reserves, the service 
charge, the increase of capital, the 
reduction of interest paid on de- 
posits, the establishment of county 
credit bureaus, and the organization 
of regional clearing house associa- 
tions. The latter plan is still in its 
infancy as it is the last of the pro- 
jects to be attempted. It, however, 
seems to be receiving considerable 
attention and will probably be the 
next important endeavor of the as- 
sociation. 

The association employs a law firm 
which gives free legal advice to its 
members. It has its tax consultants 
who advise its members on tax ques- 
tions both state and national. It has 
an agricultural committee that en- 
eourages boys and girls club work 
and a legislative committee that 
keeps its members informed on legis- 
lative matters. 

The legislative committee in con- 
junction with the state banking de- 
partment is now preparing a revision 
of the banking code, framing a sec- 
ondary reserve law and revising the 
law governing the investment of 
trust funds with the thought in mind 
of proposing to the next legislature 
a change in the banking and trust 
fund laws that will materially 
strengthen the condition of banks in 
Wisconsin. 


The Educational Committee’s 
Work 

The educational committee has 
several problems on which it is work- 
ing. Standard legal forms for banks, 
publicity by means of school, club 
and radio talks, and encouragement 
of American Institute of Banking 
courses for the younger bankers and 
clerks are some of the more impor- 
tant activities of this committee. 

The Wisconsin Bankers’ Associa- 





tion is a service organization. 


It is 
cooperative. It exists for the achieve. 
ment of ends which its members deen 


mutually advantageous. Its actiyj. 
ties are directed by its membership 
to help solve those problems which 
are common to its members. It cap 
live only if it serves. That banker 
is a better banker who gives of his 
strength and ability to his neighbor 
banker and we believe that the busi. 
ness of banking in Wisconsin is bet. 
ter by reason of the cooperative ef. 
forts of the bankers of Wisconsin 
organized under the name of the 
Wisconsin Bankers’ Association. 


Scholarships Now Available 
In Banking 


The American Bankers Associa- 
tion has announced 167 collegiate 
loan scholarships available through 
the American Bankers Association 
educational foundation. These will 
be available for the year beginning 
next fall. This plan will provide 
loans of $250 to be repaid on easy 
terms following the entry of the 
scholar into earning business life. 


The Bankers Trust Co. of Indian- 
apolis, Ind. has doubled its capital 
stock, increasing it from $250,000 
to $500,000. 





D. V. HARKIN 
President, Union Bank of Chicago 


The First National Bank of Lead, 
S. D., has this on its printed state- 
ment: ‘‘Our employes are bonded. 
Burglary and holdup insurance is 
carried. We have electric burglar 
alarms.’’ 
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Bank Buys W orld’s Most 


Expensive Real Estate 


It has been announced that the 
Trust 
Co. has purchased the land at No. 1 
Wall Street, New York City, on 
which it will erect a 46 story build- 
ing. The assessed valuation of the 
property is $7,000,000 and it is prob- 
able that more than that much will 
be spent on the building. This land 
is assessed at $576 a square foot, 


American-Exchange Irving 


the valuation 
placed on any other piece of real 
estate in the world. 


which is more than 





Bodman Chairman of 
Guardian Trust Co. 


At the monthly meeting of the 
board of directors of the Guardian 
Trust Co. of Detroit, Henry E. Bod- 
man was elected chairman of the 
board. Mr. Bodman has been in- 
timately connected with the Guar- 
dian group since its inception, and 
has represented it as counsel since 
that time. In addition to being a 
director of the Guardian Trust Co., 
the Guardian Detroit Bank and the 
Guardian Detroit Co., Mr. Bodman 
is also a director of the Packard 
Motor Car Co., Detroit City Gas Co., 

















The Franklin-American Trust Company 
was formed on April 23, 1928 by the con- 
solidation of the Franklin Bank and the 
American Trust Company, St. Louis. The 
increased size and services of our institution 
offer{distinct benefits to banks, bankers and 
business men in handling their St. Louis 
We solicit your business. 


transactions. 


Jas. L. Ford, Jr., President, 
John M, Sills, Vice-President 


J. L. Hauk, Treasurer 





Capital $2,000,000.00 








LARGER IN SIZE 
BroaDeER IN SERVICE 


C. Leroy Sager, First Vice-President 


J. M. Woods, Vice-President and Trust Officer 


FRANKLIN-AMERICAN 


‘TRUST COMPANY 
SAINT LOUIS 





Benjamin S. Lang, Vice-President 


W. C. Unger, Secretary 


Resources $30,000,000.00 
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the Pennsylvania, Ohio and Detroit 


Railroad, and the First National (Co, 


Dallas To Advertise 
Dallas, Texas has entered the field 
of American cities which have econ- 
cluded the shortest way toward de. 





J. B. McDOUGAL 


Governor, Federal Reserve Bank 
of Chicago 


velopment is through community ad- 
vertising. 

The Dallas Chamber of Commerce 
has just completed a campaign in 
which half a million dollars was 
raised, $50,000 more than the cam- 
paign objective, for a program of 
national advertising. ‘‘ Industrial 
Dallas, Inec.’’ a separate corporation, 
was organized by the directors of the 
Chamber of Commerce to conduct 
the advertising program over a per- 
iod of three years. 

R. L. Thornton, one of the Cham- 
ber directors, was chosen to serve as 
president of the organization. He 
has announced the advertising 
schedule will include general maga- 
zine with national circulation and 
class and trade journals. 

The story of the tremendous de- 
velopment of the Southwestern Mar- 
ket, of which Dallas is the center, 
will be told in the general advertise- 
ments, with emphasis placed on the 
strategic location of Dallas for serv- 
ing that section. 
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Air Mail Saves 
(Continued from page 14) 

tination. There are twenty three con- 
tract air mail routes now in opera- 
tion, extensions of three have al- 
ready been authorized, contracts 
have been let for four but they are 
not yet operating and bids have just 
been received on two more lines. 
The routes now being operated by 
contractors cover 9,987 miles and 
airplanes are flying a total of 20,288 
miles over them every 24 hours. We 
are flying 5,867 miles daily on our 
lines between New York and Dallas 
and of this amount over 3,500 miles 
are flown in hours of darkness. 

By 1929 there will be air mail serv- 
ice daily over 30,000 flying miles. 
And the post office department’s pro- 
gram calls for air mail service to 
every city in the United States with 
a population of 50,000 within the 
next ten years. 

Very few people appreciate the 
advantages of using the air mail until 
they try it and fewer still under- 
stand where it may be used to ad- 
vantage. Important mail and mer- 
chandise of nearly every description 
is now being handled by air, both 
mail and express. The time element 
in banking makes air mail prefer- 
able in practically all long distance 
transactions. It not only gives 
quicker delivery but is safer, for 
Post Office records show that more 
registered mail has been lost and 
destroyed in railroad wrecks than 
was ever destroyed while in transit 
by air mail during the correspond- 
ing periods. 

Money may be saved or earned by 
the gaining or saving of time. Time 
and money may both be saved by 
making a more complete use of the 
air. Only lack of knowledge can hold 
back commercial aviation in this 
country and even then it cannot hold 
it back for long. Air Transport is 
progress and nothing can stop it. 


Personnel Administration 
(Continued from page 16) 
velopment work, care must be ex- 
ercised in determining the real 
value of the accounts developed by 

him, and not size of balances only. 
Experience has shown that a cer- 
tain percentage of tlie personnel, on 
each class of work, to the total per- 
sonnel must have performed that 
specific work for a certain length of 
time and have become proficient 
therein, in order that the work be 
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performed in an effective manner. a department operates and what can 
As shown on the chart, the season- _ be anticipated as to cost of work and 
ing factor is expressed as a percent- quality of work. 
age of ‘‘seasoned’’ employes to total The objective of personnel admin- 
employes in each class. Experience istration is to increase the seasoning 
has also shown that even technically factor. The greater the importance 
poor systems and procedures work and value of a class of work, the 
well when the seasoning factor is ereater should be the seasoning fac- 
high ; technically perfect systems and tor. In the illustration, it will be ob- 
procedures have been known to fail served that the seasoning factor of 
when the seasoning factor is low. ‘‘ Junior Clerical,’’ is less than that 
Unseasoned organizations are ac- of ‘‘ Apprentice’’and that of ‘‘ Senior 
companied by low volumes of work, Clerical,’’ is less than that of 
many errors and inter-departmental ‘‘Junior Clerical,’’ when the reverse 
difficulties. The seasoning factor, should be true. The unsound salary 
therefore, discloses, to a large extent, policy was one major cause which 
the degree of smoothness with which produced this situation. 





~YALE- 


Offers a Complete New Plan for 
Safe Deposit Vault Operation 


This few plan is the only plan available today 
that will give full protection against— 





“Mysterious Disappearance” Losses 
The Plan provides— 


Proper locks 
A new key protection 
A system of records 


A simple method of operation 
Mechanical coupon-booth pro- 
tection 


No Judge or Jury could doubt the 


overwhelming evidence that this 
new plan will enable you to 
present. 

The time to investigate this new 
Protection is NOW, before your 
vault specifications are written. 

Send for detailed information of this plan 
The Yale & Towne Mfg. Co., Stamford, Conn., U. S. A. 


YALE MARKED IS YALE MADE 








nities have gone 
to realize their 
worth. Conversely, 
a number of hope- 
lessly impractical 
propositions have 
received the finan- 
cial and moral sup- 
port of some usual- 
ly hard-headed 
business men. 
Commercial 
aviation is still re- 
garded as highly 
speculative and po- 
tential earning 
power guaged too 
much by the inten- 
tions and character of the 
men behind the project and 
too little by investigation of 
the project itself. There 
have been numbers of 
straightforward, honest and 
intelligent promoters, some 
of them ex-military fliers of 
enviable record, others of un- 
questioned ability in other 
lines, who through their en- 
thusiasm for commercial 
aviation have visioned non- 
existent potential profits. 
The results have been highly 
unfortunate to both the in- 
vestor and operator, and the 
aviation industry has often 
suffered in consequence. 


No Need To Plunge 
Blindly 


There is no reason for re- 
garding aviation differently 
from other industries. It is 
as full of possibilities as of 
impossibilities and the pros- 
pective investor must take 
the same precautions as he 
does in other lines. He 
would seldom buy other se- 
curities about which he 
knows little or nothing, with- 
out the endorsement of one 
who did. Why then should 
he consider aviation apart 
and take a ‘‘sporting 
chance’’ without proper in- 
vestigation ? 

The man looking to diver- 
sify his investments, and 
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HERE has been a marked 
tendency to consider avia- 
tion investments as either good 
or bad gambles. In many cases 
excellent speculative opportu- 
to waste 
through the neglect of investors 








How To Judge 


Air Transport 
Investments 


By ARCHIBALD BLACK 


Consulting Aeronautical Engineer, Garden City, N. Y. 


The Truth About 


Aviation Securities 
In 40 Seconds 


The man looking to diversify his 
investments, and casting around for 
new fields should by no means fail to 
include the possibilities of aviation, 
but he should investigate in this case 
as carefully as he would in every other. 


A new industry is always full of pit- 
falls and aviation is no exception. 


Today, the inventor looking for cap- 
ital or the air route promoter in search 
of finance is expected to show reason- 
able prospects of a return on the money 
to be invested. 


In the air transport end of the aero- 
nautical field, perhaps the two 
commonest errors are those of under- 
estimating the operating cost and 
over-estimating the available traffic. 


A real traffic survey requires exper- 
ienced judgement in handling the 
entire problem and in analyzing the 
promises and agreements obtained, as 
some of these prove to be worthless or 
over-valued upon the start of opera- 
tions. 


The cost of operation and the traffic 
possibilities are the two outstanding 
points in airplane operation promotion 
which call for the most scrupulous 
examination. 








casting around for new fields 
should by no means fail to jp. 
clude the possibilities of avia. 
tion, but he should investigate 
in this case as-carefully as he 
would in every other. The fact 
that a few men of good reputa. 


tion are behind a 
firm should afford 
little assurance if 
these men are not 
specialists in the 
particular angle of 
aviation in which 
it is to operate. 
Up to the pres. 
ent, the banker has 
beam concerned 
with aviation main. 
ly from the view- 
point of the service 
that it makes avail- 
able for rapid 
transportation of 
business paper and corres- 
pondence. With the steady 
growth of all aeronautical 
activities, it is only to be ex- 
pected that he will soon come 
into greater contact with 
aviation from the viewpoint 
of investment. 


Operating Ability Most 
Important 

A new industry is always 
full of pitfalls and aviation 
is no exception. Only too 
often a new business becomes 
a happy hunting ground for 
the unscrupulous promoter 
or for the organizer whose 
ability to raise capital ex- 
ceeds his ability to run at a 
profit the business which he 
succeeds in financing. 

Up to date, many organ- 
izers of aeronautical enter- 
prises had to depend largely 
upon the gambling instinct 
of the individual subscriber, 
but with the emergence of 
aviation as a real business, 
this condition is rapidly 
changing. Today, the in- 
ventor looking for capital or 
the air route promoter in 
search of finance is expected 
to show reasonable prospects 
of a return on the money to 
be invested. 

Thus it happens that the 
banker or business man who 
is approached regarding par- 
ticipation in an aviation 
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H. M. Byllesby and Co. 


NCORPORATED 


Underwriters, Wholesalers and Re- 
tailers of Investment Securities 
—Specialists in Public Utilities 


CHICAGO NEW YORK 
231 S. La Salle St. 11k Broadway 


BOSTON PHILADELPHIA PROVIDENCE DETROIT 
MINNEAPOLIS ST. PAUL DES MOINES KANSAS CITY 


Direct Private Wires — Chicago - New York - Boston - Philadelphia 


Byllesby Engineering and Management Corporation 


Engineers — Managers 


for 

Standard Gas and Electric Company Mountain States Power Company 
Standard Power and Light Corporation Northern States Power Company 
Allegheny County Steam Heating Company Oklahoma Gas and Electric Company 
The Beaver Valley Traction Company Philadelphia Company 
The California Oregon Power Company Kentucky West Virginia Gas Company 
Duquesne Light Company (Pittsburgh) Pittsburgh Railways Company 
Equitable Gas Company (Pittsburgh) San Diego Cons. Gas and Electric Co. 
Fort Smith Light and Traction Company Shaffer Oil and Refining Company 
Louisville Gas and Electric Company Southern Colorado Power Company 
Market Street Railway Co. (San Francisco) Wisconsin Public Service Corporation 

Wisconsin Valley Ele -tric Company 
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Ld tistrm 
y otretienst 


of Fores Etat 


depositors and holding 


old ones 


From time to time all bank officers 
are asked for advice and help by 
depositors who are seeking good 
investments for their surplus funds. 
It isn’t necessary to organize a bond 
department or to tie up your own 


funds in order to give investment 





service. 


Whenever any of your customers 
are ready to invest, our nearest 
office will gladly submit a choice 


of available issues in which there 





is a profit for you. 


The National City Company 
National City Bank Building, New York 
Offices in more than 50 leading cities throughout the world 


BONDS + SHORT TERM NOTES + ACCEPTANCES 


Express being transferred from a mail plane to a fast express truck at destination. 
the air transport lines and the development of this type of transportation is bound to increase materially in the next few months, 


Gaining NeW 


In some cases this is a profitable business for 
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proposition, is turning towards the 
trained investigator in that field. 
The ‘‘sporting chance’’ basis of in- 
vestment is being replaced by the 
more cold-blooded one of business 
possibilities. 

The banker, in particular, we have 
found to be little impressed by pos- 
sibilities of extraordinary profits 
when involved with extraordinary 
risk. He is willing to sacrifice some 
of the more alluring aspects in favor 
of greater security for his principal. 


Oceasionally the methods used in 
raising capital for aviation enter- 
prises have been considerably more 
ingenious than they were honest. 
One instance comes to mind of a 
small firm organized several years 
ago to manufacture airplanes. Hav- 
ing raised enough to equip a very 
small factory, the promoter opened 
shop and began to solicit orders. His 
first move was to bid on a quantity 
of U. S. Government business and 
his estimates were carefully caleu- 
lated at slightly below actual cost to 
ensure obtaining the orders,—which, 
in the natural course of events under 
such cireumstances, were duly 
awarded to his firm. 


Having thus an actual factory 
operating on a government contract, 
his stage was set to the king’s taste 
and the stock selling began in earn- 
est. Year after year, this concern 
continued to accept work at below 
cost and continued to sell more stock 
to cover the annual deficit, the pro- 
moter meanwhile collecting a com- 
fortable salary as executive head of 
the concern. This arrangement con- 
tinued for several years until it came 
to the end that all such schemes must 
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come to. Whereupon the shop was 
closed with the firm hopelessly bank- 
rupt. Although some of his activities 
have brought him within sight of 
jail bars, this individual is still at 
large and, at last reports, was trying 
to repeat his plan in a different 
locality. 


Common Flaws in Air 
Transport Plans 


In the air transport end of the 
aeronautical field, perhaps the two 
commonest errors are those of wnder 
estimating the operating cost and 
over estimating the available traffic. 
The other figures are usually reason- 
ably accurate. 

The prospective investor who is 
approached by promoters of air 
routes and other airplane operations 
should make a very careful study of 
the estimates upon which the opera- 
tions are planned. If these have 
been prepared by the promoters 
themselves instead of by some in- 
dependent and experienced  en- 
gineers, this should be regarded as a 
warning to look further before ac- 
cepting them as final. 

The average air route promoter is 
not always well informed nor able 
to compile with accuracy estimates 
covering his proposed operations. 
Most unfortunately for the investor, 
poorly compiled figures invariably 
err on the low side. Even where the 
promoter’s organization has had 
some operating experience and is 
capable of preparing such estimates 
the natural tendency is to present 
the best side of the picture. Ac- 
euracy of his figures cannot but be 
affected by this. 

Traffic estimates present prob- 
lems in themselves. At times they 
are based upon nothing more than 
the vivid hopes of an optimistic pro- 
moter. The more conscientious or- 
ganizer, of course, always makes an 
effort to base these upon something 
more tangible. Sometimes he may 
go so far as to make a ‘‘traffic 
survey’’ of the territory and his 
figures on revenue are based upon 
what he found. 

Here, again, caution must be 
sounded, for the cities approached 
regarding a prospective air route are 
invariably optimistic on the question 
of traffic. A real traffic survey re- 
quires experienced judgment in han- 
dling the entire problem and in an- 
alyzing the promises and agreements 
obtained, as some of these prove to 





be worthless or over-valued upon the 
start of operations. 

Past experience has shown that 
there are varying degrees of im- 
portance to be attached to estimates 
or promises of traffic. Another 
peculiarity of the traffic question lies 
in the heavy loads available when 
the service is new. Almost any prop- 
erly announced air route can earn its 
operating charges for the first few 
days, but a sharp drop in revenue 
always follows the cooling of initial 
interest. 

Investments should never be made 
ow the basis of initial performance 
alone. The cost of operation and the 
traffic possibilities are the two out- 
standing points in airplane opera- 





tion promotions which eall for the 
most scrupulous examination, for 
the possibilities of suecess depend 
very largely upon the accuracy of 
estimates in this regard. 


Alfred L. Baker & Co. announces 
that John A. Stevenson, has been ad- 
mitted to the partnership. Mr. 
Stevenson who has been in the in- 
vestment business in Chicago for 20 
years, formerly was vice president 
of the investment house of Steven- 
son, Perry, Stacy & Co. He is the 
second partner to be admitted to 
the firm this year. Other members of 
the firm are: Hugh McB. Johnston, 
Thomas Coyne, Arthur M. Betts, 
R. M. Curtis and W. W. Crawford. 
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he world’s most frequently 


consulted book 


T is impossible to know 
the number of times that 
Bell System telephone direc- 
tories are consulted each day. 
Yet it is safe to say that they 
are the most frequently used 
books in the world. More 
than 1900 separate directories 
are issued, most of them twice 
a year. An aggregate of over 
31,000,000 copies is required 
annually. From these directories 
more than 56,000,000 calls are made 
a day over the wires of the Bell 
system. 


Basic facts on American Telephone 


and Telegraph as an investment 





With its predecessors, the American 
Telephone and Telegraph Company 
has paid dividends regularly for 





forty-seven years. Its stock is held 
by more than 420,000 investors. It 
is constantly seeking to bring the 
nation’s telephone service nearer to 
perfection. It owns more than 93% 
of the combined common stocks of 
the operating companies of the Bell 
System which furnishes an indis- 
pensable service to the nation. 


Write for booklet ‘Some Financial Facts” 


BELL TELEPHONE 
SECURITIES CO. Ine. 
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Create An “Appetite” For 
Investments 


The individual banker’s oppor- 
tunity is to so conduct his conversa- 
tions when dealing with customers 
that they will gradually develop an 
appetite for the kind of investments 
in which he himself believes. There 
is so much demand now-a-days for 
investments that a banker must cer- 
tainly consider it a part of his job 
to educate people along this line. 


Program of the Wisconsin 
Convention 


HE Wisconsin Bankers Associa- 
tion will hold its 34th annual con- 
vention at the Hotel Schroeder, Mil- 
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NEW YORK BOSTON 


Marketability Assured 
by Nation-Wide 
Trading Facilities 


A clear understanding of marketability is 
necessary in purchasing bonds either for sec- 
ondary reserve or for a customer’s account. 
It is also important for a banker to have 
a reliable trading service at his command. 


For this reason we have just prepared a 
folder which explains what marketability 
really is; why bond trading is largely done 
outside of the Exchanges and, especially, 
why A. C. Allyn and Company, with its 
own Trading Departments in the principal 
financial centers, can render a prompt serv- 
ice on quotations, purchases or sales on 


listed or unlisted bonds and stocks. 


We invite you to send for this 

folder, either for your own 

reading or for passing on to 
customers. Ask for BA-4 


AC.ALLYN*» COMPANY 


Incorporated 
Investment Securities 


67 West Monroe Street, Chicago 


PHILADELPHIA 
MILWAUKEE ST.LOUIS MINNEAPOLIS 





waukee, June 26 and 27. From 800 
to 1,000 bankers and their wives are 
expected. 

On Tuesday morning, Association 
President N. T. Gill of Reedsburg, 
will deliver his annual address, fol- 
lowed by an address by John G. 
Lonsdale of St. Louis, second vice 
president of the A. B. A. His sub- 
ject is ‘‘National poise.’’ 

On Tuesday afternoon following 
the reports by the legislative com- 
mittee and the credit bureau and 
regional clearinghouse committee, 
Dan V. Stephens of Fremont, Nebr., 
will talk on ‘‘regional clearing- 
houses.’’ Discussion will follow this 
address. 

The election of officers comes on 
Wednesday morning, followed by a 


3/t 
a> 


ry 


7 


jaeee 


3/23) 


, 
4 


7 
S 


3/07 ~, ~, = 
S SS S S S&S 


S 


DES 


& S 


iY, = 


4 


7 
} 


Saale 


FT ge, 


S 


sy, 
4s 


, 
s 


— ~, 7 
S ~ 3 OSS 


S 


Saey 


DETROIT 
SAN FRANCISCO 






Readers will confer a favor by mentioning THE JUNE, 1928 BANKERS MONTHLY when writing to our advertisers 


report by the agricultural committee, 
with a talk by Dan H. Otis of Madi. 
son, director of the agricultural com. 
mission of the A. B. A. He has 
selected for his topic, ‘‘Team work 
for the benefit of the dairy indus. 
try.”’ The protective committee, 
through its chairman and A. \. 
DeVoursney, manager of the protee. 
tive department, will then take the 
floor. Following their reports John 
J. Hannan, president of the board 
of control of Wisconsin, will deliver 
an address on ‘‘Parole and proba- 
tion.”’ 

The final session on Wednesday 
afternoon will be turned over first 
to the educational committee, dur. 
ing which period Harry D. Baker of 
St. Croix Falls, member of the com- 
mittee, will discuss standard forms 
under the topic ‘‘Better tools.” 
Following his talk E. H. H. Sin. 
mons, president of the New York 
Stock Exchange, will address the 
convention. After the adoption of 
resolutions and the presentation of 
the past president’s emblem, the con- 


vention will adjourn, and the mem- | 


bers of the A. B. A. will hold their 
meeting for the annual election of 
representatives for that association. 

The entertainment features are 
provided by the Milwaukee Clear- 
inghouse Association, and with the 
well balanced program of business 
and pleasure, it is expected this 34th 
annual convention will be the best 
the association has ever held. 


To Maintain Your Bond 
Account 


Never lose sight of the fact that 
the prices of high-grade bonds hav- 


ing a liquid market vary with money | 
rates, and consequently the fact that | 
today’s price shows a loss on a cer- | 


tain bond bought years ago does not 
necessarily mean that such bonds are 
undesirable, but merely that money 
has gone up. A loss or gain in such 
investments held for a period of years 
depends on your ability to estimate 
the future course of money, not on 
the quality of the bonds. 

Remember that all securities, like 
other man-made things, are subject 
to change and consequently none of 
them are good enough to put away 
and forget. 

Avoid excessive diversification in 
your bond list. You do not want to 
put all your eggs in one basket, but 
I suggest that you do not have s0 
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many baskets that you cannot watch 
them. Furthermore, I think it of 
importance to hold good sized blocks 
of relatively few issues rather than 
small amounts of a great number of 
jssues, since this relieves the officers 
of the bank of unnecessary burdens, 
and, more important, places them in 
a much better position to handle pur- 
chases and sales. 

Lastly, I would urge all boards of 
directors and trustees to give a 
reasonable measure of discretion to 
the officer in charge of the bond ac- 
count, so that he can act promptly 
when desirable. It is obvious that 
many of the opportunities referred 
to above do not last long, and I know 
of many cases where profits have 
been lost because of the delay in 
obtaining the approval of a board or 
committee—F. V. Henshaw, Wood 
Struthers & Co., New York City. 


Municipal Bond Department 
Organized 


The Union Trust Company of De- 
troit announces the establishment of 
a municipal bond department. Co- 
incident with the announcement of 
this innovation is the appointment 
of Charles B. Hull as manager of the 
new department. Mr. Hull has had 
a broad experience in the underwrit- 
ing and selling of bond issues in 
Michigan during the past 18 years. 
For two years he served as secretary 
of the Michigan group of the Invest- 
ment Bankers Association. He also 
served two years as president of the 
Bond Men’s Club of Detroit and was 
one of the organizers of that club. 
Mr. Hull joined the Union Trust 
bond department a year ago. 


An Interesting Report From 


Poland 


In an official report made by 
Charles S. Dewey, American Finan- 
cial Adviser to Poland and formerly 
assistant secretary of the United 
States Treasury, and before that a 
Vice president of the Northern Trust 
Co. of Chicago, he says the condi- 
tions are very materially improved in 
Poland. 

For example, the total receipts of 
the government for the first nine 
months of the fiscal year 1927-28 
greatly exceeded expectations. It 
appears that an equally large surplus 
will result during the coming months. 


Mexico. 


Boston 





The currency of Poland has been 
stabilized now for more than a year 
and is on a gold basis. The standard 
of value is the zloty. The Bank of 
Poland is charged with the perma- 
nent stability of the zloty and the 
bank has prepared itself to carry out 
this task by increasing its capital 
stock. 


How Wisconsin Leads 


Wisconsin produces 70% of all the 
cheese made in the United States. 

Condensed dairy products, almost 
one-third of America’s full output. 

Wisconsin is first in silage, peas, 


A SHORT TERM - 
TELEPHONE SECURITY 


ASSOCIATED TELEPHONE UTILITIES COMPANY 


One-Year 5% Gold Notes due March 1, 1929 
Price 100 and Interest, to Yield 5% 


HE Associated Telephone Utilities Company 

controls a group of telephone properties serv- 
ing, without competition, a total population in 
excess of 1,500,000 in California, Wisconsin, 
Illinois, Michigan, Kansas, Texas and New 
These subsidiary companies operate 
140,138 stations in 427 communities and through 
agreement with the Bell companies, a nation- 
wide telephone service is afforded all subscribers. 


These properties are in excellent physical 
condition and are operating under the super- 
vision of State Regulatory Commissions. 
earnings for the year 1927 were over 5 times 
interest charges on all outstanding funded in- 
debtedness of the Associated Telephone Utilities 
Company, including this note issue. 


Paine, Webber & Co 


Established 1880 


209 South La Salle Street, Chicago 
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hemp, clover and pure-bred seed. It 
is the only North Central state where 
farms increased in number between 
1920 and 1925. 

Sixth in total value of agricultural 
products, though twenty-fifth in area 
and thirteenth in population. 

Highest average yield of farm 
crops. The extraordinary variety of 
products includes a valuable tobacco 
crop. 

World’s largest production of 
aluminum kitchen utensils. Ranks 
among leading states in production 
of fiber, wood and metal furniture, 
farm implements, automobiles, tex- 
tiles, paper and paper products, 


Readers will confer a favor by mentioning THE JUNE, 1928 BANKERS MONTHLY when writing to our advertisers 65 





The New York Trust Company 


Offers These Services to 
Banks, Corporations and Individuals 


Aw AODERN, comprehensive 
MM, commercial banking facili- 
sales ties, and a highly developed 


credit information service available 
to customers— 


Foreign credit information, current 
data on foreign markets and trade 
opportunities, and other special con- 
veniences for those engaged in foreign 
trade— 


Exceptional facilities for the admin- 
istration of personal and corporate 
trusts, developed through long ex- 
perience covering the entire field of 
trust service. 


The New YorkTrust Company 


Capital, Surplus and Undivided Profits $33,000,000 


100 Broadway 
57th St. & Fifth Ave. 40th St. & Madison Ave. 


SHORT TERM INVESTMENTS FOR BANKS 


Our short. term obligations have 
been_ purchased by more than six 
thousand banks in the, United States. 


GENERAL MOTORS 
ACCEPTANCE CORPORATION 


Executive Office * BROADWAY at 57 TH ST. + New York City 


Capital, Surplus & Undivided 
Profits : $52,156,000 


“A clerk’s coat and an envelope 


both are first impressions.” — 
PETER HECO 


Heco Envelope Company 
Chicago, IIl. 





Bankers’ Safety Envelopes 


paints, varnishes and stains. 

In each of the last 20 years, Wis. 
eonsin has had a lower percentage 
of commercial failures than the coun. 
try as a whole. In many years, jt 
has had the lowest rate of any state. 

In the 20 years, 1906 to 1925, a 
total of only 28 banks failed in Wis. 
consin, with combined liabilities of 
less than $6,000,000. This total of 
bank failures in 20 years was less 
than the number of failures in the 
single year 1926 in each of seven 
other states. 

Only one public utility has failed 
in Wisconsin in 20 years—a small 
water company. 

Wisconsin municipal bonds bear 
the lowest rate of interest of the 
bonds of any state. No municipal 
bond can be issued until an irrepeal. 
able tax has been levied which will 
extinguish the principal, with in- 
terest, in not more than 20 years. 


JAMES L. FORD, JR. 


President, Franklin-American Trust 
Co., St. Louis 


Clinton F. Berry A Busy Man 


Word has been received that our , 
friend, Clinton F. Berry, was re 
elected president of the Detroit Ad- 
eraft Club. ‘‘Clint”’ is also president 
of the Financial Advertisers Asso- 
ciation and is the general chairman 
of the Detroit Convention Committee 
of the International Advertising 
Association which holds its conven- 
tion in Detroit the second week of 
July. After performing the duties 
of all of these offices, Clint has a job 
as vice president and advertising 
director of the Union Trust Co. of 
Detroit. When do you suppose he 
will have a chance for taking a vaca- 
tion? 
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A Gephart Sails From New York 
Vis. To Study European Conditions 


Dr. Wm. F. Gephart, vice presi- 


* dent of the First National Bank in 

ate. St. Louis sailed from New York, | E.G.PLATT - « eetdene 
,a f April 24, to study banking, financial, O. B. HENRY - Vies Petettene 
Vis. | and industrial conditions in Europe. A. H. SEEGER - View Piatto 
of He plans to spend two months on M. A. WALDHEIM Sean: Bioenins 
of the Continent and will devote the 

legs greater portion of his time to Ger- | 

the many, the Netherlands, Belgium, 


' France, England, and Scotland. 
™ ‘While rn Gephart will visi WALDHEIM-PLATT & fe Inc. 


led the principal bank connections of the 


rall First National Bank, which are grow- INVESTMENT 


ing in number each year, because its 





foreign department is doing a greater 
ear 5 5 bd 
the yariety and an increasing volume of SECURITIES 
pal business in all parts of the world. 
eal- 
. ; Suite 204, Merchants-Laclede Bldg. 
= Bert H. Lang Named State | ; 
in- 


Fourth and Olive Sts. 


Fair Commissioner 

Mr. Bert H. Lang, Vice President 

of the First National Bank in St. 
Louis, has been appointed Missouri GARfield 4877 ST. LOUIS 
State Fair Commissioner from the 
St. Louis District. He is a former 
president of the Merchants Ex- Members St. Louis Stock Exchange 
change, and one of the most active 

and well-informed grain men in this 
section of the United States. He is 

in charge of the First National Bank 
“Soil Products Department.”’ pe 
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Why Texas Prefers Dead 
Bandits 


While courts in Texas have been 
giving sentences of 99 years to con- 
viected bank robbers, none of these 
robbers so far have been successfully 
confined. They have all boasted that 
they would not serve more than 18 
months in the state penitentiary and 
up to the time this was written, every 
man has made good this boast. They 
| have escaped from the penitentiary 
our | and none have been captured. One 


INVESTMENT BONDS 
7 


Our latest “Fortnightly Securities 
and Investment Review” con- 
tains a well diversified list of 
sound bonds suitable for the in- 
vestment of a bank’s secondary 








re- of them A. P. Druton escaped be- | || 

Ad- fore he had served one month. | | reserve. 

ent This situation is one of the reasons 

$S0- why Texas bankers feel fully justified We will send it to you regu- 
nan in offering a big reward for dead 

ttee bandits. The reward has been a real larly upon request. Ask for 
‘ing check on bank robberies in the Lone booklet B-6. 

te Star State for it has almost elim- 


Of inated daylight holdups. 
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ties ecntiihilpingsaiiedetigl 
job You better live your best and act Lorenzo EAnderson Co 
ing f your best and think your best to- ’ 
of day; for today is the sure prepara- | |) Central 3000 ¢ ST. LOUIS ¢ 711 St. Charles St. 
he tion for tomorrow and all the other | || MEMBERS NEW YORK STOCK EXCHANGE 
1Ca- tomorrows that follow. — Harriet | }| 
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Martineau. 
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Founded in 
1885 to invest 


Trust Funps 


To provide safe and profitable in- 
vestments in America for a group of 
English, Scotch and Dutch trust funds, 
this institution—GEORGE M. FORMAN 
& COMPANY—was founded, back in 
1885. 


The conservative principles and 
standards established then have con- 
tinued to be the foundation of this 
house. 


Securities of broadly diversified 
character are underwritten and distri- 
buted: Public Utility, Real Estate, 
Industrial, Railroad, Municipal and 
Government Bonds. 


& COMPANY 


Investment Bonds since 1885 


112 W. Adams Street, Chicago 
120 Broadway, New York 





SAFE 
DEPOSIT 
RISKS 























9 points to watch in hand- 
ling your safe deposit de- 
partment. This knowledge 
may prevent a serious loss 
to your bank. To be pub- 
lished in a coming issue. 


















































“Strange that so many will voyage 
two thousand miles to get twelve 


miles from the shore.’’— 
PETER HECO 























GEORGE M.ForMAN 










An Association Platform 


What The Illinois Bankers Association Stands For 


By J. M. APPEL 


President, Illinois Bankers Association 


Y idea with reference, to the 

aims, duties and functions of 
the State Bankers Association is 
clearly embodied in the platform 
adopted by the Administrative Com- 
mittee during my official year. It 
follows: 

1. Every bank a member of the 
Iilinois Bankers Association. 

2. An active and loyal federation 
in every county. 

3. <A militant protective unit of 
at least three town guards in every 
banking community. 

4. A comprehensive credit bureau 
in every county federation. 

5. Clearing house supervision 
and examination for every bank. 

6. Every bank a safe and profit- 
able institution. 

7. A modern state bank act with 
an independent banking department. 

8. A proper understanding of 
banking by the public. 

9. Economie parity for agricul- 
ture with other industry. 

10. A fair and just revenue sec- 
tion in the state constitution. 

11. An equitable federal corpor- 
ation income tax. 

12. Respect for and observance 
of all laws. 

It cannot be denied that the 
Illinois Bankers Association during 
a period of 38 years has established 
a proud record for activity and 
achievement. 

One thousand seven hundred mem- 
ber banks are profiting by its service 
in matters of vigilante protection; 
credit bureaus, legal, advertising and 
accounting advice; state and federal 
legislation; bank management ; busi- 
ness relations ; check frauds and for- 
geries and so forth. Such service 
cannot fail to contribute effectively 
to the strength, safety and popular- 
ity of the banking business in IIli- 
nois. 


Illinois Convention Program 


The thirty-eighth annual conven- 
tion of the Illinois Bankers Associa- 
tion is to be held June 20-22, 1928 
at Rock Island. Bankers from all 
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sections of the state are preparing 
to attend with every indication that 
the registration will greatly exceed 
that of former years. 

The first session will open prompt- 
ly at 9:30 o’clock on the morning of 
the 20th with music and community 
singing to put everyone in a jolly 
spirit for the more serious work that 
follows. President J. M. Appel of 





J. M. APPEL 
Pres., Illinois Bankers Association 


Highland Park will deliver his an- 
nual address after which announce- 
ment of convention committees will 
be made. There will also be the reg- 
ular report of the executive council. 

One of the interesting addresses 
on the morning’s program is ‘‘Sell- 
ing Bank Services to Meet Present 
Day Competition,’’ to be discussed 
by W. E. Devlin, of Devlin, Merrill, 
Price and Bennett, advertising coun- 
sellors to the Association. Col. Paul 
Henderson, vice president and gen- 
eral manager National Air Trans- 
port, will share part of the spotlight 
at this session on a current topic to 
be announced later. 


The high light of the afternoon’s 
program is T. R. Preston, President 
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of the American Bankers Associa- 
tion, who will give ‘‘Some of the 
Aims of the American Bankers As- 
sociation."” Those who have heard 
this gentleman can again look for- 
ward to a worthwhile message. 

F. H. Dickson, former adjutant 





M. A. GRAETTINGER 8. C. SAUNDERS 


or" Manager, Protective 
Sec., a deanptigunt. Illinois 


Bankers Assn. 


general of the state of LIllinois, 
promises a real treat in the discus- 
sion of his subject ‘‘ Water from Old 
Wells.’ No one can afford to miss 
this. 

Winding up the first day of the 
convention will be the report of the 
committee on necrology and a memo- 
rial service for deceased officers and 
directors of member banks. Rev. 
Arthur F. Ewert, Association Chap- 
lain, will officiate at this service. 

Community singing will again 
open the session on the morning of 
the 22nd followed by an address on 
“What Is Wrong with Taxation?’’ 
by Douglas Sutherland, secretary of 
the Civie Federation of Chicago. 
E. M. Stevens, president of the Illi- 
nois Merchants Trust Co., Chicago, 
and Dr. Edward J. Cattell of Phila- 
delphia are the other speakers. Mr. 
Cattell will talk on ‘‘Bigger Men, 
Broader Views, and Better Busi- 


or 


ness. 


Unfinished business, reports of the 
committee on resolutions and com- 
mittee on nominations, election and 
installation of officers will occupy 
the rest of the morning session be- 
fore final adjournment. 

Arrangements are being made by 
Rock Island Bankers for a smoker 
for the men, the evening of the 20th, 
with entertainment that will make 
the boys sit up and take notice. Just 
what this will be has not been an- 
nounced but knowing the bankers of 
that fair city as we do, it will be good. 

There will also be entertainment 
for the women who in recent years 
have turned out in large numbers. 
Sight-seeing, teas and those other 
things that are such a joy to the 
heart of the fair sex are being ar- 
ranged so that there will be no excuse 
for anyone getting lonesome for 
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There is Profit and Protection 
in a Thorough Classification of 
“Local Loans and Discounts’’ 





OCAL loans, representing the bank’s chief service to 
its community, and in most cases its chief earning 
assets, need the balance of a flexible secondary reserve 
if both service and earning power are to be safeguarded. 
If funds lie idle, waiting for local demands, or if credit is. 
extended beyond normal limits or concentrated in loans 
of any one type or size, the bank either suffers loss of 
profit or endangers its position. 


Between assets too liquid or else “frozen,” there is a 
happy medium in a well constructed bond account. An 
analysis of local loans and discounts will reveal much 
valuable data upon which to establish a sound loaning 
policy and a sound investment policy. 


For instance, what is the total amount of local loans 
outstanding? In what amounts are the greatest number 
found? What size is the average loan? Is there marked 
fluctuation in borrowing demands? If local loans show 
peaks or depressions at regular seasons, bonds selected , 
for timely maturities and marketability will provide a 
proper balance. Should loans be limited largely to certain 
industries or activity, flexibility and strength will be 
added to the reserve structure by selecting bonds from 
different and diverse fields. 


If you care to discuss with us the problem presented 
by your secondary reserve, we shall be glad to help you 
make a thorough analysis and to give you, without obli- 
gation, the benefit of our experience. 


HALSEY, STUART & CO. 


INCORPORATED 
cuicaco 201 S. La Salle St. new yore 35 Wail St. 


PHILADELPHIA 111 South Fifteenth St. pvetroit 601 Griswold St. cinverann 925 Euclid Ave. 


st. Louis 319 NV. FourthSt. soston 85 Dewonshire St. rittspurcu 307 Fifth Ave. 
miLwauKes 425 East Water St. MINNEAPOLIS 608 Second Ave., 3. 


Every Thursday Evenin 
HALSEY, STUART & CO. Radio Programs 


combine helpful answers to everyday investment problems with pleasing 
musical entertainment 


8:00 P. M. Central Standard Time - 9:00 P. M. Eastern Standard Time 
29 STATIONS comprising the Red Network and Associated Stations 

















SUPERIOR 
SECURITY 
SERVICE to 
BANKS 
BANKERS and 
BROKERS 





Direct Ticker Service 


for listed bond quotations 


Fast Through Wires 


to New York and every 
other important market 


Active Trading Dept. 


to furnish prompt quo- 
tations on any security 


Statistical Department 


to furnish latest data on 
any security or company 





Monthly Quotation Sheet 


to list markets on many 
inactive stocks and bonds 


Your inquiries invited 


e Mar k Cc. 
Steinberg & Co. 


Garfield 4600 
Boatmen’s Bank Bldg. Hotel Jefferson 


‘ST. LOUIS 


Members New York Stock Exchange 
Members Chicago Stock Exchange 
Members St. Louis Stock Exchange 
Members Chicago Board of Trade 
Members New York Cotton Exchange 








Greeting New Depositors 


The world’s best known lesson in saving 
—‘The Gleaners,’’ steel engraved, card 
form, suitable text, personal signature, 
make a lasting greeting. Sample gladly. 


The Frank Martin Company 
Marshall Building Cleveland 


“Steel-Strong” 
Coin Wrappers — Bill Straps 


Nationally Known 


For High Quality 


Six styles—Ask your stationer. 


Statement Envelopes 


Heco Envelope Company 
Chicago 


want of something to do. 

Rock Island abounds in golf 
courses for those who feel the need 
of exercise before breakfast and 
courtesy cards to the several courses 
will be available to all who desire 
them. 

Registration will open at noon, on 
June 20th, for which there will be a 
charge of $5 per person. Outsiders 
may register by paying the required 
fee of $10. 


How Illinois Leads 


With about 6 per cent of the pop- 
ulation of the United States, Illinois 
produces more than 8.5 per cent of 
the electricity ; more than 12 per cent 
of the manufactured gas; has 9 per 


A. W. TOBIAS 


Pres. Woodlawn Trust 
& Savings Bank, Chicago 
Pres., Chicago and Cook 

Co. Bankers Assn. 


Vice Pres. and Cash., 
Security State Bank, 
Keokuk, Iowa 


cent of the telephones; and has 6.5 
per cent of the investment in elec- 
trie railways. 

Illinois has 2,640 rural free del- 
ivery mail routes—more than any 
other state. 

Illinois has more 
than has all Asia. 

Illinois has more telephones than 
Asia, Africa and South America 
combined. 

Illinois leads the world in produe- 
tion of farm machinery, the annual 
production having a value in excess 
of $70,000,000. 

Illinois has the largest surface 


land plowed 


electric railway system in the world; - 


the largest manufactured gas com- 
pany ; the largest steam electric light 
and power company ; and the largest 
interurban electric railway company. 

Sixty-five per cent of the pianos 
manufactured in the United States 
are produced in Illinois. 

Illinois has 1,000 more miles of 
conerete highways than any other 
state. 

More than 700,000 persons own 
Illinois public utilities. 

Illinois leads the world in slaugh- 
tering and meat packing, producing 
10 per cent of the nation’s output. 

More iron is melted in the cupola 
of Chicago than in any other found- 
ry center in the United States. 


Illinois leads the United States in 
the commercial production of flowers 
and Chicago is the largest flower 
market in the world. 

Illinois has more railroad tracks 
per square mile than any other state, 

More than 80 per cent of the tele- 
phones for the world are manufae. 
tured in Illinois. 

The largest glass-sand deposits in 
the world are located near Ottawa. 

Joliet is the center of the wallpaper 
trade of the world. Its factories pro. 
duce 272,000 miles of wallpaper an- 
nually. 

There is more money on deposit in 
Illinois banks than in all banks of 
Franee. 

A volume of freight equivalent to 
half of the freight in the United 
States either originates, 
through or terminates in Chicago, 
according to Fred W. Sargent, pres- 
ident of the Chicago & North West- 
ern Railroad. 

Illinois manufactures ukeleles for 
Hawaii, guitars for China and 
banjos for Dixie. Chicago is the 
largest musical instrument market in 
the world. 

Illinois ranks first as a jobbing 
center of dry goods, groceries, furni- 
ture, grain and jewelry. 


passes 


How lowa Leads 


Iowa is first among all the states 
in total value of all domestic live 
stock, in total value of horses, total 
value of swine, and total value of 
poultry. 

Iowa ranks second in eattle, see- 
ond in value of all crops, second in 
all cereals, second in corn, second in 
hay and forage, second in oats, first 
in clover and other grass seeds. 

About half the population of Iowa 
is engaged in farming. 

Iowa has 1,434 banks. Banks hav- 
ing deposits of $1,000,000 and over, 
1,265; those with deposits of $5,000,- 
000 and over, 169; those with de- 
posits of $10,000,000 and over, 19; 
those with deposits of $25,000,000 
and over, seven, and those with de- 
posits of $40,000,000 and over, one. 


Announcement has been made of 
the election of Max F. Roesti as as- 
sistant vice president of The Na- 
tional Shawmut Bank of Boston. 
Mr. Roesti was born in Berne, 
Switzerland, in 1885. He will rep- 
resent the Shawmut in Europe. He 
will assume his new duties on May 
1, 1928. 
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$10,000 A Year Profit 


(Continued from page 19) 
eoftee, tea or milk. 
Tuesday 

Cream of tomato soup, sandwiches, 
creamed corn, celery, baked pudding, 
eoffee tea or milk. 

Wednesday 

Baked beans, asparagus salad, 
baked potatoes, peach pie, coffee, tea 
or milk. 

Thursday 

Fried minced ham, cottage fried 
potatoes, stewed tomatoes, rice and 
cream, coffee tea or milk. 

Friday : 

Fried fish, Spanish rice, buttered 
peas, prune whip and cake, coffee, 
tea or milk, 

Saturday 

Chipped beef cream, baked corn, 
celery, cottage cheese, cheese, sauce, 
coffee, tea or milk. 

The following dishes are 
served at every meal: Apple butter 
or jelly, pickles or relish. 

Many of the bank clearings leave 
Lineoln by trains in the late after- 
roon or evening. By conserving the 
time (it figures close to 30 minutes 
per person or more than 20 hours a 
day) at noon, practically all of the 
details incident to such mailings are 
cleared and out of the way ready to 
eatch these important trains before 
closing time. Thus 24 hours are 
saved on clearings. Five per cent of 
$350,000 for 24 hours runs to about 
three times the daily cost of these 
meals. They are figured at 31% 
eents per plate over a four-month 
period. That’s why the restaurant 
pays in cold eash. 

The more personal advantages are 
really important, too. When our 
help left the building at noon for 
luncheon, the hour was spent not 
only for eating, but time was lost in 
finding a seat or in getting served. 
Then, too, a few minutes were often 
spent (more particularly by the 
girls) in window-shopping. That’s 
all right of course, bless them! But 
upon their return to the bank at one 
o'clock it took another 15 minutes to 
get adjusted to the business at hand. 

Now, the only time an employe 
leaves the building during business 
hours is when a time clock ticket has 
been okeyed by an official. We know 
where everyone is every hour of the 
day. 

The force of 45 people eat at noon 
in three shifts. The first goes to the 
dining room at 11:30; the second, at 


also 


12:10; and the third at 12:45. Thus 
a good share of people are at work 
and ean render efficient banking 
service at this important time of the 
day when so many customers and 
patrons are in the bank. 

In the old days prior to our habitat 
in the present building, records 
showed a certain amount of minor 
illnesses. Tracing these down we 
found that no sniall percentage was 
due to temporary stomach disorders 
and, going a step farther in the de- 
duetions, we found that many times 
it was the hasty lunch, poorly chosen 
and bolted down, that was at the 








bottom of the trouble. Since the in- 
auguration of the present plan, we 
have noticed a very perceptible de- 
erease in these minor time losses. 


Nor is the plan one of compulsion. 
It was put squarely up to the per- 
sonnel recently. Each employe had 
a vote in the matter. After many 
months of confined activities, cur- 
tailed freedom and the comparatively 
rigid rules governing the noon-hour 
siesta, we wanted to be sure that the 
idea was still popular. It was put 
to vote and carried by a big majority. 
So now we rather feel that the idea 
is permanently established. 








= 





Henry A. HauGan 
Chairman Board of Directors 


State 
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Tue SyMBOL OF FortTy-NINE YEARS OF BANKING PROGRESS 


New home of the State 
Bank of Chicago, LaSalle 
and Monroe Streets— 
the financial center of the 


Middle West. 


Complete Facilities 


for transacting 
correspondent business 


As your Chicago correspondent, this institution 
places at your disposal the comprehensive 
facilities provided in its new home for transact- 
ing every phase of banking. Out-of-town bankers 
are invited to inspect the banking rooms, the 
equipment and the vaults, and to make this ° 
bank their headquarters when in Chicago. 


Oscar H. HauGAN 
Vice Chairman of the Board 


of Chica 


A Trust Company 
LA SALLE AND MONROE STREETS 
Member Federal Reserve System 


— 





Leroy A. Gopparp 
Chairman Executive Committee 
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90 


AND Unpivipep Prorits Over $13,000,000 | 



























Farm Pay Day Every Week 


How better farming has made 


better banking in Arkansas 


By HARRY B. TABER 


RECENT call for bank state- 

ments revealed the interesting 
fact that the three banks at Conway, 
Ark. had a total of only $602.47 less 
than an even two and a half million 
dollars on deposit, or more than a 
third of a million dollars increase 
over the deposits of one year ago. 
This excellent condition of Conway’s 
banks reflects the influence of diver- 


100% Gain 


sified farming on the prosperity of 
Faulkner county, and is in sharp 
contrast with some counties which 
have clung to the one-crop cotton 
program. 

While Faulkner county still grows 
cotton, the lessons of better farming 
for other crops have crept into the 
cultivation of the cotton also, re- 
sulting in more bales on fewer acres, 








There are more than twice 








. . 


as many correspondent 
bank accounts on the books 
of the Republic today as 
there were five years ago 
today—which reflects the 
progress of the institution. 


~~ 


The National Bank of the 
REPUBLIC 


OF CHICAGO :-- 


Office of New York Representative, No.1 Wali St. 
Office of Pacific Coast Representative, Citizens National Bank Bldg., Los Angeles 
Office of London Representative, 8 King William St., London E. C. 4 

































































Readers will confer a favor by mentioning THE JUNE, 1928 BANKERS MONTHLY when writing to our advertisers 






and a consequent lower cost of pro. 
duction. 

The cotton when ginned is not al. 
ready mortgaged, for, a living has 
been made on other acres during the 
year by growing sweet and Irish 
potatoes, poultry, hogs, and dairy 
cows. While there was a consider. 


‘ably higher average price for cotton 


this year, the yield for the county 
was about 21,000 bales, much legs 
than the bumper crops of 25,000 and 
26,000 bales in recent years. 

Cotton money alone was not re. 
sponsible for the marked increase in 
bank deposits, and local bankers say 
that a considerable amount of the 
gain should be credited to a largely 
increased monthly revenue from milk 
and cream sales. 

The county seat of a county ina 
nearby state which averages in farm 
land values and opportunity about 
equal to Faulkner county, one year 
ago had two good banks. Today this 
town of 2,000 people is lucky to have 
one new bank organizing, for both 
the older institutions closed their 
doors in the last year. This is an 
all-eotton county, which has been 
struggling for existence against the 
handicap of low prices for the past 
decade and the lesson is quite ob- 
vious. 

In this same decade Faulkner 
county has advanced to a prosperity 
it has never known before, under the 
same conditions as to prices for farm 
products. Faulkner county’s slogan 
last year was ‘‘A payday for the 
farmer every month.’’ This year it 
is ‘‘A payday for the farmer every 
week.’’ Dairy cows, quick-raised 
hogs, better poultry, abundance of 
home-grown feeds and pastures, and 
truck crops gauged to meet the best 
markets, and a reasonable amount of 
cotton intensively cultivated, are ex- 
pected to make Faulkner county con- 
tinue to advance in the scale of 
independence and prosperity. 


West To Serve National 
Shawmut 






Announcement has been made of 
the election of G. Albert West as 
assistant vice president of The Na- 
tional Shawmut Bank of Boston. 
Mr. West has been second vice pres- 
ident of The Foreman National Bank 
of Chicago. He will represent the 
Shawmut Bank in Chicago and will 
be located there, spending practical- 
ly all his time in that City. 
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Mr. TOMBAUGH, veteran Illinois banker, 
recognizes the essential nature of 





farm power and equipment 






ERE the new row-crop general- 

purpose tractor, the FARMALL, 
is planting 4 rows of corn atthe rate of 
60 acres in a day. Later it will cultivate 
4 rows, cleaning 35 acres a day in young 
corn and over 50 acres in later cultiva- 
tions. (These are 8-hr. days). From plow- 
ing to belt work, its fast service benefits 
the farmer. Farmall has made true 
horseless farming possible on any farm. 


7 7~ 


NTERNATIONAL Harvester manu- 

factures about 60 lines of farm equip- 
ment, including tractors; plows, tillage 
and seeding machines; grain, hay and 
corn machines; motor trucks; cream 
separators; manure spreaders; wagons 
and feed grinders. All are essential 
lines, all contribute to the improvement 
of farming, saving labor and drudgery, 
cutting production costs, building yields 
and adding to the efficiency and the 
profit of farming. The McCormick- 
Deering dealers in 15,000 communities 
sell the machines that earn the where- 
withal to buy all other commodities, 
from shoes to automobiles. 


iy * 
» 





The McCormick-Deering Harvester-Thresher, shown here with the 15-30 Tractor, is doing 
of labor and time. Savings of 20 cents per bushel are being noted by owners. 


and gives it every oppor- 
tunity to function in 
his community. 


ee 

I am impressed by the strong © 
and simple slogan of the National Association of the 
Farm Equipment Manufacturers: ‘Good Equipment 
Makes a Good Farmer Better.’ My experience as a 
farmer and as an officer of farm organizations, and my 
years of contact with those who have done so much to 
develop this rich agricultural community, have clearly 
demonstrated to me how feeble and unavailing are 
man’s efforts to wrest the forces of nature to his own 
benefit until he makes intelligent use of good machinery. 
The record of the wonderful accomplishment of 
American agriculture during the past quarter of a cen- 
tury is the record of the development of farm machinery 
in the saving of time and labor, and in the growing, 
harvesting, and marketing of farm products. In our bank 
we stand ready at all times to help any man whose 
reasonable needs in power and equipment are cramped 
by want of ready cash.” 
C. R. TOMBAUGH, ‘President 


National Bank of Pontiac 
Pontiac, Illinois 


INTERNATIONAL HARVESTER COMPANY 
606 So. Michigan Ave. 


OF AMERICA 


(Incorporated) 


Chicago, Illinois 
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Airplane Business Speeds 


Ahead 


Landing fields for aircraft in the 
United States now number 1,076 and 
413 municipally-owned airports are 
now projected or building, accord- 
ing to an aviation survey in the 
Monthly Outline of Business issued 
by the Chatham Phenix National 
Bank and Trust Co. New York State 
has 36 landing fields and airports in 
operation as compared with 33 in 
Pennsylvania, 43 in Ohio, 90 in Texas 
and 113 in California. 

Freight and passenger service by 
air is an accomplished and regular 
part of the country’s transportation 
service in many sections. Passen- 
gers are carried between Detroit and 





Cleveland on planes making two 
trips each day in both directions. It 
is possible to book passage from 
Chicago to California by air on reg- 
ular schedule. Many business men 
and banks send their fast mail by 
airplane. 

A recent compilation made by the 
Aeronautical Branch of the Depart- 
ment of Commerce, from which many 
of the data cited by the Chatham 
Phenix are taken, discloses that 
planes and parts worth more than 
twelve million dollars annually are 
being manufactured in the United 
States by 44 establishments. The 
industry is expanding with such 
rapidity, that the report of the De- 
partment became obsolescent during 


The tree that grows 
the fastest is the first 
to be laid low by the 
storm. The tree that 


withstands the blast is 
the tree in which time 


has welded firm fiber. 


Chemical’s fibers 
in its 104 years of 
steady growth are 
time-welded and 
time-tested. 


THE 


CHEMICAL 


NATIONAL 


BANK 


OF NEW YORK 
FOUNDED 1824 


the time required for its tabulation, 

Based on the belief that 1928 bys. 
ness operations will have a tendeney 
to encourage ‘‘luxury buying,”’ jt ts 
likely that within a short period, air. 
planes will be sold through local re. 
tail agencies and by means of news. 
paper advertisements. 


E. A. GARARD 
President, Garard Trust Co., Chicago 


Stronck Suggested For 
New Work 

At the spring meeting of the ex- 
ecutive council of the American 
Bankers Association, Craig B. Hazle- 
wood, first vice president, sketched 
a movement to give instructions to 
officers of small banks. He and John 
G. Lonsdale, second vice president, 
had worked upon this subject sepa- 
rately and each had selected the same 
man to operate the plan. 

The man is H. N. Stronck of 
Chicago who is writing a series of 
articles with this same object in 
mind. These articles have been ap- 
pearing in THE BANKERS MONTHLY 
each issue of 1928. These articles 
will continue throughout the year, 
possibly into 1929. 

Mr. Stroneck’s success as a bank 
analyst and in suggesting economies 
and readjustments in personnel, 
equipment, operation, and so on, has 
been a real boon to the banking 
industry. For example, one bank 
was able to increase its operating 
profit 74.7% after following his re- 
port. 

The principles, policies, and stand- 
ards laid down in the articles we are 
publishing are based upon this work 
he has done so successfully for sev- 
eral years and any banker cat 
benefit from them by checking these 
articles carefully. 
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New Bankers Group In Illinois 


The first officers of the Illinois 
Bankers Association ’s newly created, 
Group Eleven, elected at Oak Park 
May 10 are: President, Raymond 
G. Kimbell, president, Kimbell Trust 
& Savings Bank, Chicago; secretary 
and treasurer, Basil I. Peterson, vice 
president, Stock Yards National 
Bank, Chicago. The officers elected 
at this meeting for the year starting 
after the state convention at Rock 
Island, June 20-22, are as follows: 

President, Paul E. Zimmerman, 
president, Oak Park Trust & Sav- 
ings Bank Oak Park; vice president, 
Edward A. Hintz, cashier, Peoples 
Trust & Savings Bank Chieago; see- 
retary and treasurer, William F. 


BASIL I. PETERSON 


Vice President, Stock Yards National 
Bank, Chicago, IIl. 


Graupner, cashier, Des Plaines State 
Bank, Des Plaines. 

This group is composed of 323 
member banks having aggregate re- 
sources exceeding three billion dol- 
lars and constituting the second 
group in the United States from the 
standpoint of its members’ resources. 


Chicago F. A. A. Elects 


The Chicago Financial Adver- 
tisers Association, whose membership 
is restricted to active members of the 
national organization of financial ad- 
vertisers, announce that Charles J. 
Eastman, advertising manager, Tay- 


lor, Ewart & Co., Ine. has been elect- 
ed president for the 1928-29 year. 

Other officers elected were: vice 
president, E. A. Hintz, Peoples 
Trust & Savings Bank; secretary, 
C. L. Price, Chicago Trust Co., and 
treasurer, Fred W. Mathison, Secur- 
ity Bank of Chicago. 


John A. Reynolds, vice president, 


Union Trust Co. of Detroit, was elect- ° 


ed a director of the Detroit Life In- 
suranee Co. at the annual meeting 
of the stockholders. Mr. Reynolds’ 
election comes as a formal recogni- 
tion of the value of the constructive 
work he has done. 


Harvey Blodgett Transfers 
Offices To New York 


The Harvey Blodgett Co., special- 
izing in bank and trust company ad- 
vertising, has taken offices in New 
York City in the French Building, 
Fifth Avenue and Forty-fifth Street, 
where its executive quarters will be 
located. Business offices will also be 
maintained, as heretofore, in St. 
Paul, Chicago, and Boston. Harvey 
A. Blodgett, author of ‘‘ Financial 
Independence; How to Win It,’’ is 
president. Claud L. Chilton, former- 
ly with Barron G. Collier, Ince., is 
vice president. 


Safeguarding Collateral : 
That Will Not Fit 


Your Vaults 


A manufacturers inventory is frequently ‘the 
best kind of collateral but the bank sees no 
positive way of keeping such security intact or in 
proportion to the unpaid balance of the loan. 


It is this situation for which the Lawrence 
System of field warehousing was specifically 


designed. 


By the creation of a branch public warehouse 
right in the plant of any manufacturer we can 
take custody of any part of his inventory and 
issue you bona fide public warehouse receipts to 
protect you from loss or third party claims. 


Send for a copy of “Lawrence System 
Field Warehousing for Bankers” 


[AWRENCE WAREHOUSE { OMPANY 


A. T. GIBSON, PRESIDENT 


37 Drumm Street, 


San Francisco 


Chicago. . . 29 South La Salle Street Portland... .. . . 403 Hoyt Street 
Philadelphia . Public Ledger Building Seattle. . . . Dexter-Horton Building 
Los Angeles . . W. P. Story Building Oakland .... . . Gibson Terminal 


Readers will confer a favor by mentioning THE JUNE, 1928 BANKERS MONTHLY when writing to our advertisers 

















































































































\ 


uN 
y; 


Ny 


PUCSEEET TTT 


van 


2 
) 


| 


Head Office: 
LONDON, E.C. 3. 


Over 1,750 Offices in England & 
Wales, and several in India 
and Burma. 


(31st December, 1927.) ($5=£1.,) 


DEPOSITS, &c. $1.793,312,720 
ADVANCES, &c. $938,991,125 


The Bank has Agents and 

Correspondents throughout the 

British Empire and in all 

parts of the World, and is 

associated with the following 
Banks :— 


The National Bank of Scotland Ltd. 
Bank of London & South America Ltd. 
Lloyds & National Provincial Foreign Bank Ltd 
The National Bank of New Zealand, Ltd. 
Bank of British West Africa Ltd. 

The British Italian Banking Corporation, Ltd. 

















“The devetee of cut prices visits 
often the tomb of the Profits.” — 


PETER HEC® 












NEW BANKS REPORTED IN PROCESS OF ORGANIZATION 


Bank of America, Chicago, 
Augments Board 








Manufacturer, wholesaler, lawyer, and 
two railroad men added to directorate 


HE Bank of America of Chicago 

has increased its directorate by the 
election of Arthur E. Bendelari, 
president, Eagle Picher Lead Co.; 
Michael J. Collins, general purchas- 
ing agent, Atchison, Topeka & Santa 
Fe Railway Co.; Frederick H. Mass- 
mann, first vice president, National 
Tea Co.; Conrad H. Poppenhusen, 
member law firm, Newman, Poppen- 
husen, Stern and Johnston; and 
Frank D. Reed, vice president and 
purchasing agent, Chicago, Rock Is- 
land and Pacific Railway Co. 

The Bank of America is to be con- 
gratulated upon this splendid seleec- 
tion of new directors. By simply 
reading the list it is seen that by this 
addition to what was formerly a 
small directorate, the bank is put 
in touch with a valuable variety of 
businesses. Not only is the bank 
through its two railroad purchasing 
agent directors securing prestige in 
railroad circles, but it is putting it- 
self in line to better serve every in- 
dustry that sells to the railroads. 

C. A. Beutel, vice president and 
cashier of the bank has been giving 
special attention to the development 
of the bank’s business, and the splen- 


State & Town NaME OF Bank Caprrat | SurPLus & CoRRESPONDENT 
| ROFITS 
Indiana 
Evansville Indiana Trust & Savings DO ha itnaandidal ceducnndasscaemicuaeaameawae 
Louisiana | 
Banita Bastrop State Bank & Trust| 
SAUNT ED Ni cal etadnnciel acmbdcmmaanns chileiasipiiad ap chactaianins 
Massachusetts 
Dorchester Boston National (Branch of|-.--......-.- |---------- | ktsictianeetnendEbantuaeentas 
I I os arsine icici innit aim 1 inne wate ap teeeaias chip teabinas basta omaeibaiaidenctniakeass 
New Jersey : | 
Newark Commonwealth National 200,000; $60,000) ...........-....00602-5-00-- 
Verona Prospect National eee W.Howard Demarest,505 Orange 
} St., Newark, N. J. 
Woodridge Wood Ridge National ng | Herbert Wulling, Moonachie Av. 
| | | & Hackensack St. 
New York 
Mount Vernon ‘(Fleetwood Ean | ecoemmenabamoe SS ee 
New York New Amsterdam National | 2,000,000/..-....... Walter H. Bond, 32 Broadway 
Bank in New York } 
Tarrytown | Washington Irving Trust Co. | 250,000 | in sap alae tothe enhanced asian insite 
Pennsylvania | | 
Waynesboro {Waynesboro Bank & Trust 125,000 | 125,000) Directors headed by 
Co. | | W.H. Gilbach ; 
West View Bank of West View........- 75,000} .........- Slvr carta ipapladeadedeeenap ian acai a 
(Pittsburgh P.O.) 
South Dakota | me . 
Lake Norden |Lake Norden National ee | F. B. Stiles, Watertown, S. D. 
| | 
Xas 
Paducah Security State I I a al el 
Point Isabel State Bank & Trust Co. BE hs ccsncseca EE Eee 
Washington : | r . 
Port Townsend |Port Townsend National aa Roy S. Jensen, 313 Walker St. 

















did additions to the board recorded 
here will be of real aid in the eon. 
tinued growth of this old established 
Chicago loop bank. 


Not so long ago we recorded the 
election as president of this bank of 
C. H. Marfield. Mr. Marfield came 
from New York where he had served 
one of the larger New York banks in 
its service to correspondent banks, 


































































































C. A. BEUTEL 


Vice Pres. and Cash., Bank of 
America, Chicago 


and naturally his work with the Bank 
of America in Chicago will enable 
this bank to better serve country 
banks needing a Chicago connection. 


Reuben A. Lewis, Jr. has been ap- 
pointed Deputy Manager of the 
American Bankers Association and 
Secretary of the Trust Company 
Division, it is announced by F. &. 
Shepherd, Executive Manager of the 
Association. 
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irene renee acento a ae ae 





aerrisburE 
West Memphis 


California 
Santa Ana 


Miami 
Hinois 
Warrenville 


Louisiana 
Mooringsport 


Maine 
Unity 


Massachusetts 
Boston 


Saugus 


NaME OF Bank 
Bank of Harrisburg 
Bank of West Memphis 
Commercial National 


\Southern Bank & Trust Co. 


(Reopened) 


Warrenville State 


icity Savings Bank & Trust Co 
(Mooringsport Branch of Shreve- 


| port, La.) 


|Federal Trust Co. (Unity Branch of| 
| Waterville, Me.) 


\Fiduciary Trust Co., 


Sq. 
Saugus Trust Co. 


(Ind. aod of Lynn P. 0.) | 


Minneso’ 
eeeed Falls 
Hitterdal 
New London 


Missouri 
Lancaster 


New Jersey 
Passaic 
Oklahoma 
Wilburton 
Oregon 
Seaside 
Pennsylvania 
Jersey Shore 


Tennessee 
McEwen 


Texas 
Laredo 


Paducah 


Wisconsin 
_Milwaukee 











Citizens State 


Security State (Reopened) 
State Bank of New London 


Bank of Lancaster 


Rizsak State 


Wilburton State 
Clatsop County 
Union National 


Citizens (McEwen Branch of 
Waverly, Tenn.) 


Union State Bank & Trust Co. (reor- 


11 Pemberton | 


NEW BANKS ORGANIZED OR REOPENED 


16 state banks organized—2 national banks organized—3 state banks reopened 
I a a bank has reopened under « a new name, the record | appears in the list of changes on the opposite page 








| 
| CaPITAL 


Surpius & Prorits 


anization of First State Bank &| 


| rust Co.). 
Citizens State 


Southern State 


PRESIDENT 


J. C. Johnson 


E. T. Grua 


J. E. Lummus 


Robert H. Gardiner 


Karl L. Norris 


W. W. Klingman 
S. S. Hanson 

J. M. Bolstad 

R. W. Briggs 
John Rizsak 

P. S. Coleman 
John B. Meek 


D. P. Miller 











CaSHIER 


|W. F. McCorkle 
E. J. White 


Edwin Rockhill 
A. E. Fuller 


H. B. Evans 


Francis H. Appleton, Jr., 
| Treas. 
|Horace C. Ramdell, Treas. 


L. R. Ewart 
G. C. Skeim 
C. F. Reitan 


‘Sam J. Ross 
Joseph L. Rizask 
R. C. Smallwood 
Neil M. Robertson 


Max Taylor 


T. R. Meadow, Mgr 


P. H. Stanford 


|Edgar Pace 


Herman Maurer 


New England business— 
“The FIRST of Boston” 


Over 500 Correspondent Banks in New England 


Direct Collection Facilities 


Credit Files on Every Important New England Industry 


New England’s Largest Bank 


“*Pinog 


NATIONAL BANK of 
BOSTON 


1784 


1928 
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& Savings Assn., First Sis- 
kiyou County Branch 

















Florida : : 
Frostproof Citizens Frostproof State Taken over 
Georgia _ 
Athens National Bank of Athens jAthens Savings Merger 
Illinois : q 
Chicago American Bank & Trust Co.|Milwaukee-Western State Title 
of Chicago : ; x 
Galesburg First Galesburg National Bk.| First National and Galesburg Consolidation 
& Trust Co. National 
Serena Serena State Serena Union State Title 
Indiana ’ —- J 5 oaks 
Cambridge City First National Bank & Trust First National Title 
Co. 
Morgantown First National Farmers Trust Co. Purchased 
Iowa Ti - . : . - . 
Albia First National Bank of Albia First National and Farmers &/Consolidation 
: 1 , _ Miners Savings 
Victor Victor State Victor Savings Succeeds 
Kentucky 
Versailles Bank of J. Amsden & Co. Farmers Bank, Mortonsville Absorption 
(Versailles P. O.), Ky. 
Maine ae 
Saco York National Saco National Absorption 
Michigan : , 
Elkton Elkton State Elkton Bank of Frank W.Succeeds 
Hubbard & Co. 
Minnesota 
Hayfield | Citizens State Farmers State Consolidation 
Sauk Rapids Sauk Rapids State Benton County State and Merger 
Citizens State 
Missouri 
Bunceton Cocper County State Bank of Bunceton and Cooper Merger 
County 
Canton Bank of Canton Farmers & Merchants Taken over 
Center Farmers & Merchants Peoples Consolidation 
Charleston Bank of Charleston Charleston-Mississippi Succeeds 
County 
_ East Prairie New East Prairie Farmers Purchased 
Jackson Cape County Savings Peoples National Purchased 
St. Louis Franklin-American Trust Co.| American Trust Co. and Consolidation 
| Franklin Bank 
Nebraska | 
Davenport Jennings State Farmers State Taken over 
Hamlet State Bank of Hamlet Farmers State Purchased 
Ruskin Ruskin State Farmers State Purchased 
New York 
Dansville _ Citizens Bank & Trust Co. (Citizens __ Conversion 
New York City Corn Exchange (Branch of (Stapleton National Succeeds 





Stapleton (Borough) Manhattan) 
of Richmond, N. Y.) 


















































































































































Ohio 

Cincinnati ~° Cosmopolitan Bank & Trust/First National, Mt. Washing- Absorption 

: Co., Mt. Washington Br.) ton, Ohio 

West Union National Bank of Adams Co.| First National Succeeds 
Oklahoma 

. Claremore Bank of Commerce First National Succeeds 

Valliant Farmers State Guaranty Citizens National Purchased 
Pennsylvania 

Connellsville Citizens National First National Merger 

Philadelphia Manayunk-Quaker City Manayunk National Bank Consolidation 

National and Quaker City National 
: Bank 

Wilkes-Barre |Lincoln Bank & Trust Co. Lincoln Deposit & Savings Title 
Tennessee | 

Knoxville |Holston-Union National ee ” japeam and Union Consolidation 

| Nationa 
Pulaski }Union Bank Farmers & Merchants Bank,'Taken over 
} Diana, Tenn. 

Texas 

Fort Worth American Bank & Trust Co.| Fort Worth State Succeeds 

Jefferson Jefferson Bank & TrustCo. /|RogersState Bank & Tr.Co. Succeeds 
Vermont 

Rutland Central National |Baxter National Title 
Virginia 

Lynchburg Lynchburg National Bank & Lynchburg National Title 

Trust Co. 

Washington 

Walla Walla }Union Bank & Trust Co. Farmers & Merchants Bank Consolidation 


and Third National Bank 
and Union Trust Co. ; 
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Strate & Town PRESENT NAME ForRMER NAME How CHANGED 
Arkansas . F 
Camden Camden Bank & Trust Co. |Quachita Valley Succeeds 
California z Bas 2 be) : 
Tranquility First National First National, San Joaquin Absorption 
Yreka Bank of Italy National Trust First National Merger 


CaPimTaL 


$100,000 


300,000 
325,000 
25,000 
50,000 
50,000 
50,000 
25,000 


50,000 


100,000 


20,000 


100,000) 
1,000,000) 


125,000| 


100,000} 
50,000) 


100,000! 


| 
1,000,000 


200,000) 





Whether you be man or woman Genuine competition — Compete 
you will never do anything in this’ with the fellow you were yesterday 
world without courage. It is the and see if you can’t put over a bet- 
greatest quality of the mind next to ter job today than he did the day 
honor.—James L. Allen. before. 


8 consolidations; 9 successions; 5 mergers; 4 absorptions; 4 taken over; 
6 title changes; 6 purchases; 1 conversion 


Scurpics & 
PROFITS 


PRESIDENT 


$23,360 |W. C. Ribenack 


25,000 John Bain 
405,000/0. N. Custer 
15,690/J. D. Marshall 
10,000/C. S. Kitterman 
13,530/J. E. Carter 
53,215\J. C. Mabry 
10,000) E. P. Conley 


79,000|A. C. Hunter 


190,000 Frank C. Deering 


8,270, Oscar Rogers 


31,300| Fremont J. Thoe 
5,000)1. W. Buck 


16,000 F. C. Betteridge 


15,670|U. A. Swingle 
99,700\A. A. Boss 
1,000:000/Jas. L. Ford, Jr. 


30,680! W. H. Jennings 
5,000|L. C. Churchill 
4,550| Fred Werner 


200,000'F. H. Johantgen 


288,500/F. E. Markell 
2,951,740 Clarence F. Head 


7,970\G. H. Colvin 
3,440/J. A. R. Moseley 


127,000 Carl B. Hinsman 
700,000; Wm. V. Wilson, Jr. 


50,000| Harry Lasater 


| 


To be read, a bill-board advertise- 
ment has to be in such a conspicuous 
position that there is no question of 
its striking the eye of the most casual 
passer-by.—Mary B. Reeves. 
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CHANGES DUE TO CONSOLIDATIONS 


ABSORPTIONS AND CHANGES IN TITLE 


CASHIER 


J. C. Wilson 


Robert Bain 
iC. H. Brown 
lEdna Marshall 


| 


iI. J. L. Harmeier 
W. W. Hickman 


Roy T. Alford 


|W. H. Rush 


|Lloyd B. Fenderson 


}M. L. Ackerman 


iC. H. Finseth 
iR. G. Neils 


C. H. Schupp 


|Geo. U. Shelby 


\J. R. Presson 
A. G. Penzel 
\J. L. Hauk, Treas 


iM. M. Jennings 
J. M. Buffington 
N. H. Jenssen 


F. P. Magee, Secy 


Ralph G. Sams 
iI. L. Miller 
|James L. Kurtz 
|W. P. Rech 


| 
Geo. O. Motter 





lA. Y. Russell 


iC. E. Gillham 
iJ. C. Adams 
| 


\Fred C. Spencer 


\Giles H. Miller 


|Mark A. York 





New Branches Authorized For 
National Banks 


The Louisville National Bank & Trust Co., 
tuisville, Ky. Location of branch—Vicinity of 
9724 Frankfort Ave., Cresent Hill, La. 

The Manayunk-Quaker City National Bank of 
Philadelphia, Pa. Location of branches—Vicin 
ity of corner of 20th & Chestnut Sts., vicinity 
of Main & Levering Sts., Manayunk. (both 
jcated in Philadelphia, Pa.) 

The National City Bank of New York, N. Y. 
Jocation of branch—Vicinity of 408 Jackson 
Ave, Long Island City, Borough of Queens, 
New York City. 

Los Angeles-First National Trust & Savings 
Bank, Los Angeles, Calif. Location of branch— 
Vicinity of corner of Vine St. & Hollywood Blvd., 
Les Angeles. 

The National Bank of North Hudson at Union 
City, N. J. Location of branch—Vicinity of 
erner of Summit Ave. & 15th St., Union City. 

The Bank of America National Association, 
New York, N. Y. Location of branches—Vicin- 
ity of 131-133 Union St., Borougheof Brooklyn; 
®]1 4th Ave., Borough of Brooklyn; 6325 14th 
Ave, Borough of Brooklyn; 3554-58 White 
Plains Road, Borough of Bronx; 2254 First 
Ave. Borough of Manhattan; Myrtle Ave. & 
Jefferson St., Borough of Brooklyn; S. E. Cor 
of 6th Ave. & 47th St., Borough of Manhattan; 
Westchester & Buhre Aves., Borough of Bronx; 
Kings Highway and West 8th St., Borough of 
Brooklyn; East Tremont Ave. & Eastern Blvd., 
Borough of Manhattan; Fort Hamilton Parkway 
& Bay Ridge Ave., Borough of Brooklyn; 
Roosevelt & Albertus Aves., Corona, Lons Island: 
316-320 7th Ave., Borough of Manhattan; 
Avenue U & West 6th St.. Borough of Brookyn: 
Westchester & Castle Hill Aves., Borough of 
Bronx; 1451 roadway, Borough of Manhattan: 
105 Hudson St., Borough of Manhattan; (all 
located in the City of New York, N. Y.) 


Banks Reported Closed 


34 state banks—-6 national banks 


Florida 

Winter Garden—Bank of Winter Garden 
Georgia 

Crawfordsville—Bank of Taliaferro 
Indiana 


Burney—Burney State Bank 
Painfield—Citizens State Bank 

Towa 
Fonda—Fairburn State Bank 
Palmer—Farmers Savings Bank 
Ringsted—Ringsted State Bank 
Rolfe—First National Bank 

Kansas 
Atwood—Rawlins County State Bank 
Bird City—-Farmers State Bank 
Cummings—Farmers State Bank 
Wheeler—Farmers State Bank 

Kentucky 
Clintonville—Farmers Bank (liquidating) 
Lovelaceville—Bank of Lovelaceville 


Louisiana 
Gretna—Union Trust & Savings Bank 
Minnesota 
Bellingham—Bellingham State Bank 
Boyd—Boyd State Bank 
Elizabeth—Merchants State Bank 
Mississippi 
Raleigh—Raleigh State Bank 
Missouri 
Bagnell—Bank of Bagnell 
Republic—Republic State Bank 
Nebraska 
Brunswick—Farmers State Bank 
Ulysses—Farmers & Merchants Bank 
Ulysses—First Bank of Ulysses 
Wynot—First National Bank 
North Carolina 
Statesville—Commercial National Bank 
North Dakota 
Dresden—State Bank of Dresden 
Rolette—Rolette State Bank 
Oklahoma 
Bridgeport—Bridgeport State Bank 
Francis—First State Bank 
Ramona—Citizens State Bank 
Oregon 
Astoria—Astoria National Bank 
Butte Falls—Pine Belt Banking Co. 
Portland—aAshley State Bank 
South Carolina 
St. George—First National Bank 











Tennessee 

McEwen—McEwen Bank 
Virginia 

East Radford—Peoples Bank 
Wisconsin 


Cuba City—First National Bank 
Marion—Farmers & Merchants Bank 
Mayville—Ruedebusch Mutual Savings Bank 





Correspondent Banks 


NEARLY a century’s accumulated experience and 
conservative progress have qualified the West- 
minster Bank to offer its characteristic services as 
a London correspondent to foreign banking es- 
tablishments. It functions through a system of 
over goo of its own branches in England and re- 
presentation in every banking town in the world, 
and is amply equipped (as are the Paris and 
Brussels offices of the Westminster Foreign Bank) 
for specialised service in credits, collections, 
exchange, and all the ramifications of commercial 
finance. Banking houses wishing to establish 
a London connection ‘re invited to 
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communicate with the 
Manager 


WESTMINSTER BANK 


LIMITED 
Foreign Branch: 82 Cornhill, London, or 


NewYork Representative:C. M. Parker,68 William St 








A Complete Banking Service 


The Midland Bank offers exceptional facilities for the transaction 
of banking business of every description. Together with its 
affiliations it operates over 2400 branches in Great Britain 
and Northern Ireland, and has agents and correspondents in 
all parts of the world. The Bank has offices in the Atlantic 
Liners Aquitania, Berengaria and Mauretania, and a foreign 
branch office at 196 Piccadilly, London, specially equipped for 
the use and convenience of visitors in London. 








AMERICAN DEPARTMENT: POULTRY, LONDON, E.C.2 


MIDLAND BANK 


LIMITED 
HEAD OFFICE. 5 THREADNEEDLE STREET, LONDON, E.C.2 





Envelopes for Every Purpose “How frequent fine words go by 


Heco Envelope Company t in frayed envelopes.” — 
Chicago, III. _ v PETER HECO 
















































































Cleveland 


Items 


which you send to THE 
MIDLAND will be handled 
to your liking—efficiently, 
promptly and with every 
regard for your instruc- | 
tions. | 











You will find this bank a 
helpful ally as well as a 
satisfactory depository. 


WILLIAMSON BUILDING 
CLEVELAND, OHIO 


Resources over $28,000,000.00 














CLASSIFIED 
ADVERTISEMENTS 


Advertisements will be accepted under this 
heading at FIVE CENTS per word, signa- 
tures, address, name and heading to be 
counted. Send cash with your order. 
Answers addressed care of the BANKERS 
MONTHLY will be forwarded promptly. 


PRINTING 
Omaha Printing Company, 18th and Farnam 
Sts., Omaha, U. 8S. A thographers, Embossers, 
Stationers, Office Furniture. 7*-12 ti. 


SAFES—Used, Screw Door, Bank Safes, De. 
posit Boxes, Vaults, etc. John Murray, 126 E. 
Pearl Street, Cincinnati, Ohio. 6*—12 ti 


FOR SALE 
Bank Safe, York Safe Company, 
Original cost $1800. 
Address, 
Tilino’ 





maker. 
Will sell at a bargain. 
Effingham State Bank, Effingham, 


is. 5*-2ti. 


NEW SAVINGS 
ACCOUNTS 


May we send you an interesting 
new folder illustrating and de- 
scribing illuminated signs for 
use in banking rooms. 


Ask for Folder B. M. 
DAVENPORT-TAYLOR MFG. Co. 


412 Orleans St. 318 Little Bldg. 136 W. 43rdSt. 
CHICAGO BOSTON NEW YORK 


“Steel-Strong” 
Coin Wrappers — Bill Straps 


Are really better, 
very much better 


Six styles—Ask your stationer. 


NEED ENVELOPES? 
WRITE HECO—CHICAGO 


Dale Graham Elected An Officer 
Of New York Bank 


Both the National Park Bank of 
New York and Dale Graham are to 
be congratulated upon the election 
of Dale Graham as assistant vice 
president of that bank. Most bank- 
ers know Dale as an assistant vice 


DALE GRAHAM 


Assistant Vice President, National 
Park Bank of New York 


president of the Mississippi Valley 
Trust Co. of St. Louis where he has 
accomplished splendid results, not 
only for the Mississippi Valley Trust 
Co., but also for many other banks 
of Missouri whom he has served in 
an advisory capacity in the building 
up of deposits and the increasing of 
profits. 


Dale entered the services of the 
Mississippi Valley Trust Co. in 1917 
as a stenographer. He later became 
manager of the transit department, 
manager of the analysis department, 
assistant to the executives, and then 
was put in charge of the company’s 
advertising and publicity. He was 
elected to the office of assistant vice 
president in February, 1928. 


The National Park Bank is one of 
the oldest banks in New York. It 
was organized in 1856 and now has 
deposits of $185,879,480. Dale will 
have a wonderful opportunity in his 
new position and his wide acquaint- 
ance among the officers of the banks 
of the country will be of definite 
benefit in his new work. 


The truth of the matter is that 
few Scotsmen are ever tight. It’s 
too expensive. 


INDEX TO 
ADVERTISERS 
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Men Oe, BG kk iccecsewesteeet 
American Ex “1% Co.. : 
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Athey Co 


Bankexposition, Ltd 

Bank of America, Chicago ‘one 
Bankers Trust Co., New York onal 
Bell Tele hone Securities Co. . seen es onsen 
eh o' osweadeae 
Byllesby & Co., .M. 


Chemical National Bank, New York.......... 
Chicago Trust Co 

Classified Advertisements............ oe eee 
Collins Service 

Continental Nat. Bank & Trust Co., Chicago .. 


D 


eee ee a i Mig. Co. 
Downey Co., “Steel Strong” 


E 
Engineers National Bank, Cleveland 


F 
First National Rank, Boston 
First National Bank, Chicago 
First National Bank, Detroit 
First National Bank, St. Louis. . 
First Wisconsin National Bank, Milwaukee. 
Foreman —— Bank, C ones 
Forman & Co., Geo. M.. : 
Franklin-American Trust Co., ‘ 
Fritz-Cross Co 


+«Garard Trust Co., Chicago. . 52 
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